NKREEL 


Nationally known packers use the LINKREEL to 
guarantee efficient sausage linking and smoking. 
This highly efficient machine links sausage faster, 
better, cheaper; eliminates need for smokesticks and 
labor of filling them; creates econo- 
mies that contribute substantially to 





Use the LIN K- 
REEL to guaran- 
tee profitable 
sausage room oper- 
ation. Made in fixed or ad- 
justable models adaptable to 
linking sausage of any length 
from 3” to 6”. Complete de- 
tails may be had without obli- 
gation. WRITE! 


THE GLOBE CO. 2 

















Now—A Line of Sausage Machines 


Unequalled for Perfect Performance! 








The “BUFFALO” Grinder 





The “BUFFALO” Stuffer 





The “BUFFALO” Mixer 











The New “BUFFALO” Self-Emptying 


Silent Cutter 


UTOMATICALLY empties a batch of sausage meat 
COMPLETELY in less than 20 seconds—without the 
use of human hands, or any movable parts in the bowl! 


Made in 2 Sizes: 350 lbs. and 600 Ibs. capacity 





EADERS in the packing industry from coast 

to coast reeognize the superior design, 
sturdy construction and lifetime performance of 
improved “BUFFALO” machines. But more, they 
know “BUFFALOS” turn out sausage products of 
finest quality—at very substantial SAVINGS 
in production costs. 


‘‘BUFFALO”’ Machines LEAD among the 
LEADERS in the Packing Industry! 








JOHN E. SMITH’S SONS COMPANY, Bafialo, N.Y.,U.S.A. 


Manufacturers of “‘BUFFALO” Silent Cutters, Grinders, Mixers, Chicago Office: 


Stuffers, Casing Pullers, Bacon Slicers and Fat Cutters 


4201 S. Halsted St. 


—— 
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Plans for Improving Sales Performance 


By HOWARD C. GREER 


Director, Department of Marketing, Institute of American Meat Packers. 


Meat packing companies op- 
erating under federal inspection 
sell some 15,000,000,000 pounds 
of meat a year. 

In 1931 this enormous business 
was done at a loss. In 1930 the 
net profit was in the neighborhood 
of $30,000,000*—less than a quar- 
ter of a cent a pound. Margins 
in other recent years have been 
small. 

If packers had been able to bet- 
ter the prices obtained for their 
products by as little as a quarter 
of a cent per pound, their 1931 
loss would have been changed into 
a profit and their 1930 profit 
would have been more than dou- 
bled. 

An increase of even an eighth 
of a cent per pound would have 
offset the 1931 loss, and would 
have enlarged 1930 profits by 
more than half, adding nearly 
$20,000,000 to total income. 

Obviously a small fraction of a 
cent more profit on each pound 
sold means in the aggregate a lot 
of money to the industry. 


Fraction of a Cent 


If each meat salesman could 
somehow be so urged, instructed, 
stimulated, persuaded, or com- 
pelled that he would get that addi- 
tional fraction of a cent profit on 
each sale, the aggregate result 
would be tremendous. 


Any means of improving sales- 
men’s performance along this line 
would seem to merit careful at- 
tention. 





*Including whatever profit was realized from 
hon-meat items handled by these companies. 


Considerable study and effort 
has been given to the problem. It 
presents numerous difficulties. 

In a business where prices are 
exceedingly sensitive and rapidly 
changing, it is difficult to set rigid 
limits within which a salesman 
must operate. On the other hand, 
it is clearly necessary to have 
some measure of the performance 
of the salesman other than the 
total volume of business he does. 


Something Besides Volume 


Companies which have made a 
definite effort in this direction 
find that sales performance can be 
improved by close analysis of the 
salesman’s accomplishments and 
the establishment of standards 
against which his results can be 
measured. This means standards 
of profit and expense, not merely 
standards of volume. 

If without reducing the incen- 
tives toward maintaining volume 
a company can organize and con- 
trol its sale force operations to 
obtain better margins and lower 
expenses, it will have accomp- 








Cut This Out! 


When a packer salesman | 
ne + Mas a market rise, what does 
e do 


1. Bush out and book orders at 
the old price? Or even book - 
of the customer, hoping to crea 
“good will” thereby? 

2. Sell on the list? 


Salesman Wo. 1 “buys 
tomers;” Salesman No. 2 
product.” 


Think it over! 


cus- 
“sells 























lished a most important improve- 
ment in its operating results. 


There are described here four 
plans for improving sales per- 
formance in this way—that is, by 
improving prices obtained and re- 
ducing expenses incurred, while 
maintaining or increasing volume. 


Plans That Work 


These plans are not idealistic 
or theoretical; they have been 
worked out to fit actual operating 
conditions and have been in suc- 
cessful use over a period of sev- 
eral years in each case. The com- 
panies employing them believe 
that the methods described are 
bringing better results than were 
obtained from the selling forces 
prior to adoption of the plan. 


The major purpose of each plan 
is to improve the sales margin by 
obtaining a better average price 
for products sold and by concen- 
trating sales effort on those items 
which are most profitable. 


The secondary purpose is to re- 
duce the expense of distribution. 
It is intended that both of these 
purposes shall be served without 
the sacrifice of volume, and in ac- 
tual practice all of the companies 
in question have been able either 
to maintain, or actually to in- 
crease, the volume of business 
done, while at the same time im- 
proving the profit margins real- 
ized on that business. 


PLAN A 


The distinguishing features of this 
first plan are the following: 








18 


(1) Calculation of the actual gross 
profit margin realized by each 
salesman on each class of product. 
Calculation of the actual direct ex- 
pense chargeable against each 
route. 


Determination from items 1 and 2 
above of the so-called -“net con- 
tribution” from each sales route 
toward the general overhead of the 
business (consisting of sales man- 
agement, general administrative, 
financial expenses, return on in- 
vestment, etc.) 


Establishment of a “net contribu- 
tion” budget and an expense budget 
for each sales route, against which 
the salesman’s performance is 
measured. : 

How Products Are Divided. 


This company divides its products 
into about 50 divisions. The sales of 
each route are classified according to 
these divisions and a daily report is 
prepared showing for each division 

(a) ewt. of product sold, 

(b) dollar value of sales, 

(c) distribution profit margin. 

This latter figure is the difference 
between the price actually realized by 
the route salesman on sales to in- 
dividual retailer customers and the so- 
called “transfer price” out of the plant 
—normaly the price which could have 
been realized had the product been sold 
direct from the plant in carload lots 
through brokers or otherwise. 

In other words, this margin is the 
amount attributable to distribution 
through the individual route, out of 
which must be defrayed the expenses 
of operating the route. 

Other Facts in Reports. 


These daily reports also show certain 
other facts, such as 

(a) number of orders taken, 

(b) aggregate number of items, 

(c) number of items per order, 

(d) size of average order in dollars. 

These same facts, as well as the total 
tonnage sold and the total distribution 
profit margin, are combined into weekly 
reports and the weekly reports are in 
turn summarized by monthly periods, 
with cumulative figures for the current 
year to date. 

At the end of each week a second 
report is prepared showing tonnage, 
sales value, and profit margin on each 
class of goods sold, and including also 
deductions from gross sales and ex- 
penses of operating the route. (This 
report is illustrated in Table 1.) 

Costs of freight, cartage, allowances 
and returns are treated as deductions 
from gross sales and also from gross 
margins. 

Expenses charged against the route 
consist of 


(2) 


(3) 


(4 


~~ 
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TABLE 1—COMPANY A. 
Weekly Sales Contribution Statement. 



































Salesman J. Smith For week ending August 28, 1931 
Territory Albany District E Route No. 76 
Pet. of Gross Distribution Margin 
Product. Cwt. Sold. Total. Sales Amt. Profit. Loss. 
Oe See , ae $ 356.20 2 S| eres 
Beef Trimmings ......... ee” | pnewaass 41.18 ares: 
a a Me ee ee aan ie: alee denn ueaieteee”... cee 
SE. 2h oc etc aaa ee) petals | .aaieneioee- -\, Hegaee 9 emule 
etc. etc etc etc. etc. ete. 
Dt... dtmucewiewerenatee  -~reeres Nags. “Cougeey | -eceees 
MN ces ovaceurawaaewee Be Shoes. 3.70 Dae > T gacaes 
SN cx cb eximecks ckeee eek -. i caegke we pekinese! Seeeae ) eee 
EE Sanlicae ce Aracaeeaaesens iene) io Galneame ©. breeds |, ieemt pas 
| SS re $12,119.50 i re 
PM scp ccccenuentarwm sees PC, hieeeees . Cee saw $162.26 
Rs: 5x icra ce CaN ee Saree a euaens a: Sa 75.10 
PON © os )cic wha cco tae xed > 2 aan as BL. og tenes 11.35 
ES, a5.3.ou. ce Ricnaria hee wees “tapes SG «sixes ' Seiwede 
Weer TON onc kkk heres ces ies ass $ 338481 $248.71 $248.71 
i Ds oS eek nade we eRe hh Seaees $11,784.69 kee 
Final Results. 
Amount—— Per Cwt. Budget 
Net Margin Earned.......... $193.00 .022 $210.00 
Expense— 
Compensation and Travel. oe’ 00 $150.00 
Telephone, Postage, etc.. 8.00 10.00 
Other Expense .......... 3.00 1.00 
Total Direct Expense........... 156.00 We  easees 161.00 
Net Sales Contribution............. $ 37.00 Gs So acta ne $ 49.00 
No. Orders 1026 No. Items 2157 Items per Order 2.1 
(a) salesman’s compensation and ard, he must realize that his margin 


travelling expenses, 

(b) telephone, telegraph, and postage 
charges, and 

(c) other direct expenses. 

The total of these direct expenses is 
deducted from the total net distribution 
margin earned, and the remainder is 
termed the “net sales contribution by 
salesmen.” 

The Salesman’s Showing. 

This net contribution is the amount 
which each salesman is made to feel 
has been produced by his own efforts. 
The factors are all under his control; he 
is not held responsible for any general 
overhead, abnormal plant operating 
conditions, or anything of that sort. 

If, as in the illustration in Figure 1, 
this net contribution comes to $37.00 
for the week, it means that this par- 
ticular route has contributed $37.00 
toward the total profit required by the 
company to meet its general adminis- 
trative and overhead expenses, includ- 
ing the cost of financing, return to in- 
vestors, etc. 

For each route there is a weekly 
budget of gross margin, expense, and 
net sales contribution. 

The salesman knows in advance just 
what is expected of him. He has a 
standard against which he may measure 
each feature of his performance. If 
his net contribution is not up to stand- 


is too low or his expenses too high. If 
the margin is deficient, he can deter- 
mine from the details of his statement 
whether this is due to inadequate ton- 
nage, inadequate margins, too few sales, 
too few items per order, or to some 
other cause. 

He is at all times thoroughly con- 
versant with the results of his efforts 
and the extent to which they do or do 
not measure up to what his company 
considers a reasonable performance un- 
der the circumstances with which he is 
faced. 

Budgets for Salesmen. 

Budgets for the various salesmen are 
set at the beginning of each year by 
the sales manager in consultation with 
other major executives of the company. 

An effort is made to set a quota for 
each route which can be reached by 
the salesman with a proper expenditure 
of selling effort. In territories where 
conditions are favorable and compen- 
sation is not too severe, a salesman may 
be given a rather large quota to meet. 
On the other hand, where a territory is 
known to be relatively unproductive, or 
where the company has not yet firmly 
established itself with a desirable trade, 
the quota will be) less. 

General sales overhead is allocated to 
the various sales’ channels and in- 


(Continued on page 42.) 
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Improved Baffling Methods Cut 
Meat Plant Steam Costs 


By W. F. Schaphorst, M.E. 


In these days when the packer 
has found it necessary to seek out 
all sources of waste and loss, how- 
ever small, in his plant, the boiler 
and engine rooms have come in 
for considerable attention. Equip- 
ment and methods have been 
checked closely, and operations 
have been placed on a highly effi- 
cient basis. 


In line with reducing the cost 
of steam generation and power 
production, meat plant executives 
and engineers will very likely be 
interested in the results of some 
tests on a small water tube boiler 
in a meat plant in the Central 
West. The output of this boiler 
was a little more than 100 h.p. 


Before improving the boiler by mod- 
ern methods of baffling the temperature 
of the gases leaving the boiler was too 
high and the COz was too low. After 
improvements had been made the tem- 
perature of the gases was reduced 50 
degs. and the CO2 was increased 4 per 
cent. The net result was an increase 
in boiler efficiency of nearly 20 per 
cent. 

Many of the older boilers in use in 
the meat industry, particularly in the 
smaller plants, are no doubt equipped 
with the older methods of baffling. It 
would be good policy for all packers 
to determine this point, for if old-style 
baffling is used there is an opportunity 
for worth-while savings by adopting 
more efficient methods. 


Effective Heating Surface Increased. 

Sometimes, also, it may not be neces- 
sary to scrap old boilers and install 
new ones to meet the demands for 
steam. Very often steam production 
can be increased sufficiently by the sim- 
ple process of improving the method 
of baffling. 

Twenty years ago boilers were baffled 
as shown in Fig. 1. An ordinary flame 
type of baffling was then used. The 
shaded areas in the sketch indicate tube 
surfaces that are not as effective as 
they can be made. The correct method 
of baffling the same boiler with 100 per 
cent of the tube surfaces effective is 
shown in Fig. 2. 


A study of Fig. 1 shows that the 
first pass is larger in volume than the 
second pass. This is as it should be, 
because the gasses leaving the grate 
are at a maximum temperature and 
consequently they occupy maximum vol- 
ume. While passing through the. bank 


of boiler tubes, temperature and volume 
of the gasses are reduced. Consequent- 
ly the volume of the second pass should 
not be as large as the volume of the 
first pass. And for the same reason, 
the volume of the third pass should not 
be as large as the volume of the second 
pass. 


Uniform Gas Velocity Secured. 
In the early days bricks were moulded 


to fit into the spaces between the tubes. 
Often the bricks became loose and there 
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was considerable short circuiting of 
gases. 

About 15 years ago plastic was first 
introduced for boiler baffling. This 
permitted the sloping construction 
shown in Figs. 2, 4, and 6. This angu- 
lar or tapered baffling is now used all 
over the world. The shaded areas, Fig. 
1, indicate what engineers call “dead 
regions” and show clearly why sloping 
baffle walls have been universally 
adopted. The unshaded areas shows how 
the gas decreases in volume as it passes 
through the boiler. In other words, 
properly designed angular baffling 
gives a uniform gas velocity during the 
gas travel through the boiler. 

When the gases are hottest (in the 
furnace) they occupy a greater volume 
than they do after they have been 
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IMPROVED BAFFLING INCREASES BOILER EFFICIENCY. 


At the left are shown the ordinary methods of baffling various types of boilers. 
At the right the baffling has been rearranaged to get cross flow of the gases over 
the tubes, a constant velocity of the gases in the various passes and a better heat 


transfer. 
transfer is low. 


The shaded areas in the sketches at the left show areas where heat 
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cooled by passing through the boiler. 
That is why greater volume is required 
in the first pass than in the last pass. 
It is obvious that as the gases progress 
through the boiler and become cooler 
there is a gradual reduction in volume. 
Therefore, by tapering the passage as 
is the accepted practice today the re- 


duction in volume is cared for. Con- 
stant gas velocity is maintained 
throughout. Every square foot of tube 


surface is “active,” as it should be. 
Applied to Vertical Boilers. 

Next let us consider the horizontal 
water tube boiler equipped with hori- 
zontal baffles, Fig. 3. Approximately 
25 per cent of the tube surface is in- 
active, as shown by the shaded sections. 
The efficiency of this type of boiler is 
obviously increased by the use of mod- 
ern tapered cross baffles as shown in 
Fig. 4. All leading manufacturers of 
horizontal water tube boilers now con- 
cede that cross baffling is superior to 
horizontal baffling, and most of them 
have adopted the latter. The fact that 
horizontal baffling has been abandoned 
is proof that it was inferior to the mod- 
ern cross baffling illustrated in Figs. 
2 and 4. 

Vertical boilers, also, can be im- 
proved. Fig. 5 shows a Stirling type 
boiler equipped with old-fashioned tile 
baffles. Compare it with Fig. 6 which 
shows modern cross baffle construction. 
The direction of the flow of gases is 
changed from parallel to cross flow. 
This gives us materially increased effi- 
ciency for the same reason that cross 
flow in horizontal water tube boilers 
is more efficient than parallel flow. 
Parallel flow has not yet been aban- 
doned by manufacturers of all vertical 
type water tube boilers, but it is logical 
that the cross flow method pictured in 
Fig. 6 will eventually supersede the old 
method. Higher efficiency and less 
draft drop will compel its adoption. 

Soot Trouble Reduced. 


Modern baffle walls can be installed 
in old as well as new boilers. There is 
no reason why an old boiler, when prop- 
erly baffled and cleaned, should not be 
as efficient as a new boiler. Even a 
new boiler, unless it is properly baffled 
and cleaned, may be less efficient than 
an old boiler which is clean and prop- 
erly baffled. Old boilers can be made 
better than new by modernizing them 
along the lines shown in this article. 
Old metal surely transmits heat just as 
efficiently as new metal. Therefore, it 
is logical that an old boiler, cleaned 
thoroughly and equipped with a better 
furnace and better baffling will be more 
efficient than when that same boiler 
was new. 

Soot troubles can also be eliminated 
by proper baffling. Soot is evidence of 
incomplete combustion. A furnace of 
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ample volume will give little soot 
trouble. Soot and slag generally go 
hand in hand. The same is true of ash. 
In a properly designed furnace with re- 
duced gas velocity most of the ash is 
left behind in the furnace and is not 
carried along to settle on the tubes. 

One thing the packer wants to know 
is: “How can I determine the length 
of time in which a modern baffle wall 
will pay for itself?” Multiply the num- 
ber of tons of coal burned in the fur- 
nace per year by the cost of coal per 
ton in dollars. Multiply the result by 
0.03. This gives the annual saving in 
dollars. Divide this figure by the cost 
of the baffle and the result is the an- 
nual percentage on the investment to 
install modern baffling. 

Thus if 3,000 tons of coal which costs 
$4.00 per ton are burned per year and 
the cost of the baffle is $800, it will be 
found that 45 per cent will be earned 
on the investment. The baffle, there- 
fore, would pay for itself in a little 
more than two years. (100 = 45 = 2.2.) 
This rule is based on the minimum sav- 
ing of 3 per cent. Often the modern 
gas tight baffle saves more than that. 
Three per cent is used here because it 
is the minimum and is no exaggeration. 

The above principles are not applica- 
ble alone to water tube boilers—they 
apply to all flame boilers, whether 
water tube, fire tube, cast iron, sheet 
metal, or what not. They should be 
given more consideration in the future 
than they have been accustomed to re- 
ceive in the past. 
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TRUCK RATING PLAN. 


A method to enable motor truck 
users to eliminate guesswork as to a 
truck’s ability to haul a given load un- 
der given conditions and to assist truck 
buyers to choose equipment with the 
assurance that it will do the job has 
recently been applied to its speed 
wagons and trucks by the Reo Motor 
Car Co., Lansing, Mich. 

“Ability rating” is the term chosen 
by Reo for this-new rating plan. In- 
stead of being designated simply as a 
1% ton truck, for example, the vehicles 
of this company will bear a plate on 
which will be inscribed “8500-412-51. To 
the uninitiated this will be meaningless, 
of course, but once “Ability rating” is 
known, it is said, the figures explain 
just what can be expected of the vehicle. 

The 8500, it is explained, means the 
weight of the chassis plus body allow- 
ance, plus amount of pay load beyond 
which the abuse stage approaches. In 
other words, it tells the maximum load 
that may be carried consistent with 
long life and economical performance. 
The 4% indicates the grade the truck 
will climb in high gear with such a 
load, with standard size tires and stand- 
ard gear ratio. The 51 denotes the 
speed at which the truck will travel, 
loaded, on the average level road, also 
with standard tires and gear ratio. 

Special plates are provided for spe- 
cial equipment. In other words, every 
truck, regardless of its size or purpose, 


will carry a plate telling the owner just 
what the truck may be expected to do. 








% 





LIGHT TRUCK-TRAILER UNIT FOR CITY AND INTERURBAN SERVICE. 
An interesting type of semi-trailer for use with small motor trucks has been 


placed in service recently by the Field Packing Co., Owensboro, Ky. 


The trailer 


shown in the illustration covers both city and interurban routes. 


It is used with a Chevrolet truck, and the unit is reported to be able to get over 
the ground in exceptionally good time and to carry meat products at a very low 


cost. The bod 


y has a capacity of 3 tons. 
blanket in the roof and sides and 2 in, of cork in the 


It is insulated with 2% in. of Dry Zero 
floor. 


With ice and salt refrigeration it is possible to maintain temperatures varying 


between 45 and and 48 degs. Fahr. 
6 in. high. 


The body is 12 ft. long, 6 ft. 3 
It was built by the Owensboro Manufacturing Co., and is mounted on 


in. wide and 5 ft 


their maxi-load Model A-25 trailer chassis. 
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Consumers Buy 
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Quality Sausage 


When Wisely Merchandized 


While some sausage makers are 
complaining of a dwindling volume 
of business, others see in the 
present situation an opportunity 
to build good will for their brands 
and make lasting friends for 
their products. 

These clever merchandisers are 
proceeding on the theory that 
people have not lost their liking 
for quality sausage, and that they 
will continue to buy it if avail- 
able. The job is to convince con- 
sumers that these particular 
brands are good—as good or 
better than they ever were. 

This is not always easy. With 
too much off-quality product— 
built to meet price competition— 
on the market, many consumers 
have discontinued buying sau- 
sage rather than risk the chance 
of further disappointments. 


Two aids to win skeptical housewives 
to quality brands are being found of 
considerable value. One is the right 
kind of advertising, and the other is 
wraps and packages that effectively 
reflect the high quality of the contents. 
Both advertising and _ well-designed 
packages will influence housewives to 
try a particular brand. When she had 
done this, and if the quality suits her, 
she will continue to ask for it. 


Package Emphasizes Quality. 


One of the firms that has been going 
after consumers who appreciate quality 
in sausage is the Henry Pfeifer Co., 
Newark, N. J. This company has been 
particularly active in promoting its 
“Flavor Fresh” frankfurts and is said 
to be building an increasing volume on 
these meats. 

Of particular interest as a detail in 
this company’s drive for quality frank- 
furt business is the printed Cellophane 
wrapper devised to contain unit weight 
of product. This is printed in colors, 
the frankfurts being wrapped two 
layers high, making a rectangular pack- 
age. The wrapper carries the name and 
trade mark of the company end the 
words “Selected Frankfurters.” 

The result is a very pleasing pack- 
age, with quality emphasized to an 
unusual degree. 

An interesting fact was discovered 
during the research work leading up to 
selection of this package. This is that 
frankfurters are very sensitive to cer- 
tain outside odors, including those from 
Pineapple, strong cheese and some 
other foods. The meats absorb these 
odors readily if displayed in the same 


of Menu Serve... 
Pfeifer’s trisi 


FRANKFURTERS 


od 


QUALITY EMPHASIZED. 

Quality in a package that emphasized 
the goodness of the contents, backed up 
by consistent advertising, is building 
frankfurt sales for the Henry Pfeifer 
Co., Newark, N. Here is shown a 
typical newspaper ad used by this com- 
pany. It measures 7 by 10 in. 
showcase or nearby in the store. The 
type of wrapper used effectively pre- 
vents absorption of odors by the meats, 
so that in addition to being a sales aid 
it is also of importance in preserving 
flavor of the frankfurts from the time 
they leave the plant until they arrive 
in the housewife’s kitchen. 

In all of this company’s advertising 
the emphasis is placed on quality. 
Usually an illustration of the frankfurt 
package is used in each ad. A typical 
ad is shown in the accompanying illus- 
tration. As used in the newspapers it 
measured about 7 by 10 in. 

a 


PACIFIC COAST TRADE CODE. 

Steps to improve trade practices in 
the meat industry in the San Francisco 
Bay area of California were taken at a 
meeting of the directors of the Pacific 
Livestock and Meat Institute, held in 
San Francisco on June 20. At the same 
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meeting ‘the Institute’s advertising 
schedule for 1932-33 also was adopted. 

The improved trade practice plans 
aim at the correction of any unethical 
business. practices and misleading ad- 
vertising in the trade, and the prepara- 
tion of a code of standards of practice 
and standards of advertising to be fol- 
lowed by the trade, particularly the 
retail trade. 

It is recognized that the customer 
must have confidence in the product or 
in the firm, and that confidence can be 
secured only by honest merchandising. 
The Pacific Livestock and Meat insti- 
tute is endeavoring to build confidence 
not only in meat, but in the retailer 
membership of the Institute, so that 
wherever its emblem is shown it will 
typify to the public a store where hon- 
est business practices and advertising 
are to be expected. 

The Pacific Institute’s advertising 
campaign for the year calls for prac- 
tically the same number of billboards as 
were used last year, reproductions of 
which will be furnished to all members. 
Newspaper space is to be increased, and 
more work will be done with the editors 
of home economics departments of the 
newspapers and their cooking schools. 

It is believed that this year, more 
than ever, the industry needs the selling 
power of a large consistent advertising 
campaign. 

EDITORS NOTE—Description of the 


successful meat advertising campaigns 


conducted by the Pacific Livestock and 


Meat Institute will be found in THE NA- 
TIONAL PROVISIONER of November 28, 
1931 and February 13, 1932. 


fe 
PORK AND BACON IN LONDON. 


Pork and bacon receipts at London 
central markets during the first five 
months of 1932 totaled 21,327 tons, an 
increase of approximately 3,300 tons 
over the 1931 period. Beef, veal, mut- 
ton and lamb receipts declined. Beef 
and veal receipts totaled 97,123 com- 
pared with 103,410 last year and mutton 
and lamb at 62,780 compared with 62,- 
900 in the same period a year ago. 
Argentina furnished the bulk of the 
beef and veal and New Zealand nearly 
half of the mutton and lamb. 

oo ao 


IMPORT PROHIBITION REMOVED. 


Prohibition against the import into 
the United Kingdom of cattle, sheep, 
goats and other ruminating animals and 
hogs from the United States has been 
removed except for California, accord- 
ing to a recent announcement of the 
Minister of Agriculture and Fisheries. 








All Los Angeles Under State Inspection 


All abattoirs and meat processing establishments in Los Angeles County, 
California, were placed under direct state supervision on July 1. County authori- 
ties estimate a saving to taxpayers of some $45,000 as a result of this move, as 
inspection costs under the new arrangement will be met by packers under a fee 
system similar to that prevailing in the balance of the state. 

The state law makes meat inspection compulsory in counties of 27,000 popula- 
tion or over, with the proviso that municipalities within such counties may conduct 
such inspection under the approval and supervision of the state department of 


agriculture. 





22 


Meat Industry Activity 
Building and Equipment Replace- 
ment Continually Going On 


Charles Miller Co., Secaucus Road, 
North Bergen, N. J., has let a contract 
for construction of a $100,000 up-to- 
date pressure vacuum rendering plant, 
Laabs system, to the Allbright-Nell 
Co., to replace building recently burned. 
Work has been commenced under the 
direction of A. E. Kaeslin and will be 
completed within the next sixty days. 

Max Kollner, Inc., Jamaica, N. Y., has 
recently installed a new lard rendering 
and packaging machinery at this plant, 
as well as bacon slicer and automatic 
conveyor system. 

Banks Packing Corporation, formerly 
Banks Bros. Packing Co., Norfolk, Va., 
has approved plans drawn by A. E. 
Kaeslin of the Allbright-Nell Co., for a 
new building and construction work has 
started. Plant will include new hog and 
beef killing floors, coolers and sausage 
manufacturing departments. 

H. C. Bohack Co., Inc., Metropolitan 
and Flushing avenues, Brooklyn, N. Y., 
has installed a new No. 50 Buffalo self- 
emptying silent cutters in its sausage 
department. D. F. Lorenz made the 
installation. 

Quality Casing Co., Vernon, Calif., 
has taken out a permit for the erection 
of a refrigerating plant and cooling 
tower. 

M. C. Provision Co., Jersey City, N. J., 
is taking bids for the installation of a 
refrigerating plant to cost about 
$40,000. 

A 12-ton Frick compressor recently 
was installed by the Manchester Ren- 
dering Co., Manchester, N. H. 

John Morrell & Co., Ottumwa, Ia., 
is considering the erection of a new 
branch house plant at Kent avenue and 
10th street, Brooklyn, N. Y. The esti- 
mated cost is $150,000. 

A modern meat curing plant will be 
placed in operation in Yoakum, Texas, 
by the Empire Southern Service Ice Co. 

A contract for the construction of a 
modern slaughter house, including re- 
frigeration, has been let by A. D. Pierce, 
Kennett Square, Pa. 

—— fe - - 

KUHNER TAKES OVER ECKART. 

Announcement was made recently of 
the purchase by the Kuhner Packing 
Co., Muncie, Ind., of the. Fred Eckart 
Packing Co., Fort Wayne. The latter 
company has been in the hands of a 
receiver. The addition is said to make 
the Kuhner company the second largest 
in the state. 


The new plant will be operated under 
its present name as a division of the 
Kuhner company, continuing its distri- 
Michigan and 


bution over Indiana, 
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Ohio. The plant is only slightly smal- 
ler than the Kuhner plant, and the 
combined capacity of the two will be 
1,500 hogs and 150 cattle a day. 

John P. Paulsen, formerly sales man- 
ager of the Muncie plant, will be general 
manager of the Eckart plant. Officers 
of the company are Henry C. Kuhner, 
president; Frank G. Kuhner, vice presi- 
dent, and Thomas E. Ryan, general 
manager. 

Yo 


KEEP STEAM IN THE ENGINE. 


Directors of Colgate-Palmolive-Peet 
Company voted a quarterly dividend of 
25 cents a share on common, the re- 
duction making possible the mainte- 
nance of the company’s present liquid 
condition and the continuance of its na- 
tional advertising program. This divi- 
dend had been on an annual basis of 
$2.50. 

Believing that active business and 
prosperity will return to the country in 
due time, Vice President Charles S. 


Dewey pointed out that the company 
will continue its advertising campaigns 
on a basis that will keep its position in 
the industry and the reputation of its 
advertised brands in the minds of the 
consuming public. Mr. Dewey said that 
the company was in a strong cash posi- 
tion with no bank loans or funded debt. 


“Throughout the forty years’ experi- 
ence of executives and directors of Col- 
gate-Palmolive-Peet Co., the low prices 
now prevailing for fats and oils have 
never before been encountered,” Mr. 


Dewey said. 
a 
P. & G. CUT SOAP PRICES. 


Procter & Gamble have cut wholesale 
prices of soaps manufactured by them 
30 per cent, this cut being made possi- 
ble by the low price of raw materials. 
The company expects to maintain a 
manufacturing profit, as economies in 
operation are reported to have brought 
manufacturing costs to the lowest on 
record. This price cut places retail 
prices of P. & G. soaps on pre-war 
levels. 

Commenting on the new prices, Pres- 
ident R. R. Deupree said: “We have 


been coming to the conclusion that a 
material adjustment in prices had to 
take place in order to meet the lowered 
earning power of the average American 
home. We have made various changes 
in price lists over the past three months 
and in making this latest adjustment in 
the price of toilet soaps, we have com- 
pleted our program.’ 


eee 
ALABAMA SAUSAGE PLANT. 


Selma Sausage Co., Selma, Ala., re- 
cently opened for business, employing 
eight men and two trucks. The plant 
formerly operated by Burns Bros. is 
being utilized by the new company. 


S. T. Kelly, connected with the jobbing 
trade in Montgomery, Ala., for several 
years and T. M. Sharp are partners in 
the new concern. 


July 9, 1932. 








Chains & Voluntary Chains 
News and Views in This New Field 
of Meat Distribution. 














ATTACK CHAIN STORE TAX. 


The Great Atlantic & Pacific Tea Co. 
and the United Cigar Stores Company 
have joined as intervenors with the 
Kroger Grocery & Baking Co. in the suit 
brought by the latter attacking the anti- 
chain store tax ordinance passed by the 
St. Louis board of aldermen on June 3 
and effective July 1. This provides a 
special extra tax ranging from $25 to 
$250 per store, depending upon the 
number of units under the same general 
management. Hearing on the case will 
be held July 14. 

In attacking the ordinance the Kroger 
company and the intervenors take the 
position that the measure is unconstitu- 
tional in that it deprives them of their 
property without due process of law; 
also that it is unreasonable, discrimin- 
atory, arbitrary and confiscatory class 
legislation and intended to favor other 
grocers who are of affiliated systems, 
such as the International Grocers Alli- 
ance and the Associated Grocers, and 
also favors wholesalers who have more 
than one store, as only retail chain 
stores are required to pay the extra fees 
exacted under the ordinance. 


a 
PACKER AND FOOD STOCKS. 


Price ranges of packer, leather com- 
panies, chain stores, and food manu- 
facturers listed stocks, July 7, 1932, or 
nearest previous date, with number of 
shares dealt in during week, and clos- 
ing prices on June 30, 1932: 


Sales. High. Low. —Close.— 
Week ended July June 
July 7. —July 7.—  f 30. 
Amal. Leather 300 % % 4 y 
Do. Pfd. .. 100 6 6 6 6% 
pc oe S&S D eee 15% 15% 15% 14 
Do. Pfd. .... 300 8% 8 8% 6% 
Amer. Stores . 1 2432 24% 24% £25 
Armour A. .... 1,950 % 5g 56 % 
% eee % vs BP % 
Do. Ill. Pfd. 600 7 7 7 5% 
Do. Del. Pfd.. 600 2854 285% 285 28 
Barnett Leather .... es nee a i Wy 
Beechnut Pack.. 100 31% 31% 31% = #«32i1 
Bemeck, HE. ©.. 220s vome ave ee 45 
Brennan Pack.. .... 19 
BA BE cose exee 50 
Ty Me cece wace 64 
Chick C. Oil .. 5 


= oes 
ae sk sce 
who 


Childs Co. .... 100 2 2 2 1% 
Cudahy Pack.. 300 20% 20% $20% 1% 
First Nat. Strs. 4,700 40% 40% 1 
yen. s ....14,300 20% 20 20 19% 
Gobel --.. 3,200 4 4 4 By 
Gr.A.&P.1stPfd 20 112 112 112 110 
Do. New 30 118 118 118 115 
Hormel, G. A esas cone ve 
Hygrade 1 1% 1% 1% 1 
Kroger G. & B. + ll 11 11 10% 
Libby McNeill. 200 1 1 1 
McMarr Stores. ani hee anand sine 8% 
Mayer, Oscar .. wees bine ase one 5% 
- aye aed ae aie = ae 4 
> St Bcencese 450 6% 6% 6% 6 
Morrell — y bes esas inte 
Nat. Fd. See 
Ss ere ae ews ewes awe % 
Nat. Leather .. .... ecee made vean 
Wes, BOR occcee = 


Proc. & Gamb..24,200 21% 
Do. Pr. Pfd.. 2 814% 81 81 


Rath Pack. ... 15% 15% 15 
Safeway Strs... 7,800 34% 33% 33% % 
Do. 6% Pfd.. 100 64 64 
Do. 7% Pfd.. 110 75 75 75 75 


Stahl Meyer ... 


Swift & Co. 5,700 9% 9% 9% 9% 
Do. Intl. 3,400 17% 17% 17% m 
ay Pork .. nee wens ihleas jane 9 
U. Cold Stor. .... aia en oes Sn 
U. S. Leather.. 100 1% 15% 1% 1% 
i Mc ances ee ee 31% 3% 3% 
Do. Pr. Pfd.. 100 (34% 44% 4444 46% 
Wesson Oil .. 1,600 84 81, 81g 8% 
Do. Pfd. .... 2,000 43% 43 3 Hy 
Do. 7% _ «see pay o tam * 50% 
Ww gay Aug oe 300 % % "% 
bec 2% 24 2% 2 
i Pra.’ occe) ae ee 16 16 15 
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Figures for the Packer Salesman 


The good merchandiser is quick to adjust his 
selling prices to cover replacement costs. When 
raw materials go up he must get more for his 
product, or run the risk of having to stock new 
merchandise at prices higher than he got for what 
he sold. 

Packer salesmen face this problem now. A 
month ago hogs were selling in Chicago at prices 
averaging $3.20; top grades brought about $3.50. 
Last week the average price reached $4.45, with 
a top of $5.15 on Friday. For the first three days 
of this week the average has been about $4.90, 
with top prices reaching $5.35. 

This means an increase in the cost of the 
packer’s raw material of more than 50 per cent 
in less than a month. 

What are packinghouse salesmen doing with 
their selling prices to get back this increased cost? 
Fresh meats have advanced with hog prices, but 
provisions have been somewhat slow to follow. 
Look at these figures: 


WHOLESALE PERCENT PRODUCT 
PRICES INCREASE PRICES 
Wed., June 8 Wed., July 6 ; 
Hogs, avg. .. 3.20 4.95 55% penn yee 
Hogs, top ... 3.50 5.35 53% much as hog 
Hams,, fey. Would be 
reg., 14/16 
et PRS 12.75 13.75 8% 19.75¢ 
Bacon, fey. dry 
cure,6/8 
MS cane hae ois 15.00 16.00 7% 23.25¢ 
D. S. bellies, 
std. clear 
20/25 lbs.. 4.13 5.88 42% 6.40¢ 
Lard, ref., 
| ee 5.25 6.50 24% 8.13¢ 


Hams are up 8@10 per cent, bacon about the 
same, dry salt bellies 40 per cent, lard 25 per cent. 
These items must bring more money if they are 
to be sold in line with the cost of replacing them. 

Salesmen and sales managers have been strug- 
gling for nearly three years against a weak and 
declining market. Have they forgotten how to 
sell in a strong and rising market? Now condi- 
tions favor them; higher prices seem justified. If 
hogs are worth $5.00, then hams, bacon, bellies, 
lard and other provision items are worth more 
than many companies are now getting for them. 

This is the time to get the value out of the 
product. Look at the figures again. Then look 
at your price list, and see if it’s what you think 
it ought to be under existing conditions. 
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Straws in the Economic Wind 


Straws in the wind point to some improvement 
in the general economic situation in this country 
and throughout the world. Unemployment showed 
a decrease in seven out of eight European coun- 
tries for the latest period reported on. This de- 
crease ranged all the way from a low of 3.2 per 
cent in Italy to a high of 12.8 per cent in Czecho- 
slovakia, Germany’s decrease being approximately 
6 per cent. While these figures may not be wholly 
representative, they show the right trend. 


During the past ten days the general level of 
wholesale commodity prices has shown a slight 
increase, the improvement in food prices being 
slightly greater than that for all commodities. 
This is in sharp contrast with the steady down- 
ward trend which has prevailed for many weeks. 


In money circles the outstanding development 
of favorable character of the past month has been 
the quieting down of nervousness both in this 
country and abroad regarding the soundness of 
the dollar. Evidence of this has been apparent to 
those having contacts with the markets, but has 
been most definitely reflected in the foreign ex- 
changes, where the dollar has strengthened in 
terms of all currencies. It is now quoted at levels 
which render gold shipments no longer profitable. 

An important factor in the upward trend would 
be for America to stop finding fault with every- 
thing and everybody, to “shake off the infantile 
phobias and anxieties,”’ as Business Week says, “to 
which the ignorance of the newspapers and the 
conceit of the economists have subjected it, and 
recover its characteristic courage, common sense 
and candor, recognizing its vast resources and 
strength, realistically facing the problems that 
confront it, and refusing to be frightened by 
phrases.” 

Also, not to let false issues cloud real ones. 
One of the most harmful exaggerations has 
been that relating to governmental economy. The 
latter is a vital necessity and no one disputes it. 
But when the public is advised—as it was this 
week by the so-called “world’s greatest news- 
paper’—that governmental economy should in- 
clude the practical abolition of the U. S. Depart- 
ment of Agriculture, the limits of exaggeration 
have about been reached. This is the sort of thing 
that helps to retard recovery. 


Packers will watch with interest every favor- 
able sign, knowing that any distinct trend will 
be registered in their business. Improvement is 
something that is sure to come, however slowly, 
and the man who can see it first or anticipate its 
arrival will be in an advantageous situation. 
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Nitrite in Curing 


A packer who has not used nitrite in 
curing asks for some formulas including 
nitrite and some information regarding 
this ingredient in the curing formula: 
He says: 

Editor The National Provisioner: 

We do not know a great deal about nitrite, 
but we would like some curing formulas including 
this ingredient. We have heard very good reports 
as to results secured with nitrite and we want 
to know more about it. Any help you can give us 
will be appreciated. 

Some typical nitrite cures and typi- 
cal mixed cures, using both nitrite and 
nitrate, are as follows: 


Pickle Cure Formulas. 


For hams: 
Pump Cover 
Pickle. Pickle. 
Sodium nitrite, per 100 
gals. pickle. 24 oz. 16 oz. 
White granulated 
sugar 20 Ibs. 10 lbs. 
Salometer reading 90degs. 75 degs. 


The same formula can be used in the 
curing of picnics or shoulders. 


For bellies: 
1 Ib. sodium nitrite per 100 gals. 
pickle 
20 lbs. sugar op 100 gals. pickle 
60 deg. strength on salometer 
Dry Cure Formulas. 


Dry cure for bellies: 
3 Ibs. salt 
2% Ibs. sugar 
% to % oz. sodium nitrite for each 
100 Ibs. of green meat 


Mixed Cures. 


For hams: 
Pump. Cover. 
Sodium nitrate per 
100 gals. 1]b. 3 Ibs. 
Sodium nitrite per 
100 gals. 10 oz. 6 oz. 
Sugar 20 Ibs. 10 lbs. 
Salometer reading 90degs. 70 degs. 
Another ham formula: 
Pump. Cover. 
Sodium nitrite per 
100 gals. 1% lbs. 1b. 
Sodium nitrate per 
100 gals. 2lbs. 1% Ibs. 
Sugar 20 Ibs. 10 Ibs. 
Salometer strength 90degs. 170 degs. 


For bellies: 
4 Ibs. nitrate of soda 
6 oz. nitrite of soda 
18 lbs. sugar 
Salometer strength 68 degs. 


For bellies, dry cure, mixed: 
3 lbs. salt 
2% lbs. cane sugar 
% oz. nitrite 
2 oz. nitrate 
for each 100 Ibs. of green bellies. 
Mistakes Are Dangerous. 


Nitrates and nitrites are so similar 
in appearance that they can be very 
readily interchanged by mistake. As 


nitrites are so much more powerful in 
their curing effect than nitrates, it ‘is 
highly desirable that containers for 
nitrite be very plainly marked, and that 
unusual care be exercised in handling 
the two products. 

The mixed cures are liked by some 
packers better than the straight nitrite 
cure, as it is believed that better color 
fixation is secured. 

Where nitrite is used instead of 
nitrate in the curing of sausage meat, 
% oz. or less to each 100 lbs. of meat 
is recommended. This should be thor- 
oughly mixed with the salt and sugar, 
so as to insure complete dissemination 
of this ingredient. 

It is suggested that nitrite be used 
experimentally in small lots of meat 
before its use is undertaken on a large 
scale. It is very strong and operators 
are sometimes inclined to think that 
the quantity suggested is too small, 
with the result that the meat is dry, 
bitter and tough. The quantities recom- 
mended in the formulas given above 
should not be exceeded. 

= e-—— 


Glass Container Sizes 


A manufacturer of fancy meat prod- 
ucts asks regarding standard sizes of 
containers for glass packed products. 
He says: 


Editor The National Provisioner: 

We handle and prepare various kinds of meats 
and meat products and would like to know just 
what are standard sizes for these products packed 
in glass. 


Standards for net contents of dried 
beef in glass and vinegar pickled prod- 





A Meat Loaf Delicacy 


Have you ever tried furnishing 
the trade with a fancy macaroni 
and cheese loaf? 

It’s a specialty meat that is 
popular any time of the year, but 
especially so in the summer 
months. 

Try THE NATIONAL PROVISION- 
ER’S macaroni and cheese loaf 
formula and see if your trade 
does not like it. 

Send a 2c stamp with request for re- 
— of the formula and directions which 


in a recent issue, using the 
oupen below: 





THE NATIONAL PROVISIONER, 
Old Colony Blidg., Chicago. 
Please send me reprint of Maca- 

oa and Cheese Loaf formula. I 

a subscriber to THE NA- 

TIONAL PROVISIONER. 














ucts in glass, as adopted by the Meat 
Section of the National Canners Asso- 
ciation, are as follows: 
SLICED BEEF IN GLASS. 
2% oz.—packed 24 and 48 to the case, 
3% oz.—packed 24 to the case 
5  oz.—packed 12 and 24 to the case 
7  0z.—packed 12 and 24 to the case. 
No other sizes of this product are to 
be packed under the standards adopted. 
VINEGAR PICKLED PRODUCTS IN GLASS. 
% pint, 9 oz. net—packed 12 to the 


case 

1 pint, 14 oz. net—packed 12 to the 
case 

1 quart, 28 oz. net—packed 12 to the 
case. 


In addition, a 7-oz. net package, 
packed 24 to the case, was recognized 
for the product known variously as tid- 
bits, pork feet cutlets, pork feet slices, 
etc. It was understood that larger 
sizes, such as gallons, might be packed 
if desired. 

It is recommended that only short cut 
lamb tongues and entirely boneless pigs 
feet products be packed, because it was 
felt that the style of package was one 
which the consumer buys with the ex- 
pectation of getting only edible prod- 
ucts within the glass container. 

———-fo 


Dark Color in Lard 


Dark color in kettle-rendered lard is 
bothering one packer, who thinks the 
difficulty may be due to the character 
of the raw material used. He says: 


Editor The National Provisioner: 

We are using from 40 to 50 hog heads in # 
kettle of lard when rendering about 2,000 Ibs. 
of fat. Would this have a tendency to make the 
lard dark or a little strong? For a short time 
now we have been putting the heads into the 
kettle with the fat and we are having some com- 
plaint on the quality of the lard. 

Any information you can give us in this con- 
nection will be greatly appreciated. 


When this inquirer states that he is 
putting 40 to 50 heads in a tank for 
rendering it is not entirely clear 
whether or not he means the entire 
head. If he does, this is probably caus- 
ing the off color and the generally poor- 
er results. 

If he will trim off all the fat and put 
this in the tank it will be all right. The 
bones should be sent to the rendering 
tank. There is very little fat or grease 
in the skull or jaw bone and the blood 
in them helps to darken the lard. Such 
grease as they do contain is difficult to 
extract in kettle rendering. They are 
used more commonly in steam render- 
ing, the lard from which is usually 
processed further'before it enters con- 
sumptive channels. 
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Hide Trim and Grading 


EDITOR'S NOTE.—Hide take-off, trim, 
grading, curing, ete., were discussed in 
the June 18, June 25 and July 2 issues of 
THE NATIONAL PROVISIONER. This 
is the concluding installment. 


Selling Kips and Calfskins. 

The kip skins run branded and un- 
branded. They are usually sold on a 
pound basis, and are cured in fine or 
No. 1 rock salt. They are fully cured 
and ready for marketing in about two 
weeks’ time. 

Calfskins also are usually sold on a 
poundage basis, and they also run 
branded or unbranded, and are cured in 
fine salt for about the same length of 
time as the kip skins. In the New 
York market calfskins are generally 
sold by the piece. 

Slunk Skins.—Regular slunks are 
sold by the piece, as previously ex- 
plained, which is true also of the hair- 
less, and they are cured in fine salt for 
the same length of time as the kip and 
calfskins. Killers generally endeavor 
to dispose of slunk skins within a month 
of take-off. 


Switches.—Switches are cut from the 
hides before putting down, and usually 
run 6 to 8 in. from the end of the bone. 
Any portion of the bone should not be 
included in the switches. 

They are placed in a tub of strong 
pickle overnight and later cured by 
placing in piles with the switch end 
down, and fine salt rubbed on the hide 
part. They may be shipped immedi- 
ately or may, if necessary, be kept for 
a month or two with moderate salting. 
Big packers usually ship loose in full 
cars, while l.c.l. lots are generally 
packed in sacks for shipment. 

Old and New Trimming. 

Hide Trimmings.—In taking up hides 
some tanners decide to trim them, while 
others do not consider this necessary. 
Where this is done, the trimmings may 
constitute the whole pate, or may be 
the end of the nose or the ears cut 
off; or possibly small pieces from the 
shank end cut off with a view to squar- 
ing up the hide. 

Although these trimmings are cured 
when taken off the hide, it is well to 
sprinkle a little extra salt—second salt 
will do—over the pile for safe keeping. 

If the hides are given the new trim 
as outlined, such trimming is not prac- 
ticed when the hides are taken up. 


Sinews.—Sinews are the large sinews 
of the cattle legs and are cured in sec- 
ond grade rock salt, and can be carried 
for an indefinite period. They are called 
green salted sinews and are sold most- 
ly on the basis of 5 per cent saltage 
allowance. 

Avoiding Hair Slips. 

There is another cause of rejection 
on hides, occasioned sometimes by the 
use of hot water on the killing floor or 
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drip in the hide cellar, or possibly a 
spot where the salt did not reach and 
cure. Such spots are known as “hair 
slips.” 

In handling the hide the hair on these 
spots slips off, or pulls off easily, and 
the grain slides off with the hair. 

This is a matter that commands close 
attention. Where hides are rejected for 
this reason the matter should be in- 
vestigated at once with a view to over- 
coming any carelessness’ that would 
cause this condition.» ~ ; 

Pipes over hide vacks should be kept 
painted to eliminate rust particles drop- 
ping on the hides, causing stains. Hide 
packs should also be kept away from 
walls, iron parts, etc. 

Hide By-Products. 

Cattle switches.—These are sold by 
the piece, with deductions for stumps 
and burrs. Big packer production is 
generally sold on the basis of kill count, 
less 20 per cent. Small packer switches 
are usually sold on the basis of so- 
called “fair count” of 110 for 100 pieces, 
with stumps and burrs out. 

Sinews and hide trimmings.—Sold by 
the ton for glue stock. Where the new 
trim is practiced this material includes 
the ears, snouts and lips. 

The old style sinews and hide trim- 
mings are sold separately from the new 
style, and command a premium. 

Points on Hide Selection. 


Branded cows, native and branded 
bulls need not be selected for weight 
on the killing floor, but reports should 
indicate the green weight. As men- 
tioned, the actual shrinkage sustained 
should be used for records from time 
to time, and if there are variations the 
records should be adjusted and the 
manure weight should be taken into 
consideration on the green weight of 
hides for selections in the pack, and 
the proper allowances be made. 

The three fundamentals of hide han- 
dling are: 

1—Quick handling to avoid deteriora- 
tion. Just as soon as the hide is 
dropped from the carcass it should be 
prepared for cure. 

2—Avoiding scores and cuts in re- 
moving the hide and protecting it from 
dirt, blood, excess moisture and other 
contamination. 

3—Building the hide pack so as to 
obtain as quickly as possible the great- 
est penetration of the salt into the hide 
itself. 

When the hides reach the curing 
cellar they are trimmed of any excess 
fat or flesh. The ears are split so they 
will lie flat in the pack and so the salt 
can penetrate. 

The hides are then weighed to see 
what class they belong in, particularly 
if the packs are built according to 
classification of hides. 
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Recent Patents 


New devices relating to the meat 
and allied industries on which 
patents have been granted by the 
U. S. Patent Office will be de- 
scribed in this column. 














Casing Measuring Machine. 

Leonard De Moss, Des Moines, Ia., 
assignor to Swift & Company. The 
principal features of this device are a 
support and a spindle and a reel o 
erating in a bearing in the support. This 
reel contains what is known as a cas- 
ing-receiving: portion and a flexible 
marginal rim, in which are a number 
of notches around the circumference in 
which the ends of the casings are se- 
cured. The circumference of the reel 
is known, so that the length of the cas- 
ing is indicated by the number of times 
the reel is revolved... An indicating de- 
vice attached to the reel indicates the 
number of revolutions. Issues May 24, 
1932. No. 1,859,291. 








Ham Retainer. 


Marinus Vanderkloot, Chicago, IIl., 
assignor by mesne assignments to the 
Industrial Patents Corporation, Chi- 
cago, Ill. A ham retainer of the con- 
vention type with spring cover and 
means by which pressure can be brought 
on the ends of the meat as well as the 
top. This latter is secured by means 
of screws containing plates which pass 
through the ends of the retainer. 
Granted June 21, 1932. No. 1,863,609. 





. 
Meat Hanging Method. 


Joseph Burns, Chicago, Ill., assignor 
by mesne assignments to the Industrial 
Patents Corporation, Chicago, Ill. This 
is a meat hook with two points. The 
idea is to prevent tearing of wholesale 
cuts while being transported in trucks 
and refrigerator cars. With this type 
of hook, it is claimed, the meats have a 
horizontal pivotal movement at the 
point of support. Relative horizontal 
movement between the meat and the 
supporting meats is prevented. Granted 
June 21, 1932. No. 1,863,743. 


Branding Carcasses. 

Roy W. Jones, Chicago, IIl., assignor 
to Swift & Company. In this method 
the adipose fat is branded by applying 
a reagent such as nitric or sulphuric 
acid. The reagent penetrates to a depth 
where it acts on the walls of the fat 
cells, changing their color. Issued June 
21, 1932. No. 1,863,903. 
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Proper erection 
of good corkboard 


: means— 


1. Greater—Refrigeration Savings 
2. Greater—Plant Efficiency 


3. Greater—Satisfaction 


at less cost « 


WRITE US FOR A QUOTATION 


UNITED 
CORK 
COMPANIES 


Manufacturers and Erectors 
ork Insulation 


Lyndhurst, N. J. 





Trade Mark 
“UNITED” is not connected with any other cork company. 





July 9, 1932. 





BUT— one has the speed and stamina 


to be a winner—which the 
other lacks. 


Cold Storage Doors—like horses 
—don't reveal their true worth 
at a glance. 


But on what really counts— 
honest value and long-life— 
Jamison and Stevenson Doors 
present records that can't be 
beaten. Take a tip from those 
who know—install Jamison or 
Stevenson Doors. 


Jamison Cold Storage Door Co. 
Oldest and Largest Makers of Cold Storage Doors 
Jamison, Stevenson & Victor Doors 


U. S.A. 


Hagerstown, Maryland 

QUNnLsSOTL 

& Stevenson ) 
Cold Storage DOOTS 

BRANCH OFFICES: NEW YORK, CHICAGO, PHILADELPHIA, DETROIT and 

ST. LOUIS . . . AGENTS: L. S. Bosarge, ATLANTA . . . H. O. Johnson, 


MINNEAPOLIS Gay Engineering Corporation, LOS ANGELES, Cal. 
: FOREIGN: LONDON, HONOLULU and JAPAN : 


COOLER TROUBLES 


CURED! 









Stevenson Standard Cooler 
Door—has no superior in 
efficiency. 














Quicker chilling, total ab- 
sence of condensation and 
dripping! WOLVERINE 
fans will bring these results 
promptly. They’re low in 
® cost, statically balanced, 
equipped with high-grade 
motors, and fully guaran- 
teed. Sold direct by manu- 
facturer. Write today for 
information, Catalogue and 
~ty special discount to packers. 


BELANGER FAN & BLOWER CO. 


9316 Woodward Ave. Detroit, Michigan 








From THE START... 


of refrigeration in the packing 
industry York has played a lead- 
ing part. You can’t afford to buy 
refrigeration equipment without 
consulting York Ice Machinery 
Corporation, York, Pennsylvania. 
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Refrigeration and Frozen Foods 


Plant Cooling Notes 


For the Meat Employee Who Is 
Interested in Refrigeration. 


























CONDENSOR PRESSURES. 


The meat packer is always interested 
in the cost of power and its relation to 
unit production costs. Frequently when 
cost figures are analyzed it is found 
that the power cost component is un- 
usually high. This may be due to a 
number of causes or a combination of 
conditions which could be corrected 
within a comparatively short time and 
a substantial reduction in power con- 
sumption made. 


One of the causes contributing to 
high power costs in some plants is high 
condensing pressure. Frequently there 
are other conditions that adversely 
affect power consumption and which 
call for attention. To those interested 
in maintaining condensing in keeping 
with good practice the following sug- 
gestions have been made by a writer in 
Refrigeration. 


See that the ammonia condensors are 
kept clean and that sufficient condens- 
ing water is supplied to them at all 
times. If the condensing water supply 
is from cooling towers or spray ponds, 
check the performance of such equip- 
ment at sufficiently frequent intervals 
to insure that maximum cooling effect 
is being obtained. 


Also keep a check on the temperature 
of the water entering and leaving the 
condensors by the use of reliable ther- 
mometers. Likewise, do not overlook 
the fact that air or other non-condens- 
ing gases in the system will cause the 
power consumption curve to move up- 
ward. It is important that the system 
be kept free from such gases. 

Do not depend upon rule-of-thumb 
methods for removing air from the 
system, but select any one of several 
excellent purgers on the market that 
will perform the purging operation 
without a lot of attention and the loss 
of ammonia. See that it is properly 
installed and used and then note the 
improvement in condensing pressures. 
Such devices will pay for themselves 
in a comparatively short time. 


The above statement as regards pos- 
sible savings has been proven several 
times during the past few years in the 
writer’s personal experience and is, 
therefore, not the result of guess work. 

Finally, keep the condensors free 
from oil, since oil coated condensing 
surfaces retard the flow of heat and re- 
duces condensor capacity. 

Obviously, there is nothing new in 
the suggestions as outlined, neverthe- 
less, far too many plants are being 
operated at high power costs simply 
because of neglect of the question of 
condensing pressures. 


LARGER FROSTED FOOD PACK. 


In the face of a general drastic re- 
duction in food packing General Foods 
Co. is planning a greatly increased pro- 
duction of frosted fruits and vegetables 
in the Pacific Northwest. The com- 
pany is now distributing frosted foods 
through more than 300 retail outlets, 
principally in the East, and it is ex- 
pected that pd the end of this year 
there will be close to 800 retailers han- 
dling these foods. 

The first Birdseye quick freezer in 
the Northwest was set up in the plant 
of the Ray-Maling Co., Hillsboro, Ore. 
Various Oregon fruits and vegetables 
were frozen on a sizable experimental 
scale in 1929 and 1930, and in 1931 the 
plant went into commercial production. 
In that year some 1,500 tons of pro- 
duction were scheduled, including 600 
tons of peas, 300 tons of whole kernel 
golden bantam corn, 200 tons of spin- 
ach, 100 tons of strawberries, 150 tons 
of raspberries and about 100 tons of 
cherries. 


This year further p moc freezing op- 
eration have been decided on. The 
Ray-Maling plant has been remodeled 
and enlarged. A new freezer room has 
been built and two more double t 
belt frosters have been installed. e 
preparation room has been changed 
over and a new sub-zero holding room 
constructed. 


The Terminal Ice & Cold Storage Co., 
which in 1931 built a storage plant 
alongside the Ray-Maling plant for the 
accommodation of frosted foods, has 
added a new two-story unit, 100 by 163 
ft., to take care of the enlarged quick- 
frozen pack this year. Just what quan- 
tity of fruits and vegetables will be 

uick frozen during 1932 has not been 
Tealena officially, but it is expected to 
run around 6,000 tons or more. As the 
Birdseye quick-frozen fruits and veg- 
etables are packed in consumer pack- 
ages weighing net about 1 lb., this 
would mean an output of 12,000,000 
units. 

So far this year the plant has packed 
rhubarb, spinach, asparagus, strawber- 
ries and green peas. Raspberries, corn, 
cherries and other fruits and vegetables 
will follow. Birdseye frosted foods are 
now being produced at five permanent 
plants and by five portable plants. 

Birdseye frosted packaged meats are 
being produced in the plant of the Han- 
sen Packing Co., Butte, Mont., a belt- 
type quick freezer having been in- 
stalled there recently. These meats are 
being distributed through retail outlets 
in the East and on the Pacific Coast. 

— —%e—-—— 


COLD STORAGE IN RUSSIA. 


The reorganization of the meat pack- 
ing industry in Russia has necessitated 
a radical reconstruction of the cold 
storage arrangements and refrigerated 
transport of that country. The cold 
storage capacity of pre-war Russia was 
only 60,000 tons, namely 25,000 tons ca- 
pacity at the collection centers, 32,000 
tons at the distributing centers and 
3,000 tons at the ports. Needless to 


say, with such inadequate cold storage 
facilities, the Soviet authorities had to 
create practically a new cold storage 
system. 

At the end of 1931 the cold storage 
capacity in Russia had increased to 
about 226,000 tons. The new refrigerat- 
ing plants are of the most up-to-date 
kind, and the refrigerating equipment 
is of the very latest.. One of the newer 
cold storage plants, that in Leningrad, 
has a capacity of 11,000 tons. Another 
of the same capacity is in Vladivostok, 
and there is one with a capacity of 
5,800 tons in Odessa. A new plant with 
a capacity of 15,000 tons is under con- 
struction in Moscow. 


fe 


REFRIGERATION NOTES. 


The Van Horn cold storage plant of 
the Hood River Apple Growers’ Asso- 
ciation, Hood River, Ore., recently de- 
stroyed by fire, will be rebuilt. 

Plans are being made by the recently- 
organized Canandaigua Cold Storage & 
Ice Corp., Canandaigua, N. Y., to op- 
erate a cold storage warehouse. 

Plans for a one-story market build- 
ing, to include refrigeration, are being 
made by the Silver Home Construction 
Co., Brooklyn, N. Y 


A contract for the erection of a cold 
storage building on the Milwaukee rail- 
road right-of-way in Madison, S. D., 
_ been awarded by the Girton-Adams 

0. 


Construction of the two-story brick 
warehouse of the Terminal Ice & Cold 
Storage Co., Portland, Ore., has been 
completed. The building contains 350,- 
000 cu. ft. of cold storage space, an ice 
room and equipment for icing refrig- 
erator cars. 

The Fresno Brewery, Fresno, Calif., 
has been leased by the California 
Raisin Products Co. and will be used 
as a refrigerating plant. 


A contract for the construction of a 
refrigerating plant has been awarded by 
the Independent Ice & Cold Storage Co., 
Shreveport, La. 

The erection in Niland, Calif., of a 
plant for the manufacture of solid car- 
bon dioxide is being planned by Carl 
M. Einhart, 279 East Foothill blvd., Ar- 


. 


cadia, Calif 


Plans are being made to rebuild the 
plant of the Gulf Ice & Cold Storage 
Co., Enterprise, Ala., destroyed recently 
by fire. 

A committee from the chamber of 
commerce of Denham Springs, La., is 
considering the advisability of con- 
structing a pre-cooling plant. 

Kelso Cash Market, Longview, Wash., 
has started construction of a cold stor- 
age plant. 

Ashland Cold Storage Warehouse, 
Ashland, Wis., has been completed and 
placed in operation. 

Pacific Fruit Express recently pur- 
chased refrigerating machinery for fruit 
storage at Gerber, Calif. 

General Cold Storage Co., Detroit, 
Mich., has been incorporated with a 
capital stock of 5,000 shares of no par 
value. The incorporators are Peter J. 
LeCody, Karl P. Shubel and Ivo S. 
Faurote. 
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ELIMINATE : 
CONDENSATION 


WITH THE LOHMAN CIRCULATOR 


July 9, 1932. 








HOW IT WORKS 


Air near the floor is 
propelled upward 
and across the room, 
out of contact with the 
meat. The Lohman 
CIRCULATOR, by 
gently moving a 
large volume of air, 
equalizes humidity 
and temperature in 
your coolers. No at- 
tention required— 
everything entirely 
automatic. May be 
moved from room to 
room as conditions 


Meats in your coolers represent a 
big investment—an investment of 
time, labor and money. Don’t risk 
the profits on your investment by 
faulty cooler conditions. 

The Lohman CIRCULATOR will 
eliminate needless cooler losses. 
This simple, highly efficient and 
practical machine instantly elimi- 
nates moisture laden and dripping 
walls and ceilings, thus stopping 
mold growth and eliminating slimy, 
moldy meats. Meats are always in 
prime condition when the Lohman 
CIRCULATOR is in operation in 
your coolers. Use this efficient ma- 
chine to increase profits by reducing 
operating costs and preventing your 
coolers from rotting out. 

Complete information about this 
marvelous machine may be had with- 


out obligation. Please specify room 
size and electric lighting current. 
Write today! 


WILLIAM J. LOHMAN, INC. 


92 WARREN ST. NEW YORK CITY 


necessitate. 














PATENTS 
PENDING 














ANOTHER MEAT PACKER USING BLISS BOXES 


Kingan & Co., well-known meat packers of Indianapolis, 
keep twelve BLISS assembly and top stitching machines 
| busy making up-sed scaling ULISS Benes for shinping 
meat products. Their continued purchase of BLISS 
equipment and constant extension of their -use of 
BLISS Boxes are the best evidence of the efficiency 
of BLISS machines and of the economies that they enjoy 


by using the BLISS Three-Piece Box. 


You, too, should have the benefit of these economies 





BLISS POWER LIFT TOP STITCHER —see our nearest representative. 


H. R. BLISS COMPANY, INC. 


MANUFACTURERS OF WIRE STITCHING AND ADHESIVE SEALING MACHINERY FOR ALL TYPES OF FIBRE CONTAINERS 


NIAGARA FALLS, N. Y. 


James Q. Leavitt Co., 608 So. Dearborn St., 
Ogden, Utah Chicago, Ill. 


50 Church St., 
New York, N.Y. 


Harry W, Brintnall Co., 
San Francisco, Cal. 
Seattle, Wash. 
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STEVENSON STANDARD DOORS. 


Current issues of the various publica- 
tions reaching refrigeration fields are 
carrying announcement of a new catalog 


on Stevenson Standard Doors issued by 
the Jamison Cold Storage Door Com- 
pany, Hagerstown, Md. The new cata- 
log is completely illustrated and thor- 
oughly describes the various Stevenson 
doors in the “standard” class, a desig- 
nation agreed upon by. door manufac- 
turers and door users to represent the 
insulated cold storage doors most wide- 
ly used. 

Stevenson Standard doors were 
formerly known as the Stevenson regu- 
lar cold storage door, and cover the 
cooler door, freezer door and sharp 
freezer door (which is carefully dis- 
tinguished from the super-freezer type 
for very low temperatures). Variations 
possible in standard doors to meet pe- 
culiar plant conditions are quoted, as 
well as a complete list of standard sizes. 

In this catalog Jamison also an- 
nounces and describes the new improved 
No. 31 roller fastener, a new enclosed 
model which will be standard equip- 
ment on Stevenson doors. The new 
Jamison door closer is also shown and 
described in detail. This new catalog 
is carefully compiled and is worth the 
study of all users of cold storage doors 
who anticipate door needs in the near 
future. Copies may be secured by ad- 
dressing the Jamison Cold Storage Door 
Company, Hagerstown, Md. 


eS 
PACKINGHOUSE EQUIPMENT. 


For some time the line of packing- 
house equipment, particularly trucks, 
made by the Western Pipe & Steel Co. 


of Illinois has been well known through- 
out the industry, especially in the 
Middle West. Announcement is now 
made of change of name of the com- 
pany to Wepsco Steel Products Com- 
pany, the desire of vice president and 
general manager Charles L. Moorman 
and other officers being to make the 
corporate name of the company more 
indicative of its line of products. There 
is no change of officers or personnel. 
The factory and main offices continue 
at 2824 Vermont st., Blue Island, IIl., 
and the Chicago city sales office at 608 
So. Dearborn st. 


fe 
ODORLESS RENDERING. 


W. V. Bechtold, for many years one 
of the best-known men in the machinery 


field, has resumed his interest in_the 
Industrial Iron Works, of Jersey City, 
N. J. About five years ago he disposed 
of his interest in this company to spe- 
cialize in consulting work in connection 
with the animal by-products field, in 
which he is a recognized expert. He 
has kept in touch with the trade, and 
during the past year has had many 
requests for advice relating to re-con- 
ditioning of plants and equipment, to- 
gether with sanitary and odorless in- 
stallations, so that he was tempted to 
get back again into harness. He has 
some new developments in this line 
which are about perfected and which 
shortly will be announced . 


THE NATIONAL PROVISIONER 


je 


Purchasing Departments 


NEW SCALE LIGHT. 


Toledo Scale Co., Toledo, O., an- 
nounces a new external lighting device 
for fan type scales. This attachment 
reduces the danger of misreading money 
values, it is said, from dark or indis- 
tinct scale charts. It consists of a 25- 
watt bulb and a reflector. It is adjust- 
able and can be turned to any desired 
position. This device is easily attached 
to any Toledo candy, fan, computagram 
or gravitygram scale. Finished in 
chrome, it harmonizes with the exterior 
of modern scales. 


+ te-—- 
WILLIAMS CRUSHER CHANGES. 


Williams Patent Crusher and Pulver- 
izer Co., St. Louis, Mo., manufacturers 
of mills, grinders, shredders, granula- 
tors, cutters, etc., announces the follow- 
ing appointments: Edwin D. Cassel, 
1836 Euclid ave., Cleveland, O., district 
representative for northern Ohio; How- 
ard D. McCullough, 304 Coleman Build- 
ing, Louisville, Ky., district representa- 
tive for Kentucky; Starr Squipment Co., 
1124 Park Building, Pittsburgh, Pa., 
representative for the Pittsburgh terri- 
tory. Each will furnish complete in- 
formation on Williams crushers, grind- 
ers, shredders, screens, air separators 
and other machines of the company, or 
serve present users of Williams equip- 


ment. 
i - ge 
UNITED CORK SERVICE. 


Main office of United Cork Com- 
panies, Lyndhurst, N. J., announces the 
appointment of Edward Meury as man- 
ager of its Buffalo, N. Y., branch, with 
offices and warehouse at 254 Court st. 
Mr. Meury has heretofore represented 
the company in New York City and 
Eastern New York state. His experi- 
ence during more than 15 years as one 
of the United Cork Company’s sales 
engineers qualifies him to be of valuable 
service to members of the refrigerat- 
ing industry in Western New York and 
Pennsylvania. John E. Berry, who for 
the past five years has covered west- 
ern New York, will be associated with 
Mr. Meury. 


Under this new arrangement the 
United Cork Company’s friends and 
customers will have complete insula- 
tion service available. A trained erect- 
ing organization is maintained, so that 
contract work is taken care of prompt- 
ly, efficiently and economically. The 
products handled, either complete con- 
tracts or f.o.b. sales, are United’s 100 
Per Cent Pure Corkboard, Cork Pipe 
Coverings, Cork Tile Floors, Cork Brick 
Floors, Cork Bulletin Boards, Acoustical 
Cork, Isolation Corkboard and Granu- 
lated and Regranulated Cork. 


Engineering service is offered without 
charge for assisting in the layout and 
design of cork applications for any kind 
of work. Complete stocks of material 
are kept on hand for prompt shipments 
to customers. Telephone, telegraph or 
mail inquiries about any product will 
be given immediate attention. The de- 
mand for United’s high quality insula- 
tion service has steadily increased dur- 
ing several years, and this new arrange- 
ment is made to continue the efforts to 
make United’s service available to all 
who may require it. 


- gineers. 


ICE MAKING CATALOGUE. 


The first edition of a new bulletin, 
“Fittings for Raw Water Ice Making 
Systems,” is being distributed by the 
Frick Co., Waynesboro, Pa. This bulle- 
tin, No. 128-A, describes and illustrates 
the various drop tubes, air fittings and 
connections for the air agitating sys- 
tems used in making clear manufac- 
tured ice from untreated water. 

In addition, the bulletin illustrates 
such auxiliaries to the ice making plant 
as thawing needles, core suckers and re- 
fillers hold down strips, brine testing 
sets, packing, thermometers, gauges 
and cooling fins. An interesting detail 
of these fins is that they are so designed 
that they can be attached to the pipe 
in room coils where additional cooling 
capacity is required without shutting 
down the system or going to the ex- 
pense of adding new coils. 

An unusual feature of the bulletin, 
and one that adds considerable to its 
value, is that net prices to the trade 
are quoted. The necessary illustrations 


.and symbol numbers are also given to 


facilitate ordering. 
——$- 


POWER SHOW IN 1932. 

A power show will be staged at the 
Grand Central Palace during the week 
from December 5 to 10,- 1932, in con- 
nection with the annual meeting of the 
American Society of Mechanical En- 
i This was decided recently by 
239 manufacturers of power producing 
machinery, mechanical devices for pow- 
er transmission, precision instruments 
for the control of pressure, temperature, 
volume, flow, etc., material handling 
equipment, heavy electrical machines, 
and other applianced devices and appar- 
atus used in the generation and con- 
sumption of power. 

The last power show was held two 
years ago. In this interval a consider- 
able amount of research work has been 
carried on and completed, the results 
of which will be apparent in this show. 
It is pointed out that when the first 
show was held 4.5 lbs. of coal were 
necessary per hour to maintain a kilo- 
watt of electrical energy. Today only 
1.3 Ibs. are required to produce the same 
amount of ener It is possible that 
out of the new developments which will 
be on exhibit at this year’s show still 
greater economies and efficiency will be 
achieved. 


niece 
WORCESTER SALT OFFICERS. 


H. C. Mandeville of Elmira, N. Y., 
was elected president of the Worcester 
Salt Company, 71 Murray Street, N. Y., 
at a meeting of the board of directors 
held recently. Mr. Mandeville succeeds 
Lorenzo Benedict, who died on May 16. 
Formerly president of the Remington 
Salt Company of Ithaca, N. Y., Mr. 
Mandeville has been engaged in the. 
salt business for 20 years, and has been 
a director of the Worcester Salt Com- 
pany since 1929. Charles H. Dickson, 
for five years secretary of the company, 
was elected vice president and secre- 
tary, Edward K. Cherrill, formerly vice 
president of the Bank of America, was 
elected vice president and assistant 
treasurer. 
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MAY MEAT AND FAT EXPORTS. 
Exports of meats and fats during 
May, 1932, and the five months ended 
with May, 1932, are given by the U. S. 
Department of Commerce as follows: 





5 months 
ended 
May, 1932. May, 1982. 
Total meat and meat prod- 
= OR. TE cxcncneesesncs 18,546,949 79,235,755 
WED snacwensestesencse $1,874,550 $8,222,173 
Total ontunal oils and fats, 
Th “pesnseenctcocgs concen 45,835,570 274,194,569 
VERE cecesercecceveeses $2/459,153 $16,388,640 
a ‘and veal, fresh, lbs.. 110,129 690, 
Red avesecseseoocee $19,425 $128,198 
Beef, “pickied, etc., Ibs..... ’ 4,610, 
Unbad accesses huens $91,257 $285,477 
Pork Xmcany ere 42, 3,542,109 
WN cntacdchavesatecses 67, $327,010 
Heme "en shoulders, Ibs... 7,516,177 24,764,486 
WEES ccccvccccccccecees $791,818 $2,628,835 
eee, TER. ccc cccccctecce 1,485,167 6,897,644 
MEE its Soca ecaaleeine teed 106, $542, 
Cumberland and Wiltshire 
a, Ibs. 334,347 
$28,639 
Pickled pork, Ibs 6,600,919 
badsavovedsooreeewe witae 
Oleo ‘oil Ibs. 7,854,466 
Value ry 146,441 
Lard, Ibs 2 826, 
Value $14,686,709 
Neutral lard, 2,706,152 
‘alue “$179, 700 
Lard compounds, 
fats, lbs. 361,541 
Value ' $29,044 
Margarine of animal or 
vegetable fats, Ibs...... 44,518 259,986 
WE acadcvedivarcsccad $5, $29,207 
Cottonseed oil, crude, lbs. 143,210 350, 
WH. esececvccenceeqens $4,580 $945,352 
Cothanaee’ oil, refin., Ibs. 1,423,005 3,775,861 
ME: obnbbs cceen 65-eeuas $92,835 254,225 
Lard compounds, vege table 
Th  evecteesatouas 224,805 1,247,562 
WEE Wanbedcnaveethcotes $21,336 $113,830 


Exports of meat and meat products 
during May, 1931, totaled 22,468,601 lbs. 
valued at $3,339,628, and total animal 
fats and oils exported in May a year 
ago were 46,957,644 lbs. valued at 
$4,167,422. For the five months ended 
with May, 1931, meat and meat prod- 
ucts exported totaled 112,411,680 lbs. 
valued at $17,355,906 and animal oils 
and fats exported totaled 315,036,288 
Ibs. valued at $29,976,264. 


—_——$—__— 
APRIL MEAT EXPORTS. 


Meat exports from the United States 
during April, 1932, totaled 9,646,735 
lbs., valued at $913,448 compared with 
exports totaling 8,348,094 Ibs., valued 
at $769,867 in March. Shipments to 
insular possessions totaled 2,839,255 
lbs., making the total outgo of meats 
during April 12,485,990 Ibs., compared 
with 11,282,005 Ibs. in March. 

Cured hams and shoulders consti- 
tuted the principal item in the export 
list, totaling 5,458,643 lbs. Of this total 
the United Kingdom took 4,802,003 Ibs. 
More pickled and salted pork was 
shipped to the insular possessions than 
any other kind of meat, totaling 1,077,- 
594 lbs., Porto Rico taking” practically 
the entire amount. 

Of the total exports and shipments, 
beef constituted 1,163,791 Ibs., the bal- 
ance of 11,322,199 being pork including 
approximately 400,000 lbs. of sausage. 
Newfoundland and Labrador were the 
largest single purchasers of beef. 

In addition to the above there was 
exported during April 177,695 lbs. of 
horse meat, valued at. $12,511. The 
bulk of this went to Norway and 


Sweden. 
a oe 


CANADIAN CATTLE EXPORTS. 


Cattle exports from Canada during 
March, 1932, totaled 1,454 head, of 


which 1,001 came to the United States 
and 409 were shipped to Great Britain. 
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CANADIAN MEATS TO U. S. 


Exports of livestock and meats from 
Canada to the United States for May, 
1932, with comparisons: 


May, May, 

1932. 1931. 

CNR, THR, cewictccccevedesss 875 672 
SS DO ree 40 821 
BE DE ccccceceeesénceeces 452 92 
SA MON ocdcccavenevaseces + 3 
MK Vocews cneestoxwuekie 33,700 15,900 
N,N a ccwerqecesuetaces 202,400 99,800 
POEM, BRB. ccccccccccecsecvees 66,100 
BROOM, TRE. ccccccccvccsccees Sone 
hy Mi” ateccpeseumsendées vane 
Lard compound, Gilisnesssaees 500 2,400 

—_@—_- 


CANADIAN MEAT IMPORTS. 
Meat imports into Canada during 
May, 1932, with comparisons: 


May, May, 
1932. 1931. 
Lbs. Lbs. 
44,128 51,784 


5,726 
2,003 


231,197 , 
1,285 37,103 
, 932 1,108 
158,786 300 





CANADIAN MEAT EXPORTS. 


Exports of domestic livestock and 
meats during May, 1932, with compari- 
sons, are reported as follows by the Ca- 
nadian Department of Agriculture: 







5 Mos. 
May, May, ended 
1932. 1931. May, 1932. 
Cattle, No. ........ 4,272 3,529 9,476 
Calves, No. ........ 169 968 2,608 
BN, BE occcecccee 1,451 = 1, pon 
Sheep, No. .......% 108 
Beef, lbs. ... 249,900 301, ooo R 343, 300 
Bacon, lbs. .. 4,431,200 768,200 14,030,400 
Pork, Ibs. 1,396,200 br + oe 7 612,100 
Mutton, lbs. 40,800 171,700 
BAG, TRB. cccccccccs 368,600 376, 300 2,354,500 
Lard compound, lbs. 47,900 27,200 68,600 
fe 


CANADIAN BRANDED BEEF. 


Sales of Canadian branded beef in 
May, 1932, totaled 1,862,834 lbs. com- 
pared with 1,798,265 lbs. in May a year 
ago. For the five months of the cur- 
rent year ended with May, sales totaled 
8,910,199 lbs. compared with 6,831,661 
Ibs. in the 1931 _—_- The highest 
quality beef is placed under the red 
brand which included in May 583,219 
Ibs. of the total. The second, or blue 
brand, was placed on 1,279,615 Ibs. dur- 
ing the month. 


~—- fe 


MAY CANADIAN SLAUGHTERS. 


Canadian inspected slaughters of 
livestock during May, 1932, with com- 
parisons, are reported as follows by 
the Canadian Department of Agricul- 
ture: 


5 Mos. 

May, May, ended 
1982. 1931. May, 1932. 
PP: cacadesessess 44,156 50,927 219,417 
SN nk «dw ekieue-os 51,240 51,618 181,089 
BEE ccccesiscseces. ST 157,831 1,220,541 
BED bic ceincestene 23,204 22,905 173,167 

—_@—_- 


CANADIAN STORAGE STOCKS. 

Stocks of meat on hand in cold stor- 
age warehouses in Canada on June 1, 
1932, with comparisons, as reported by 
the Dominion Live Stock Branch: 


June 1, May 1, 5-yr. av. 
1932. 1982.” June 1, 
Lbs. Lbs. Lbs. 
ME ccveseseves 7,600,208 8,146,248 10,150,502 
ee 1,155,783 930,141 1,621,397 
DE oXeekaues .42,292,538 41,475,782 40,392,447 
Mutton and lamb. 2'311.866 4,106,655 1,748,732 
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JUNE MEAT AND LARD STOCKS. 

Meat stocks at seven principal mar- 
kets declined nearly 33,500,000 Ibs. dur- 
ing June, while lard stocks showed an 
increase of over 5,000,000 lbs. Com- 
pared with a year ago, meat stocks are 
17,000,000 lbs. larger and lard stocks 
15,000,000 Ibs. higher. 

All pickled meat stocks declined dur- 
ing the month, the decline in this class 
of meats totaling some 20,000,000 lbs. 
Dry salt stocks declined something over 
13,000,000 lbs. The principal drop was 
in ‘hams, both skinned and regular show- 
ing the decline. 

Part of this decline is seasonal, al- 
though with the increase in the price 
of meats more interest has been evident 
on the buying side and some packers 
find themselves short of certain aver- 
ages of the different cuts. A continued 
shortage in hog supplies is certain to 
have an advantageous influence on cured 
meat stocks. 

Lard, too, has shared the upturn, but 
a considerable reduction in consign- 
ments abroad has resulted in increasing 
stocks in this country. However, in the 
light of conditions, domestic buying 
power has evidenced some improvement 
and lard demand has been good. 

Stocks at Chicago, Kansas City, 
Omaha, St. Louis, East St. Louis, St. 
Joseph, and Milwaukee on June 30, 
1932, with comparisons, as especially 

compiled by THE NATIONAL PRo- 
VISIONER, are reported as follows: 


June 30, May 31, June 30, 
1932. 1932. 1931. 
Total S. P. 
meats ........219,426,439 239,870,391 202,529,417 
Total kg 8. 
eee 58,356,876 67,928,306 75,841,922 


Total ‘nll meats .293,368,217 326,792,696 302,602, = 
~ BRR... cs 65,441,496 61,850,587 62,107,077! 
Other lard ..... 29,897,663 28,295,759 18246 099 


Total lard .... 95,339,159 90,146,346 80,355,135 
S. P. regular 

eae 49,286,071 55,171,795 51,987,034 
S. P. skinned 

OE. inven 40k $6,062,603 92,527,252 71,527,278 
S. P. bellies.... 65,291,556 68,044,296 57,892,167 
8S. P. picnics.... 18,416,712 23,773,147 20,722,810 
D. 8. bellies.... 43,208,183 50,017,544 59,307,208 
D. S. fat backs. 13,582,908 16,405,786 15,758,442 


JUNE HOG RECEIPTS SMALL. 


Hog receipts at the eleven principal 
markets in June at 1,584,000 head were 
the smallest for the month in more than 
twenty-two years. The next smallest 
receipts for June were in 1910 when 
they totaled 1,883,000 head. For the 
six months ended with June the receipts 
at these eleven markets at 12,636,000 
head, were the smallest for this period 
since 1910 when they totaled 9,938,000 
head. 

At Chicago receipts at 421,617 head 
compared with 546,849 head a year ago. 
The June average weight was 244 lbs. 
compared with 240 Ibs. in May, 246 lbs. 
in June 1931 and 1930 and 245 Ibs. in 
1929. The average price paid for hogs 
during the month at $3.50 compares 
with $3.35 in May, $6.40 in June a year 
ago and $9.60 in June, 1930. 


—-- --fe- —— 


MEAT IMPORTS AT NEW YORK. 


Principal meat imports at New York 
for the week ended July 1, 1932: 


Point of 
origin. Commodity. Amount. 

Brasil—Jerked beef..............sc00: 13.392 Ibs. 
OS ES ae errs 5,603 Ibs. 
Canada—S. P. hams...............++. 30,000 Ibs. 
S| eer a =" 129 Ibs. 
OREO 6,754 Ibs. 
ee SE Sar 9,000 Ibs. 
Germany—Bacon .......\.....eeee eens 112 Ibs. 
PEED... s ccovesncekessecene cas 710 Ibs. 
SOE cv cvetscdasicescesenn 1,866 Ibs. 
TT ee Pee reer ee 849 I 
EE gn cos cteineedes touseuens 3,539 Ibs 
SSE aa oo cccccbdutcczuvaebeweaee 323 Ibs. 
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Provision and Lard Markets 


Market Active—Lard and Hogs Con- 
tinue Advance—Hog Run Moderate— 
Cash Trade Fairly Good—Lard Stocks 
Larger—Profit Taking Readily Ab- 
sorbed. 

The advance in lard and hogs, which 
started two weeks or so ago, continued 
the past week in an active market. The 
result was that lard futures were up 
some 90 to 135 points from the season’s 
lows, while top hogs at Chicago reached 
a level of 5.35c, the best figure since 
October 29, 1931. The continued 
strength was more or less the result of 
a moderate hog run, the receipts at 
Chicago on Wednesday of this week 
totaling only 9,500 head, the smallest 
for any market day exclusive of Satur- 
day since August, 1928. 

This substantially reduced run of 
hogs to market, combined with strong 
and higher pork prices, aided the mar- 
ket for hog products considerably, par- 
ticularly lard. The hog situation brought 
about a further increase in the outside 
interest on the constructive side of lard, 
and considerable more confidence was 
in evidence that lard may. possibly 
reach the 6c level in the near future. 

The advances in the futures market 
naturally encountered considerable 
profit taking at times, and some selling 
developed on the lagging trend in 
grains. The middle of this week found 
lard readily responsive to buying power, 
which materialized on improvement in 
the speculative markets generally, and 
which was brought about, to some ex- 
tent, by decidedly more hopeful advices 
from the Lausanne conference. 


Hog Receipts Smaller. 

There has been a feeling in specu- 
lative circles that a settlement of the 
foreign debt problems would result in a 
greater demand for hog products from 
the American market. While the out- 
ward movement has been fair, demand 
has been kept in check somewhat by the 
European uncertainties. Any definite 
settlement of a general satisfactory 
nature will most likely cause consider- 
able optimism in provision quarters. 

Average price of hogs at Chicago at 
the close of last week was 4.70c, com- 
pared with 4.10c the previous week and 
6.25c a year ago. Receipts of hogs at 
leading western markets for the week 
ended July 1 were about 327,000 head, 
against 339,000 head the previous week, 
and 374,000 head the same week last 
year. 

Receipts of hogs since March 1 have 
been about 7,610,000 head, compared 
with 8,007,000 head the same time last 
year, 

The U. S. Department of Agriculture 
monthly report for May showed lard 
production was 137,816,000 Ibs., against 
126,323,000 Ibs. last year and a five-year 
May average of 137,408,000 Ibs. 


WEEKLY REVIEW 


Number of swine slaughtered during 
May was 3,940,470 head, against 3,408,- 
134 head last year. Average live weight 
was 227.16 lbs., against 234.72 lbs. a 
year ago. Average live cost per 100 
lbs. was $3.22, against $6.46. The aver- 
age yield was 75.76 per cent, against 
75.99 per cent in April, and 75.77 per 
cent in May last year. 

Lard Stocks Larger. 


Chicago lard stocks during the last 
half of June increased 556,000 Ibs. and 
for the month showed a gain of 5,979,- 
000 Ibs., totaling 68,929,000 lbs., against 
68,373,000 Ibs. in mid-June, 62,950,000 
lbs. on June 1, and 50,819,000 Ibs. at 
the end of June last year. 

Official exports of lard for the week 
ended June 25, were 7,197,000 Ilbs., 
against 7,617,000 lbs. last year. Ex- 
ports from January 1 to June 25 totaled 
283,736,000 Ibs., against 315,284,000 Ibs. 
the same time a year ago. Exports of 
hams and shoulders, including Wilt- 
shires, for the week were 767,000 Ibs., 
against 1,555,000 Ibs. last year; bacon, 
including Cumberlands, 597,000 Ibs., 
against 491,000 Ibs.; pickled pork, 147,- 
000 lbs., against 157,000 Ibs. last year. 


PORK—Demand was reported better, 
and the market was firmer. Mess at 
New York was quoted at $18.50 per bar- 
rel; family, $20.50 per barrel; fat backs, 
$12.75@13.75 per barrel. 

LARD—Demand was fairly good, 
and the market was firmer with futures. 
At New York, prime western was 
quoted at 5.45@5.55c; middle western, 
5.85@5.40c; New York City tierces, 5@ 
544c; tubs, 5% @5%c; refined Continent, 
5%c; South American, 6%c; Brazil 
kegs, 6%c; compound, car lots, 64@ 
644c; smaller lots, 64% @6%c. 

At Chicago, regular lard in round lots 
was quoted at July price; loose lard, 
15¢ under July; leaf lard, 5c under July. 








See page 36 for later markets. 


BEEF—Demand was fair, and the 
market was firmer with the better mar- 
ket for cattle. At New York, mess was 
nominal; packet, nominal; family, $12.50 
@13.50 per barrel; extra India mess, 
nominal; No. 1 canned corned beef, 
$2.00; No. 2, $3.50; 6 lbs. South Amer- 
ica, $18.50; pickled beef tongue, $40.00 
@50.00 per barrel. 














Heavy Hogs Cut Without Profit 


Cut-out values of lighter averages of 
hogs continue to be more favorable than 
those of the heavy averages, due to the 
demand for and scarcity of the lighter 
weights of green meats. Hogs averag- 
ing 275 to 300 lbs. show a cutting loss 
of more than one dollar per head. If 
with reduced killing overhead costs have 
increased materially the cutting loss is 
automatically increased. 

Fresh pork prices have advanced 
sharply in recent weeks with cured 
pork following more slowly, the latter 
failing to keep pace with the rise in 
hog prices. 

Small receipts of hogs have served as 
a bullish factor in the live market, the 
three day supply at the twelve principal 
markets totaling only 225,000 against 
263,000 for the four day supply a week 


earlier and 294,000 a year earlier. Some 
let-up in shipper demand resulted in a 


IE ROMS .0s0:v5i0< cibaee sedges oeaiokoss 
Mids ie ova 50s 0 ves dbbadwe Cas eeneneeesteal 
SEED 5. 5.0.50.04.0 udedaekemnce tina biekasel 
RRS ee es Se ete 
Bellies, light 
Bellies, heavy 
SN this < 50 6000adescbbec che evkes sohedbutees 
Plates and jowls 
ELAR xo s cvcicegeaticdie siticcvavddbeeters 
Ms: | dc 6 +.9:08'% etx: hos eee rean wis a alee 
eae ere) eee vis 
Regular trimmings 
Rough feet 
Tails 


Total cutting value (per 100 Ibs. live wt.)... 
Total cutting yield 


slight price decline toward the end of 
= current period on the Chicago mar- 
et. 


Top for the week at Chicago was 
$5.35 which compares with the low of 
$3.55 four weeks ago and was the high- 
est top price on this market since last 
October. Quality is fairly good with 
fewer thin hogs included in the runs, 
these apparently being held back for 
further feed. Heavy butchers are 
scarce but sows have increased. 

The following test, worked out on the 
basis of live hog costs and green prod- 
uct prices at Chicago as shown in 
THE NATIONAL PROVISIONER DAILY 
MARKET SERVICE shows the lightest av- 
erage cutting at a profit of 10c per hog 
and the heaviest at a loss of $1.32 per 
hog. In many establishments the over- 
head has increased with the lighter kill, 
which would serve to increase the cut- 
ting loss. This cost item should have 
careful check in each establishment to 
secure an accurate idea of cut-out 





Crediting edible and inedible offal to the above cutting values and deducting from these 
totals the cost of well finished live hogs of the weights shown, plus all expenses, the following 


results are secured: 
SE Se 6c odin bd cle ols kemaneacuee 
MEE 3S 0 db chis baluemdSobion wah odad bes che 
a LNG 2:6'v'o 4'egis oh wath wasc.6- Geb 0h Caden dieu 
Loss per hog 


al 


$ .06 $ 125 
12 .59 


values. 
160 to180 180 to 220 225 to 250 275 to 300 
bs... Ibs. Ibs. Ibs. ; 
$1.34 $1.36 $1.33 $1.34 
36 , 34 34 -27 
45 ott 44 45 
1.86 1.67 1.39 1.20 
-78 -74 46 15 
baw ws -20 .49 
obae -05 13 22 
07 .07 .09 10 
-09 10 10 10 
.63 67 .58 56 
-06 -06 7 05 
.09 -10 12 i 
02 .02 02 02 
.O1 -O1 .O1 -01 
-01 -01 -01 -01 
$5.77 $5.64 $5.29 $5.06 
67.50% 68.50% 70.00% 71.00% 
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EPSCO 


Only Success 
knows how many 
relatives it has! 





When a person is relatively unimpor- 
tant and unknown there is little dan- 
ger that he will be bothered much by 
imposing relatives. But let him be- 
come important! His troubles start 
immediately. 


¥ 


The situation has been much the same 
with the makers of WEPSCO steel 
packinghouse equipment. Once the 
reputation for quality, long life and 
economy had been built up, the 
troubles began. Companies of similar 
name sprang up—products outwardly 
similar made their appearance—and 
“just as good as WEPSCO” became 
a familiar theme. 


¥ 


To protect the fine reputation for 
quality equipment that the Western 
Pipe and Steel Co. has built up and 
assure complete protection against 
substitution in the future, we are 
accordingly changing the firm name 
of our company to WEPSCO STEEL 
PRODUCTS COMPANY. 


¥ 


EPSCO 





STEEL PRODUCTS CO. 
2824-2900 Vermont St., Blue Island, Illinois 


-~ Formerly 


—— 


Western,Pipe and Steel Co. of. Illinois 
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“JAY BEE” 





















Grinds 
Tankage—Beef Scrap 
—Cracklings—Fish Meal 


with up to 14% Grease—20% Moisture—and other 

materials used in balanced poultry feeds or fertilizer. 
In one continuous operation, without the use of cage 
mills, sereens, or elevators the “JAY BEE” Hammer 
Mill delivers a thoroughly ground, uniform product into 
your storage bins. Capacities up to 4 tons and over, 
per hour, dep ing upon fi of grind and horse 
power used. 
The better quality of “JAY BEE’’-ground by-products 
has enabled many to triple their business, while others 
with inferior grinding equipment continue to lose their 
volume. 
Boiler Plate and Manganese Steel Construction makes 
the “JAY BEE” practically indestructible. Free from 
costly breakdowns and expensive repairs. Always de- 
pendable. 
Sizes and styles up to 125 H.P. with belt, V-belt, and 
direct-connected drives, for every grinding requirement. 
The “JAY BEE” is used with entire satisfaction by 
many of the largest firms in the industry. Write for 
specifications and literature. 


J. B. SEDBERRY, INC. 


96 Hickory St. Utica, N. Y. 




















SCRAP 


PRESS 


300 to 1200 Tons 


Hydraulic Crackling Ejector 
Hoop guided on Rods 
Quality High, Price Low 


Ask us about them 
Dunning & Boschert 
Press Co., Ine. 


362 West Water St. 
Syracuse, N. Y., U. S. A. 























The New 
FRENCH COOKER 


Interests You Because 
IT OUTLASTS OTHER TYPES 
REDUCES ODORS 


COOKS QUICKLY, 
EFFICIENTLY 


OPERATES MORE EASILY 
IS STURDILY BUILT 


We invite your inquiries 


The French Oil Mill 
Machinery Company 


Established 1872 
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Tallow and Grease Markets 


TALLOW—The tallow market in the 
East developed further strength the 
past week, with estimates current that 
around 1,000,000 lbs. of extra f.o.b. New 
York had changed hands at 2%c, an 
advance of 3%c from the low point. The 
better demand which followed the plac- 
ing of a tax on toilet soaps continued 
in evidence the past week, with con- 
sumers still interested in supplies at 
2%c f.o.b. Offerings were less free, 
and producers were talking higher 
prices. 

The improvement in the market was 
helped somewhat by smaller cattle 
arrivals, and also by the fact that the 
smaller producers were in a fairly com- 
fortable sold-up position for the balance 
of this month. With no particular 
quantities of tallow hanging over the 
market, the position appeared to have 
changed from one where buyers have 
had the advantage for nearly two years 
to one where the advantage for the time 
being at least was with the producer. 
Advancing hog and lard markets at- 
tracted attention. 

At New York, special loose was 
quoted at 2%c; extra f.o.b., 2%; edible, 
8c nominal. 


At Chicago, a good demand for tallow 
was reported, with sellers asking higher 
prices. A fair scattered trade in 
nearby supplies was reported and a 
much better demand for later shipment. 
At Chicago, edible was quoted at 3c; 
fancy, 2% @3c; prime packer, 2% @38c; 
No. 1, 2% @2%c; No. 2, 1%@1%c. 

At the London auction, 825 casks 
were offered and 469 sold at prices un- 
changed to 6d higher. Mutton was 
quoted at 22@23s; beef, 21@22s 6d; 
good mixed, 19@21s. At Liverpool, 
Argentine beef tallow, June-July, was 
unchanged for the week at 21s 6d. Aus- 
tralian good mixed at Liverpool was 
ls higher, at 21s 3d. 

_ STEARINE—wWhile no particular ac- 
tivity was in evidence in this market, a 
distinctly firmer trend was noticeable 
as a result of lighter offerings. At 
New York, oleo was quoted at 4%4c. At 
Chicago, demand was better, and the 
market was firmer. Oleo was quoted 
at 3% @4c. 

OLEO OIL—A moderate trade and a 
firm market was the feature at New 
York. Extra was quoted at 5% @54c; 
prime, 44% @4%c; lower grades, 4c. 
At Chicago, demand was fair, and the 


market was firmer. Extra was quoted 
at 5c. 








See page 86 for later markets. 








LARD OIL—Demand was fair for 
small lots, and the market was steadier 
with raw materials. At New York, 
edible was quoted at 8%c; extra winter, 
5%c; extra No. 1, 5%c; No. 1, 54e; 
No. 2, 5e. 

NEATSFOOT OIL—Demand was 
hand-to-mouth, but the market was 
Steadier. Pure at New York was 
quoted at 7%c; extra, 6c; No. 1, 5%c; 
cold test, 11%c. 


GREASES—A fairly active trade and 
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a strong market, featured the market 
for greases in the East the past we k. 
Reports were current of quite a little 
house grease changing hands at New 
York as high as 2 and 2%c. A better 
demand from soapers and lighter offer- 
ings from producers, together with the 
better market for tallow and smaller 
receipts of animals at leading packing 
points, appeared to have helped the ad- 
vance. 

The improvement in demand was en- 
couraging, and with some of the smaller 
producers sold up there was a tendency 
to hold for better levels. The market 
was also encouraged by reports of a 
better trade in soaps and at times felt 
the influence of some improvement in 
the major commodity markets. 


At New York, yellow and house were 
quoted at 1%@24c, according to qual- 
ity; A white, 2@2%c; B white, 1%@ 
2c. Choice white was in better demand 
and was quoted 3@3%c nominal. 

At Chicago, a good demand and a 
firmer market featured greases, with a 
fair scattered trade for nearby delivery 
and much better interest for later ship- 
ment. Choice white grease offerings 
were light, and a good inquiry for 
yellow was in the market. At Chicago, 
brown was quoted at 14%,@1%c; yellow, 
1% @2c; B white, 2%c; A white, 2%c; 
choice white, all hog, 2% @2%c. 

pean” isaac 


EASTERN FERTILIZER MARKETS. 

(Special Report to The National Provisioner.) 

New York, July 7, 1932. 

Very little trading has been done the 
past week in fertilizer materials. Un- 
ground dried fish scrap is a little lower 
in price. Sales have been made at 
$1.90 & 10c f.o.b. fish factories in Vir- 
ginia for delivery if and when made. 
Fishing so far has resulted in a small 
catch. 

Foreign sellers of steamed bone meal 
have again advanced prices because 
stocks are exhausted and some sellers 
cannot offer for July shipment. 

Some unground cracklings were sold 
for shipment to: the Pacific coast, and 
prices have remained unchanged. 

Dried blood sold at a little under $1.10 
per unit f.o.b. New York. 

oo oe 


MAY CASINGS IMPORTS. 
Imports of sausage casings into the 
United States during May, 1932, as re- 
ported by the Foodstuffs Division of the 
Department of Commerce were: 
Sheep, lamb & Other 





goat casings, casings, 
Ibs. Ibs. 

NER: 55 60a00 0s witlawd decane ate 19,469 
SD odin. on 6'h 60 nue sign eeen¥ ,000 29,142 
PEE ioe os veuwew latagsscn a 25,922 oess 
CE Sad ae tea NGS o's Voip wonia 2,841 162,545 
CNN 2s Dis ccncocenne babe 21,541 229,650 
MEE  SUaethicty soe sh cnemeelon 199,682 9,594 
SEN. Sndwwetoriess céhuneadee 12,479 60,616 
ee ree tee 7,588 ese 
aE SSE VT, 29,573 aes 
BED ihc cndedes bene: Seen 4,246 —— 
ale OEP PPE Lee 145,779 eeee 
MON sivas case ebedses ue 29,492 aiie-« 
DIED vnc ccecteevaedese seve 17,917 
PE chiocnn snp Padvedectcess ower 43,409 
MUN th ttcs 4 ony deve < eres See SENS e6:0 sidee 10,991 
PSS RR aa & 87,064 
Other countries .............. 10,879 1,483 
EE inn vccvicncenescyntp eee 671,830 


By-Products Markets 


Blood. 
Chicago, July 7, 19382. 
Blood market continues unchanged. 
Prices are nominal. 
Unit 
Ammonia. 
Ground and unground................ $ .80@ .85n 


Digester Feed Tankage Materials. 


High grade unground is firmer. Sales 
are reported at 85@90c & 10c at Chi- 
cago. 


Unit Ammonia. 
Unground, 11% to 12% ammonia.$ . -90 & 10¢ 
Unground, 6 to 8% ammonia .... .85@ .90 & 10c 


Liquid stick 
Dry Rendered Tankage. 


Offerings are not heavy. Demand is 
good at 2742@30c per unit protein. 
Hard pressed and exp. unground 


per unit protein ........cscccccee $ .27%@ .30 
Soft prsd. pork, ac. grease & qual- 

Wl: RR 460 sa av abesneseseadnannd ass @13.00 
Soft prsd. beef, ac. grease & qual- 

RY, CR ccascniusocaces cedscbeeeete @10.00 


Packinghouse Feeds. 


Inquiries continue in fair volume. 
Sales are not numerous. 


Per Ton. 
Digester tankage, meat meal ........ $ 20.00 
Meat and bone scraps, 50% ......... 20.00 
team bone meat, special feeding 
POP TOM on ccccesecccccccccccsccncces 20.00 
Raw bone meal for feeding ......... 22.00 


Fertilizer Materials. 


Producers continue to offer at 90c & 
10c, Chicago. 


High grd. ground 10@12% am.. $ .90 & 10c 
Low grd., and ungr., 6-9% am.. -90 & 10c 
Bone tankage, ungrd., low gd., 

BF DOR. 6c wccesencessveecaets 10. 12.00 
| Se i eee ee -80 


Bone Meals (Fertilizer Grades). 
Little interest. Market is slow and 
unchanged. 


Steam, ground, 3 & 50 ............4. $ 21.00 
Steam, unground, 3 & 50 


Gelatine and Glue Stocks. 


Little trading is being done. Prices 
are mostly nominal. 


Per Ton. 
ME ccc kswneokesewabtcecekentl 10 12.00 
Calf GE. 5048 been e's cecncccresosens er 00@18.00 
BOG, PNNED ce cccccccsvececssesoce 8. 10.00 
ES ea ee ae ey ACE 6. 17.00 
Cattle jaws, skulls and knuckles ... 18.00@19.00 
Hide trimmings (new style) ........ 4. 6.00 
Hide trimmings (old style) ........ 6. 8.00 
Pig skin scraps and m., per Ib... 2%c 

Horns, Bones and Hoofs. 

Per Ton 
Horns, according to grade ......... $30. 150.00 
g. 8 HE eccnvetccccecssseel 65. 110.00 
GRRE MEE, ncnas wtdurecospeencaein’ 10.00@ 12.00 

MB cnccccccvesccvevsodeseve 12. 
(Note—Foregoing ces are for mixed carloads 


of unassorted mate 8 indicated above.) 
Animal Hair. 
Buyers showing little interest. Prices 
largely nominal. 


Summer coil and field dried ............ lc 
ee GU ones acc nscccciovesine lc 
Processed, black winter, per Ib. ....... 4 4%c 
Processed, grey, winter, per Ib. ....... 3 3%c 
Cattle, switches, each® ............... 1\%e 





*According to count. 


LARD AND GREASE EXPORTS. 

Exports of lard from New York City 
July 1, 1932, to July 6, 1932, totaled 
752,240 Ilbs.; tallow, 376,000 lbs.; 
greases, none; stearine, 60,400 lbs. 
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Oils and Fats Consumed 
Primary Products Used in Manu- 
facturing Operations in 1931 


Consumption of primary animal 
and vegetable oils and fats in 
various manufacturing operations 
in the United States during 1931 
has been reported by the U. S. 
Department of Commerce in a 
tabulation according to the classes 
of products in which these ma- 
terials were used. 

The report shows a total indus- 
trial consumption of 3,771,469,000 
Ibs. of fats and oils. The soap in- 
dustry, with a consumption of 
1,390,231,000 lIbs., is the largest 
consumer, followed by the manu- 
facture of compounds and vege- 
table shortenings, in which 1,208,- 
142,000 Ibs. were consumed. 


These statistics were compiled from 
the quarterly reports of the several 
concerns to the U. S. Bureau of the 
Census, supplemented by special state- 
ments covering the entire year for 
those manufacturing more. than one 
class of product. 

Total consumption in all industries 
for each item is the same as given in 
the bulletin for 1931, except for those 
vegetable oils for which the crude and 
refined product are indicated in the 
questionnaire — cottonseed, cocoanut, 
corn, peanut, palm kernel and soy bean 
oils. For each of these a net consump- 
tion was arrived at by deducting from 
the total of both crude and refined con- 
sumed the quantity of refined produced. 


Oils subjected to the process of hy- 
drogenation, or other treatments for 
special uses, were reported as consumed 
in the products for which intended. For 
example: Oils treated for soap manu- 
facture were entered in the column 
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headed “Soap,” and oils intended for 
edible purposes were entered in one or 
more of the columns covering edible 
products. The ultimate uses of the pri- 
mary oils are designated in this way. 

Data for oleo stock was not collected, 
hence the secondary products—edible 
animal stearine and oleo oil—are shown 
in the tabulation. 

Details of the industrial consumption 
of fats and oils in 1931 are shown in 
the table on this page. 

oe 


MEMPHIS PRODUCTS MARKETS. 

(Special Report to The National Provisioner.) 

Memphis, Tenn., July 6, 1932. 
Cottonseed meal had a sensational ad- 
vance today. The market opened strong, 
with bids about 25c a ton higher than 
yesterday. Sellers were conspicuously 
absent. Trading was extremely light, 
offerings being strongly held. Toward 
the close when market orders came into 


the pit shorts were forced to pay what 
appears to be extremely high prices to 
cover their commitments. On the close 
August meal sold at $12.50, which was 
75c up, and January meal sold at $13.95, 
that being the highest price paid for 
January since that month came on the 
board. 

The advance was stimulated by an ex- 
tremely strong cotton market, a sharp 
recovery in stocks and a strong advance 
in the grain list. In fact all markets 
today were advancing. In cotton and 
cottonseed products, an important factor 
is the weather. Rain has been preva- 
lent throughout the territory, and if it 
continues it is feared that it will be 
very injurious to the cotton crop. 

Cotton seed market was also up. Bid 
prices were advanced 50c a ton, with 
very light offerings. The advance was 
brought about by a strong market in 
cottonseed oil and by an advance in 
cottonseed meal. Cotton seed at the 
present level is proving attractive. A 
further advance may be anticipated in 
order to adjust the seed market with 
the market for mill products. The close 
was strong. 


July 9, 1932, 


LOWER SEED RATES REFUSED. 


An application for authority to reduce 
rates on carload shipments of cotton 
seed, meal and hulls to oil mills 
through “cut-back adjustments,” asked 
by railroads in Texas, has been denied 
by the Texas Railroad Commission. 

The reduction was sought, the rail- 
roads said, in an effort to regain ship- 
ments of cotton seed now being handled 
by privately-owned trucks. The reduc- 
tion would have been from 30 to 35 per 
cent of the present rates, including ab- 
sorption of a nape 4 charge. It was 
asked on a basis of allowing reductions 
of outshipments from oil mills, retain- 
ing the present tariff on shipments to 
the mills. The commission said it did 
not pass specifically on the reasonable- 
ness of the present rates, and would be 
willing to consider some other form, if 
proposed, of adjustment to meet the 
competition of the trucks. 


— So 
PEANUT INDUSTRY INQUIRY. 


In a report of an investigathion of the 
peanut industry made by the Federal 
Trade Commission under a Senate res- 
olution, the commission stated it had 
found no evidence of sectional or state 
organizations attempting to fix the price 
of farmers’ stock peanuts, but it was 
added that there had been activities of 
“certain groups of mills” which had un- 
doubtedly been factors contributing to 
the depression of prices. 

The report stated that mill operators 
practicing discussions and exchanges of 
present and prospective prices, price 
agreements and division of territory 
have, in so doing, laid a restraint on 
competition, the natural effect of which 
is to impede advancing and accelerate 
declining prices. However, the methods 
used were not of a character to bring 
the participants within the federal jur- 
isdiction, it was stated. 


—— 
HULL OIL MARKETS. 


Hull, England, July 6, 1932.—(By 
Cable.)—Refined cottonseed oil, 22s 3d; 
Egyptian crude cottonseed oil, 20s. 





Animal and Vegetable Oils and Fats Consumed in Manufacture in 1931 


POUNDS CONSUMED IN PRODUCTION. 





Compounds Loss in 
and Other Paint Linoleum Miscel- refining, 
vegetable Oleomar- edible an and Printing laneous including 
ANIMAL OILS Total. shortenings. garin. products Soap varnish. oilcloth,. inks. products. foots. 
bdead Ceawd toetekeesenes 22,277,000 8,860,000 9,665,000 3,317,000 Leetan oeeane oseese wena 435,000 ocuste 
Edible animal stearin....... 33,144,000 27,220,000 4,883,000 312, a ee en et 76,000 8 —_ castan 
RS EE E. 31,371,000 10,004,000 18,785,000 2,018,000 446,000 oe 8,000 63,000 2 2820s hina 
DEO, CEO cccccccccccce 71,885,000 69,548,000 ...... 431, <n. o¢meeme 9 evecees 3,000 400,000 8 nn winsle 
Set, GENER - ocveccescee n° +): senties - . exeeke,\.. Toseoece 523,714,000  ! ae 6,000 42,561,000  ...... 
EEE cbvesecccecccgeresces ne. C eshuds-- asecas’. .- Spenes 129,408,000 8 eee 372,000 80,914,000 ..... 
OOD oi 04 cakes <edes ee ae -  —eithhbeg> +o aeweebe nt ~ ~pottninn. ~ . .aweee. «Tagan 5,060,000  ...... 
Marine animal oils.......... 72,606,000 SIRSTD lkscces — | sc ocene GREE... secese savers 2,000 1,108,000 118,000 
DMD seedemiscbadvecedes 120,733,000 pC eee eee ee 58,426,000 12,107,000 14,837,000 45,000 17,000,000 1,552,000 
VEGETABLE OILS: 
Cottonseed oi] .............. 1,140,799,000 928,489,000 16,027,000 84,435,000 1,970,000 |. ee 7,000 2,119,000 107,690,000 
en cos chen dee aati 13,543,000 5,960,000 4,598,000 1,434,000 244,000 re 1,000 117,000 1,169,000 
GENES GUD. Decccsicuccsstac 192, 684,000 34,132,000 133,117,000 52,984,000 340,503,000 CC Serre 2,000 749,000 31,193,000 
We Mesaceccoeescnse ees 42,819,000 6,616,000 52,000 20,307,000 4,104,000 Se. | ss0080.>”> seneee 2,404,000 9,091,000 
4 ae ee 27,885,000 10,869,000 ee ere 3,816,000 6,256,000 2,612,000 33,000 2,501,000 1,625,000 
GS GE, GERR. ccccccccece ee - Seeeee- —  senewe 1,697,000 nn: © eheees . ....seaqes, - senna 292,000 = sauere 
Olive oil, inedible........... 5 EE ee eet See.” =" eeeces .  “esbecce | wp eeeun 5,376,000 sw wveee 
Suiphar. cil op olive foots... DB,GUG,GG0  — nnccee «= cvvcce _ coones ee hee)  seeeee. © eeoven 706,000 == evans 
Palmkernel of] ............. 54,059,000 158,000 = cwaeee 22,579,000 ee eee 143,000 3,144,000 
Seer De, §'. eesese”  <sedeee (| eeeees ..eiRebin ee .. wices: . eunnien 8,734,000 = wvneee 
gs NE pe Arr ee ~~ aseses “sestne  .:608aes 1,488,000 231,608,000 47,886,000 11,782,000 6,008,000 = eveeee 
Chinawood oil .............. Se —— (iti weecce =. estes) 4 . eesece ~~ ou eee 72,853, 7,303, 000 1,193,000 
Vegetable tallow ........... ae @seses - eesace”  .'.s06see Se esceee 8 = _escses erases  .. sdenme « -. nn 
SE GEE: .wncdhsecveadsesacan RR aed 2 re 829, 1,805,000 110,000 21,000 12,259,000 sess 
AS nie Saduw tnaenceete 235,585,000 34,536,000 2,430,000 914,000 SE. <P chnees.. 5, mences 3,000 12,349,000 *13,125,00 
| SS ee a 44,778,000 33,817,000 251,000 141,000 RENE. bi weede —*senane "edie 41,000 2,331, 
Fert RR ai a Sa dt i es a aaa? E57 2,904,000 725,000 34,000 1,059,000 =e aeass 
Other vegetable oils......... 21,094,000 18,549,000 36,000 266,000 233,000 See gecced -. “capers 437,000 1,251,000 
MEE wa beccncernasecedec 3,771,469,000 1,208,142,000 190,467,000 190,835,000 1,390,231,000 328,390,000 73,473,000 13,284,000 204,358,000 172,289,000 


“Includes 10,828,000 pounds reported by the tin and terne plate industry. 








Ju 


in» 








32. 


duce 
tton 
mills 
sked 
nied 


rail- 
ship- 
idled 
>duc- 
> per 
r ab- 


tions 
tain- 


t did 
able- 
Id be 
m, if 
t the 


»f the 
.deral 
> res- 
t had 
state 
price 
t was 
ies of 
id un- 
ng to 


rators 
ges of 
price 
Titory 
int on 
which 
lerate 
ethods 
bring 
al jur- 





July 9, 1932. 


THE NATIONAL PROVISIONER 


Vegetable Oil Markets 


Market Active—Prices Stronger—Out- 
side Interest Increasing—Shorts Cov- 
ering—Cotton Weather Unfavorable 
—Lard Advance Helpful—Cash Trade 
Moderate—Crude Oil Firm. 


The cotton oil future market was fea- 
tured the past week by an increase in 
activity and decidedly firmer prices. A 
scattered commission house demand, 
with some increase in outside interest 
and considerable covering by shorts, 
carried prices up some 46 to 78 points 
from the season’s lows. Evening up in 
the July delivery, owing to an absence 
of tenders to date, was helpful, but in 
the main July was switched to the later 
months, the shorts in the nearbys ab- 
sorbing the offerings and selling the 
futures. Commission houses did the 
reverse. 

Bulk of the selling on the advance 
was in the way of realizing. The local 
element were more divided in their 
views, and as a result were on both 
sides, although there was no disposi- 
tion in evidence to press the market 
for the time being at least. 

The two outstanding factors in the 
upturn were the improvement in the 
western lard market and the distinct 
unfavorable weather for cotton in the 
South. At the high point lard was up 
some 90 to 135 points from the lows of 
the season. Cotton was also sharply 
higher, aided by the persistent wet 
weather of late and the notable increase 
in weevil and insect complaints. 

Crude Markets Strong. 

Persistency of rain in the South the 
past several weeks, has created con- 
siderable uncertainty as to the crop 
progress. The wet weather resulted in 
flood conditions in parts of the South. 
This made for more or less apprehen- 
sion. For some time past the trade 
had been anticipating that weather con- 
ditions would cut considerable figure in 
the oil market, as it was apparent that 
the bearishness of the old crop statis- 
tics had gone stale as a factor. 

As a result, a continuance of mod- 
erate consumer interest was not surpris- 
ing. However, there have been some re- 
ports to the effect that advancing prices 
have led consumers, in some cases, to 
take hold. As yet there has been no 
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general disposition in evidence to stock 
u 


Crude markets were quiet but strong, 
going to new highs for the upward 
movement. Valley was quoted 3%c 
sales and bid; Texas, 3c sales and bid. 
Southeast was more or less nominal. 

While the upturn has served to cut 
down the short interest in the mar- 
ket to some extent, and thereby prob- 
ably has weakened the technical posi- 
tion slightly, the impression amongst 
ring observers was that oil would not 
display any independent action and that 
the market would continue to reflect 
the trend in lard in the main. 

Some argued that a little later on, 
when the new crop begins to move, the 
large remaining supplies of old oil 
would again have a depressing influence. 
While this might ordinarily prove the 
case, others argue that the oil is in very 
strong hands. These claimed that with 
prices at the present low levels, lard 
stocks are more easily carried and that 
with any notable improvement in the 
general business situation consuming 
demand would probably expand quickly. 








SOUTHERN MARKETS 


New Orleans. 
(Special Wire to The National Provisioner.) 


New Orleans, La., July 7, 1932.—On- 


account of daily rains and advancing 
cotton, hogs and lard prices cotton oil 
is strong this week, futures being 30 
points up and crude \c lb. higher. Not 
much business in crude has resulted. 
Bleachable is steady at 3%c lb. loose 
New Orleans. Offerings are light. A 
few days of continuous sunshine are 
likely to bring about reaction. 


Memphis. 
(Special Wire to The National Provisioner.) 
Memphis, Tenn., July 7, 1932.—Crude 
cottonseed oil, 3%c lb.; forty-one per 
cent protein cottonseed meal, $12.00; 
loose cottonseed hulls, $1.00. 


Dallas. 
(Special Wire to The National Provisioner.) 
Dallas, Tex., July 7, 1932.—Prime cot- 
tonseed oil, 3c; forty-three per cent 
meal, $11.50; hulls, $4.00. 











Many of the leading packers 
and wholesalers of the mid- 
dle west, east, and south are 
selling Mistletoe. Let us re- 
fer you to some of them. 


G. H. Hammond Company 


Chicago, Illinois 
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The weekly weather report said that 
temperatures in the cotton belt aver- 
aged normal rather generally, but there 
was too much rain in many places, it 
being almost of daily occurence in some 
districts. There were considerable com- 
plaints of cultivation being hindered in 
the Northwest and Southwest, with too 
rapid and sappy growth in some places. 
The moist weather and frequent rains 
also favored widespread weevil activity. 

COCOANUT OIL—A little more buy- 
ing interest was reported in this mar- 
ket, and prices were firmer, helped by 
a better tone in competing circles. At 
New York, cocoanut oil tanks were 
quoted at 3%@3%c; Pacific Coast 
tanks, 3c. Copra was steady to firm. 

CORN OIL—Demand was fair, offer- 
ings light and the market strong. Sales 
were reported as high as 3%c Chicago, 
and offerings were said to have dried 
up even on the advance. 

SOYA BEAN OIL—Demand was 
moderate, but the market was ve 
steady. Sellers’ tanks at New Yor 
were quoted at 3.05c; tanks f.o.b. west- 
ern mills, 2.75@2.80c. 

PALM OIL—There was no particular 
activity in this market, but prices were 
fairly steady awaiting developments. At 
New York, spot Nigre was quoted at 
3c; shipment Nigre, 2%c; spot Lagos, 
3% @3%c; shipment Lagos, 2.65c; 12% 
per cent acid, 2.65@2.70c; 20 per cent 
softs, 2.65c. _ 

PALM KERNEL OIL—Demand con- 
tinued rather moderate and routine, and 
the market was about steady in tone. 
a oil at New York was quoted at 

ec. 


OLIVE OIL FOOTS—While there 
was some inquiry the market generally 
was quiet and about steady. Prompt 
and futures at New York were quoted 
at 3% @4c. 

Caen OIL—Market nomi- 
nal. 

SESAME OIL—Market nominal. 

PEANUT OIL — Demand on the 
whole was slow, but the market was 
steady. Sellers were asking 3%c buy- 
ers’ tanks f.o.b. southern mills. 

COTTONSEED OIL—Store demand 
at New York was again quiet, but the 
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market was firmer with futures. South- 
east, nominal; Valley, 3%4c sales and 
bid; Texas, 3c sales and bid. 


Market transactions at New York: 


Friday, July 1, 1932. 


—Range— —Closing— 
Sales. High. Low. Bid 


. Asked. 
BRN? ains.0idnine ‘race ue 350 a .... 
MEA Bintali. oa bie te et Choe 380 a 385 
~ | “Sap OBS 25 5s, aR ae 875 a 395 
BC, cna Oh waues. Wee td dee es 393 a 401 
MEE, cic. cow we, Caren, ek Siete tea 393 a 403 
Nov. .... 10 395 395 394 a 403 
NE diel scons espdeiin 6 asia Dect 400 a 404 
el enw 1 410 410 407 a 410 
Ses cht 40 lle, eee 410 a 420 
Sales, including switches, 11 con- 
tracts. Southeast crude, 3%c nom. 
Saturday, July 2, 1932. 
HOLIDAY—No market. 
Monday, July 4, 1932. 
HOLIDAY—No market. 
Tuesday, July 5, 1932. 
Re ee re ty ee SGM, cass 
BEE Savers Sv carl Kas ek ha 888 a 395 
BEL He: 5:din ta pina, eae Sa 390 a 410 
Sept 10 410 409 409a.... 
=e 38 410 410 408 a 412 
PRP Ree 410 a 413 
. “sae 5 405 405 409 a 415 
ee 17 420 410 420a.... 
By eke kn noah. hae ee 418 a 430 
Sales, including switches, 41 con- 
tracts. Southeast crude, 3%c bid. 
Wednesday, July 6, 1932. 
NE Scie a satt oeee + secs 380 a .... 
July 35 405 400 407 a 412 
WG. Saks eects. 8nb seve 405 a 425 
Sept 11 428 415 426 a 430 
a 11 421 421 425 a 427 
BS, i ts caesar, ddd gee 425 a 432 
| ee 12 425 425 427 a 433 
pS eee 25 4380 425 4383 a 435 
WS Ss wien See dade 433 a 443 
Sales, including switches, 94 con- 
tracts. Southeast crude, nom. 
Thursday, July 7, 1932. 
Oe Pee 390 a .... 
=e 410 410 400 a 405 
MEE es iin (as 426 425 408 a 420 
ES en ae. eres 420 420 415 a 422 
Gnade sacs 435 4385 420 a 430 








Later markets in next column. 








ARGENTINE BEEF EXPORTS. 


Cable reports of Argentine exports 
of beef this week up to July 8, 1932, 
show exports from that country were 
as follows: To the United Kingdom, 
199,630 quarters; to the Continent, 
11,224 quarters. Exports the previous 


week were: To England, 59,054 quar- 
ters; to Continent, 4,903 quarters. 





Gereke-Allen 
Carton Co. 


17th & Chouteau Blvd. 
ST. LOUIS, MO. 

Our Display Containers and 
Cartons are made to suit your 
individual requirements. 

And G-A Designs have an ex- 

ceptional and outstanding sales 

appeal and attraction. 
Get in touch with us 
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Week’s Closing Markets 








FRIDAY’S CLOSINGS 


Provisions. 


Hog products, after showing decided 
strength, eased under realizing and less 
aggressive support, although sentiment 
continued mixed. Hogs reached a new 
high of 5%4c for move. Cash trade is 
fairly good. Lard exports for the week 
ended July 2 were officially placed at 
10,478,000 Ibs.; last year, 6,556,000 Ibs. 


Cottonseed Oil. 

Cotton oil was quiet and firm the 
latter part of the week. Prices were 
off slightly from the best levels but 
there was no pressure on the market. 
There have been no July tenders thus 
far. Cash trade is moderate. Crude is 
firm; Southeast, 3%c lb. nominal; Val- 
ley, 3%4c bid; Texas, 3c bid. Govern- 
ment estimates cotton acreage at 37,- 
290,000 acres, a decrease of 9% per 
cent. 

Quotations on bleachable cottonseed 
oil at New York Friday noon were: 

July, $3.98@4.05; Aug., $3.95@4.15; 
Sept., $4.10@4.25; Oct., $4.12@4.25; 
Nov., $4.12@4.25; Dec., $4.18@4.30; 
Jan., $4.23@4.32; Feb., $4.25@4.40. 

Prime summer yellow unquoted. 


Tallow. 
Tallow, extra, 2%c f.o.b. 


Stearine. 
Stearine, 444c. 


Friday’s Lard Markets. 


New York, July 8, 1932.—Lard, prime 
western, $5.40@5.50; middle western, 
$5.25@5.35; city, 5%@5%c; refined 
continent, 6%c; South American, 64@ 
6%c; Brazil kegs, 74%c; compound, 6% 
@6%c. 








Profit or Loss? 


Only when a buyer or 
seller of meat products 


buy or sell intelligently. 

If a buyer makes Wc per 
pound on a car of product he 
has saved $387.50. 

If he makes 4c a pound 
on a car, he has made $75.00. 

The same is true of the 
seller. If he knows the mar- 
ket, and gets the market 
price, he saves anywhere 
from $37.50 to $150.00 a car. 
If the difference is as much 
as lc a pound, he saves $300 
on a car. 

If you get THE NATIONAL 
PROVISIONER DAILY MARKET 
SERVICE you know the market. 
You neither buy nor sell blindly. 

A fractional saving on one car of 
product will pay for this service for 
an entire year. If you want full in- 








knows the market does he || 








formation, clip this coupon and send 
it with your name and address to 


NATIONAL PROVISIONER, 
407 So. Dearborn St., Chicago, Ill. 





BRITISH PROVISION MARKETS. 

(Special Cable to The National Provisioner.) 

Liverpool, July 8, 1932.—Good de- 
mand for hams with a fair trade on 
picnics and pure lard. Both spot and 


future lard quotations higher. General 
market quiet. 
Friday’s prices were as follows: 


Hams, American cut, 78s; hams, long 
cut, 80s; shoulders, square, none; pic- 
nics, 55s; short backs, 64s; bellies, clear, 
45s; Canadian, 50s; Cumberlands, none; 
spot lard, 44s 9d. 


———_ 


CANNED MEAT EXPORTS. 


Canned meat exports from the United 
States during April, 1932, totaled 958,- 
556 lbs., valued at $388,549, compared 
with exports of 960,781 lbs., valued at 
$204,934 in March. April shipments to 
insular possessions totaled 354,906 Ibs., 
making the grand total of shipments 
for the month, 1,313,462 lbs., compared 
with 1,325,162 lbs. in March. 


Of the exports to foreign countries, 
78,526 Ibs. were canned beef; 664,359 
Ibs. canned pork; 61,991 Ibs. canned sau- 
sage and 148,141 Ibs., other canned 
meat. Exports of meat extracts and 
boullion cubes totalled 5,539 Ibs. 

The United Kingdom continued to be 
the best customer for canned meats, 
taking 48,879 lbs. of canned beef; 
547,214 lbs. of canned pork; 5,400 lbs. 
of canned sausage; 117,277 lbs. of other 
canned meats; and 2,000 lbs. of meat 
extracts and boullion cubes. 

oo oe 


BELGIAN IMPORT LICENSE. 


Fresh or frozen beef and pork, but- 
ter, live cattle and hogs require a license 
for import into Belgium. Application 
for licenses must be made during each 
month for imports during the following 
month. Licenses for imports from 
Netherlands and Denmark may be ob- 
tained from the governments of the re- 
spective countries, but all others must 
be licensed by the Belgian ministry of 


agriculture. 
—- ee - 


VEGETABLE OIL EXPORTS. 
Exports of vegetable oils from the 
United States during April, 1932, are 
reported by the U. S. Department of 
Commerce as follows: 


Lbs. Value. 
Refined cottonseed oil........ 585,651 $44,770 
SS Pear eee ee 273,436 15,273 
OE Raat eae 152,603 7,179 
Vegetable oil lard compounds 238,814 20,511 
Cocoanut oil, crude.......... 3,696,018 142,918 
Cottonseed oil, crude........ % 15,291 
SRR ere 32,488,617 614,124 
SEE GED © ovine cccccsecesdt 16,091,159 575,210 

or 


RUSSIAN MEAT COMPETITION. 

Meat shipments from Southern Rus- 
sia totaling 7,420 long tons, passed 
through the port of Istanbul, Turkey 
during April, according to the Ameri- 
can commercial attache there. All 
shipments were destined for Germany. 

fe 

MAY ARGENTINE SLAUGHTERS. 

Argentine slaughters during May to- 
taled 275,600 cattle, 253,800 sheep and 
72,800 hogs, according to cabled reports 
to the Department of Commerce. 
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La Delicioso 


Chili Con Carne 





” Listen to 
the consumer's voice 


The millions of people who are asking for branded 
meat products in thousands of stores today are 
buying. They are not being sold. More and more 
each year such people are insisting on their own 
preferences. The package identifies this preference 
at the point of sale—the counter. Let us offer some 
package suggestions that will cause your brand to 
receive this important preference. 


ESPECIALLY-BUILT PACKAGES FOR SAUSAGE MEAT 
— LARD —- CHILI CON CARNE — FROZEN FRUITS 


Kuss be 


The Package That 
Sells Its Contents 





onoCervice (6. 


NEWARK 
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Salesmanship — that’s what 
counts these days. A pack- 
age must be more than 
merely a container—it must 
be a salesman! 









It must effectively display its con- 
tents so that folks will buy. That’s 
the big feature of the Self-Locking 
Cushioned Carton. 


The eggs rest high up in cushioned 
cells with the sides partially cut 
away. They are projected toward the 
customer and not buried deep. The 
eggs actually look large and therefore 
sell better. 


Send for Samples 


Read this partial list of users. They 
know the value of display. 


Armour and Company 

Morris & Co. Wilson & Co. 

Cudahy Packing Co. Bowman Dairy Co. 

The National Tea Co. Piggly-Wiggly Stores 
Beatrice Creamery Co. 

The Fairmont Creamery Co. 
Kroger Grocery & Baking Co. 
Washington Cooperative Egg & Poultry 
Association 


ELF-LOCKIN 
AGG <A>, CARTONS 
“THE BOX THAT SELLS THE EGGS” 


Swift & Company 
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Live Stock Markets 


CHICAGO 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Chicago, IIl., July 7, 1932. 

CATTLE—Compared with a week 
ago: Fed steers and all yearlings, 50c 
higher, active at upturn. Grassy and 
shortfed kinds shared the advance on 
killer account, replacement kinds gain- 
ing at least 25c. It was largely a fed 
steer run. Weighty kinds were at a 
premium, but highly finished light 
steers, even light yearlings, sold rela- 
tively close to comparable heavies. All 
interests were in the trade. Supply 
shrinkage and sharp reduction in beef 
tonnage because of relatively few 
weighty steers were the stimulating 
factors. Fed steers scaling 1,273 Ibs. 
reached $9.00; next highest price, $8.95; 
best long yearlings, $8.80; light year- 
lings, $8.50; heifer yearlings, $8.00; 
most strictly grainfed steers, $8.00@ 
8.50; grassers and _ shortfeds, $6.75 
downward; most native grassers, $3.50 
@5.50; grass-cake Texas, $4.75@6.00; 
grass cows and grassy heifers, very un- 
even; grainfeds, 15@25c higher; bulls, 
strong; vealers, $1.00 higher. 

HOGS—Compared with one week 
ago: Market 25@35c higher, under- 
weights and packing sows up least. 
Continued light receipts and sharply 
higher fresh pork prices were main 
stimulating factors. Today’s weakness 
interrupted a continuous advance of 
four weeks during which prices ad- 
vanced $1.75@2.00; today’s top, $5.35, 
highest since last October; late bulk 
180 to 240 lbs., $5.20@5.30; 250 to 310 
Ibs., $4.95@5.20; 320 to 380 lbs., $4.75 
@4.95; 140 to 170 lbs., $4.90@5.20; pigs, 
$4.50@4.85; packing sows, $3.85@4.25; 
lightweights, $4.40@4.75. 

SHEEP—Compared with week ago: 
Fat lambs and yearlings, 50@$1.00 
higher. A 50 per cent decrease and 
higher dressed prices were the principal 
factors. Slaughter ewes strong, higher 
in instances. Range lambs showed the 
maximum and natives the minimum up- 
turn. Today’s bulks follow: Good to 
choice native ewe and wether lambs, 
$6.50@7.00; several big strings 78- to 
87-lb. Idaho and Washington range 
lambs, $7.25; few, $7.50; fed Californias 
grading medium to good, $6.25@6.50; 
native bucks, $5.50@6.00; throwouts, 
$4.50, few, $5.00; good yearling wethers, 
$4.50@5.50; best lightweight fat ewes, 


$2.25. 
aS aes 
Watch the Wanted page for bar- 
gains. 


ST. LOUIS 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


East St. Louis, Ill., July 7, 1932. 

CATTLE—Good and choice steers 
sold 25@40c higher, with common and 
medium native and western steers 
steady to strong; good and choice mixed 
yearlings and heifers, 25@50c higher; 
low priced kinds, strong to 25c higher; 
cow stuff and bulls, 25c up in many 
instances; vealers, 75c higher. A top 
of $8.70 was paid for 912-lb. yearling 
steers, with best 1,115-lb. weights $8.50. 
Bulk of native steers brought $6.45@ 
8.25, with most good kinds $7.00@8.25. 
A few mixed yearlings made $8.00, with 
straight heifers up to $7.50. Bulk of 
good and choice mixed and heifers, 
$6.25@7.25; medium fleshed kinds, $5.25 
@6.00. Top cows scored $4.50; bulk, 
$2.50@3.50; most low cutters, $1.25@ 
1.75. Top sausage bulls closed at $3.10; 
best vealers, $6.00. 

HOGS—Swine values rose to the 
highest point since early last November, 
but reacted a little to finish 10@20c 
higher for the week. Top price late 
was $5.20, compared with a high for 
the week of $5.25. Bulk of hogs fin- 
ished at $4.85@5.15; sows, mostly $3.65 
@4.00. 

SHEEP—Fat lambs advanced mostly 
50c, other classes holding steady. All 
interests paid a late top of $6.50, while 
packers absorbed the bulk at $6.25. 
Buck lambs sold $1.00 less, and common 
throwouts bulked at $3.00. Fat ewes 
realized $1.00@1.50. 


he 
KANSAS CITY 


(Reported by U. S. Bureau of Agricultural 
Econcmics. ) 


Kansas City, Kan., July 7, 1932. 

CATTLE—Rather limited receipts 
stimulated demand for fed steers and 
yearlings, and values are unevenly 50@ 
75c higher, with spots up more on the 
better grades. Medium grade short fed 
natives and western steers are 25@75c 
over a week ago, while common straight 
grassers are strong to 25c higher. 
Choice 879-lb. yearlings scored $8.85 at 
the close for the week’s top, while sev- 
eral choice lots brought $8.50 and $8.60. 
Bulk of the drylot natives sold from 
$7.50@8.35, and short feds and cake fed 
westerns went from  $6.00@7.35. 
Straight grassers cleared from $4.00@ 
5.75. Light mixed yearlings and fed 
heifers shared the fed steer advance, 
but slaughter cows held at steady to 
25c higher levels. Bulls are fully 





MODERN 


SERVICE 


From the Nation’s Oldest and Largest 
Livestock Buying Organization 


Chicago, Ill. Cincinnati, Ohio 
Indianapolis, Ind. 
Lafayette, Ind. 


Louisville, Ky. 








Montgomery, Ala. 


Dayton, Ohio Detroit, Mich. 
Nashville, Tenn. 
Omaha, Neb. 


Sioux City, Iowa 
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steady, and vealers are 50c higher, with 
the late top at $6.00. 

HOGS—Hog values reached new high 
levels for the year when advances of 
40@45c were registered over a week 
ago. Choice 170- to 190-lb. weights 
scored $4.95, the highest since last Octo- 
ber, or $2.00 higher than the low spot 
in May. Both packers and shippers 
have been aggressive buyers at the ad- 
vance, and most of the lighter weights 
went on . orders. Some weakness 
developed at the close, and the late top 
rested at $4.90. Packing sows are 
around 50c higher, with light sows sell- 
ing up to $4.15. 

SHEEP—Fat lambs were also in de- 
mand, and prices are 35@50c over a 
week ago. Choice Arizonas brought 
$6.00, while best natives went at $5.90. 
Bulk of the more desirable late arrivals 
sold from $5.50@5.90. Fat yearlings 
are 75c@$1.00 higher, with the best 
at $4.45, the bulk going at $3.85@4.20. 
Aged sheep held steady, with the better 
grades of fat ewes selling from $1.25 


@1.50. 
—— fe 
OMAHA 
(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Omaha, Neb., July 7, 1932. 

CATTLE—Fed steers, yearlings and 
heifers were in moderate supply, and 
with demand broad from both shippers 
and local packers prices worked steadily 
higher, the week’s upturn measuring 
mostly 50@75c. Choice grain fed cows 
advanced around 25c, while grass cows 
held fully steady. Bulls are strong to 
a shade higher; vealers, steady. Choice 
1,426-lb. steers topped for the week at 
$8.85. Medium weights earned $8.80, 
and long yearlings $8.70. 

HOGS—Hog prices continued their 
upward trend, advancing 20@60c from 
last Thursday. Thursday’s top, $4.85, 
was paid for 180- to 220-lb. averages, 
with the following bulks: 160 to 250 
Ibs., $4.65@4.85; 250 to 350 lbs., $4.30 
@4.70; 140 to 160 lbs., $4.40@4.75; 
oe sows, $4.10@4.30; pigs, $3.75@ 
4.00. 

SHEEP—Lamb prices scored a net 
advance for the period of 75c@$1.00, 
traceable to moderate receipts at most 
leading markets. Yearlings ruled 25¢ 
higher, while aged sheep held steady. 
Thursday’s bulk good and choice range 
lambs sold $6.00@6.50; native lambs, 
$5.85@6.25; fed clipped lambs, $6.00; 
fed yearlings, $3.50@4.00; good and 
choice ewes, $1.25@1.75. 

— fe 


ST. JOSEPH 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


St. Joseph, Mo., July 7, 1932. 

CATTLE—Searcity of better grade 
steers and yearlings forced prices up 
50@75c for the week to a new season’s 
high mark. In-between and _ lower 
grades advanced 25@50c, straight 
grassers at the minimum upturn. Better 
grade cows advanced around 25c, grassy 
kinds, although more active than last 
week, still very slow. Bulls ruled 
steady; vealers, 25c lower; killing 
calves, fully 25c higher. Part loads of 
steers brought $8.60 and full loads 
$8.50 today; strictly cheice quality quot- 
able to around $9.00. Bulk better grade 
steers, yearlings brought $7.50@8.25; 
short fed and warmed up kinds $6.50@ 
7.25; straight grassers, $4.25@5.35; best 














1932. 
, With 


v high 
res of 
week 
eights 
Octo- 
vy spot 
ippers 
he ad- 
eights 
akness 
te top 
s are 
s sell- 


in de- 
yver a 
rought 
$5.90. 
rrivals 
irlings 
> best 
@4.20. 
better 
| $1.25 


rd and 


tural 


1932. 
grade 
ices up 
easons 
lower 
traight 
Better 
grassy 
an last 
- yuled 
killing 
oads of 
| loads 
y quot- 
r grade 
)\@ 8.25; 
$6.50@ 
353 best 








July 9, 1932. 


mixed yearlings, $7.85; straight heifers, 
$7.00; bulk light yearlings, $6.00@7.00; 
most beef cows, $2.50@3.25; a few best 
cows, $3.75@4.25; cutter grades, $1.25 
@2.25; bulls, $2. 50@2. 75; top vealers 
and calves, $5.00. 


HOGS—Prices have advanced 15@ 
25c on butcher hogs and 25@40c on 
sows; top hogs $4.90 on two days, drop- 
ping back to $4.85 today; bulk sales 
160 to 240 lbs., $4.70@4.80; 250 to 360 
lbs., $4.25@4.65; light lights, $4.35@ 
4.65; top sows, $4.15; bulk, $3.50@4.15. 

SHEEP—Top native lambs today 
brought $6.00, with range lambs quot- 
able to $6.25. Prices are 25@50c higher 
than this time last week. Bulk native 
lambs today brought $5.50@5.85; year- 
lings and matured sheep, no change; 
choice yearlings, $4.50. Run mostly 
Texas yearlings selling at $3.50@3.75; 
best mutton ewes, $1.50. 

—— -fo—_ 


ST. PAUL 


(By U. S. Bureau of Agricultural Economics and 
Minnesota Department of Agriculture.) 


So. St. Paul, Minn., July 6, 1932. 


CATTLE—AIl livestock continued the 
upward price trend again this week, fed 
steers and yearlings advancing 25c or 
more to an $8.00 peak for weighty 
bullocks; bulk of strictly dry-feds, $6.75 
@7.75; grassy kinds, $5.50 down. Fed 
heifers reached $7.25; comparable cows, 
$5.00; bulk grassy cows, $2.50@3.25; 
grassy heifers, $3.00@5.50; cutters, 
$1.50@2.50; medium grade bulls, $2.75 
down; vealers, $3.00@5.50. 

HOGS—An unevenly 25@50c upturn 
featured in the hog house since last 
Wednesday, better 150- to 240-lb. 
weights centering at $4.75@4.85; 240- 
to 325-lb. averages, $4.35@4.75; pack- 
ing sows, $4.00@4.15; 100- to 150-lb. 
pigs, $4.00@4.75. 

SHEEP—Fat lamb prices worked un- 
evenly 50@75c higher, best native and 
range lambs centering. at $6.00 today; 
native bucks, $5.00; throwouts, $3.50. 
Ewes held steady, selling at $1.25 down. 

—— — 


SIOUX CITY 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 
Sioux City, Ia., July 7, 1932. 

CATTLE — Aggressive buying and 
moderate supplies combined to lift 
slaughter steer and yearling values 50c 
@$1.00 for the week. Choice medium 
weight beeves scored $8.75, load lots 
long yearlings reached $8.50, and few 
grain feds cleared below $7.00. Fed 
heifers gained 25@50c. Load lots 
ranged up to $7.25, and a few packages 
reached $7.50. Other she stock closed 
strong to 25¢c higher. Dry-lot cows 
went at $5.25 down, and grassers bulked 
at $2.00@3.00. Bulls held steady, with 
Medium grades $2.75 down. Vealers 
Sy some weakness; selects brought 


HOGS—Moderate supplies under an 
urgent outside inquiry resulted in fur- 
ther upward trend to hog prices. Com- 


THE NATIONAL PROVISIONER 


pared with a week ago most classes 
showed a 35@50c advance. Thursday’s 
top reached $4.95, with 170- to 240-lb. 
weights largely $4. 75@4.85; 240 to 340 
Ibs., $4.50@4.75; 130- to 170-Ib. selec- 
tions, $4.50@4.75. Packing sows, mostly 
$4.00@4.40. 

SHEEP—Moderate receipts here and 
elsewhere stimulated demand for fat 
lambs, and during the week prices ad- 
vanced 50c or more. Sheep held gen- 
erally firm. Bulk good and choice range 
slaughter lambs, $6.00@6.50; closing 
top, $6.50; natives, $5.75 to $6.10; 
clipped Idaho range yearlings, $4.25; 
slaughter ewes, $1.00@1.50. 


EE EES 
CANADIAN LIVESTOCK PRICES. 


Leading Canadian centers top live- 
stock price summary, week ended June 
30, 1932, with comparisons, reported by 
Dominion Live Stock Branch: 


BUTCHER STEERS. 


Up to 1,050 lbs. 
Week Same 
ended Prev. week, 
June 30. week 1931. 
WI: odie nc cesacevesan $ 6.75 $ 6.75 $ 6.50 
ON are 6.25 6.00 6.40 
Winnipeg ..cccccccccccs 6.00 6.00 6.25 
ritalin Sern areterg eae 5.15 5.25 5.50 
PE as voce wenasin’ 5.00 5.00 6.00 
Primes AIRES 22... ccccce e600 esis 4.75 
\ eee eee 5.25 5.00 5.00 
NEE s ocvswsendnwan 5.00 5.00 5.00 
VEAL CALVES. : 
EES hina cicisa tour $ 6.25 $ 6.00 $ 7.50 
Montreal ........ woes 5.00 5.00 6.50 
Wee eccccac¥ecvcce 5.00 5.00 6.00 
0 RS 5.00 5.50 7.10 
a ee 4.00 4.00 6.50 
Seeeee BUM oo ccccesee 3.55 rove 4.00 
Moose Jaw ........s00- 4.00 4.25 5.25 
Saskatoon .............. 3.50 3.50 4.00 
SELECT BACON HOGS. 
NN ss ccints ene areceeara $ 5.10 $ 5.10 $ 9.75 
MEE . asivctvae sowed 5.50 4.75 10.00 
WOE “vvecoedceneses 4.65 4.35 8.50 
RE Nchsevetnsucenss 3.75 3.85 8.25 
TIGRROMOOR. ov cccccccccees GES 3.75 8.50 
i ee 4.20 4.05 8.20 
SE SET chcccccsvess 4.20 4.05 8.20 
GRGREANER ceccccesevcese 4.35 4.05 8.20 
GOOD LAMBS 
DED: 5.6 cccccionteaens *$8.00 $ 8.75 $ 9.50 
) ore 8.00 8.50 9.00 
PEE esweleesin-emess 7.00 6.50 8.00 
CEE 'v cweuwegtedee seks *5.00 6.00 9.00 
BD. ben's core ees 5.50 6.00 8.00 
EEINOS BIO .ccceveces 4.50 4.00 7.00 
ee a a 5.50 6.25 7.50 
GEN 6xcetccseesnes 4.50 4.50 7.00 
*Off cars. All others on fed and watered basis. 
oo 


RECEIPTS AT CHIEF CENTERS. 


Combined receipts at — mar- 
kets, week ended July 2, 1932 





At 20 markets: Cattle. Hogs Sheep. 
Week ended July 2...... 169,000 363,000 312.000 
PRSVEOMS WEG 20.02 tccee 162,000 370,000 398,000 
SEE. -weontesers ss coeacess 158,000 000 1,000 
BD Sstweege deésemrocets 130,000 409,000 225,000 
BEE twvocaqe edict bandos 000 601,000 226,000 
GEE. vanseuccsventuneeede 207,000 ,000 262,000 

Hogs at 11 markets: 

TUE GUE BOER: Dino cccniccasteviecnsseus 326,000 
Previous week 

} | PS a a ee 

EE Evocn oa eee e ue 

ME Sadtes< a sinsvensackeueepaqesenureen 22,000 
BED wo coset cedenivcesiebensewssoondales 497,000 

At 7 markets: Cattle. Hogs. Sheep. 
Week ended July 2...... 125,000 269,000 178,000 
Previous week .......... 21,000 246,000 10,000 
NE dive Nand siwbidacate 125,000 336,000 191,000 
BD vasesueksetaandaee 05,000 325,000 160,000 
re 145,000 456,000 159,000 
BED ne onacidabownssseced 146,000 427,000 180.000 
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CORN BELT DIRECT TRADING. 
(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Des Moines, Ia., July 7, 1932. 


Hog trading was active at sharply 
higher prices for the first half of the 
week at 21 concentration points and 7 
packing plants in lowa and Minnesota, 
but slowed down at the close as load- 
ings increased. Compared with a week 
ago, current quotations are mostly 35@ 
40c higher, all weights and grades 
showing the advance. Late bulk good 
to choice 180 to 230 lbs., $4.60@4.85; 
240 to 280 lbs., $4.45@4.75; ered 
sows, mostly $3.60@3.90; smooth light- 
weights, to $4.00 and above; big 
weights, down to $3.35. 

Receipts of hogs unloaded dfily at 
these 21 concentration yards and -7 
packing plants for week ended July 7, 
1932, with comparisons: 


This Last 

week. week. 
po PD ee ee eer rts e 16,000 12,200 
ONG Bs 6 aac cso cca 16,600 12,600 
» ae = Seer eee: Holiday 
I. SHE Os 6 Givin dd venwseve 4,900 9,100 
Wednesday, NE lian Oa owe snnon 8.400 10.100 
Thursday, July 7.............. 12,800 14,000 





Unless otherwise noted, price quotations are 
based on transactions covering deliveries showing 
neither excessive weight shrinkage nor fills. 


LIVESTOCK COST AND YIELD. 

Kinds of livestock slaughtered and 
yield in per cent and pounds for May, 
1932, with comparisons, reported by 
U. S. Bureau of Agricultural Economics: 


May, April, May, 
1932. 1832. 1931. 
Av. live cost per 100 Ibs. : 
ESE aE = ee $ 4.97 $ 5.18 $ 6.28 
SED he pkcn ot Gees cee 4.96 4.97 7.40 
WN: Oy ccdawcg heaved 3.22 3.80 6.46 
Sheep and lambs .... 5.77 6.52 8.13 
Av. yield: 
ER ov ss 000 gnead en 31 56.22 56.40 
EEE Soetueevavectes 58.16 58.44 57.85 
IE osikd on 655 wh ney oe 75.76 75.99 75.77 
Sheep and lambs...... 48.41 46.59 48.23 
Av. live weight: * 
Ee Ase ers 989.07 936.05 956.47 
CE 6.sc>ccuctske gus 169.20 160.84 169.54 
NT cccedscuedesee 227.16 228.94 234.72 
Sheep and lambs .... 78.54 84.51 78.21 
Classification : 
Cattle— 
SED 5.040 ccitb eres 57.84 58.59 57.86 
Bulls and stags.... 3.91 3.07 3.60 
Cows and heifers... 38.25 38.34 38.54 
Swine— 
 : SO 50.07 51.19 
TOOT 5 05s 5:0 cusses 49.05 49.25 48.25 
Stags and bears e. 0.68 0.56 
Sheep and lambs— 
ee 2.99 4.91 7.77 
Lambs and yearlings 97.01 95.09 92.23 


U. S. INSPECTED HOG KILL 
Inspected hog kill at 8 points during 
week ended Friday, July 1, 1932, as re- 
ported to THE NATIONAL PROVISIONE?: 





Week Cor. 
ended Prev. week, 
July 1. week. 1931. 
ING oes vo cenit hewweas 4,628 81,650 96,058 
Kansas City, Kan......... eae 37,818 26 
_ , Eee ears 9.768 21,206 59,326 
St. Louis & East St. Louis 37 724 34,950 36,833 
SORE AMON. owe ceneeesiend 347 5,088 39, 
Te Sa soy 24,087 25,508 36,208 
Se Oe ,092 12,804 16,199 
New York and J. C...... 37,226 29/136 20,110 
WES isceusuiviwaoawee 236,699 248,111 110 344,595 











= 





Do you buy your Livestoc 
through Recognized Pur- 
chasing Agents? 

















————— 


—~ 
Pe Order Buyer of Live Stock 
L. H. 


Formerly of McMurray-Johnston, Inc. 


Indianapolis 
Indiana 





MeMURRAY 


Ft. Wayne 


Indiana 

















iz 
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PACKERS’ fpr agegees 


Purchases of livestock by packers at a a8 
centers for the week ended Saturday, Jul 


with comparisons, are reported to J NitionaL 
PROVISIONER as follows: 
CHICAGO. 
Cattle. Hogs. Sheep. 
Armour and Co. ......... 4,620 2,080 4,753 
BS BS GR ccccccscoccs 4,206 2,574 
Wilson & Co. ........+... 2,981 1,301 3,153 
TED 2 GO. no ccacccccce 1,574 vise 655 
es a Prov. Co.. 698 rents 
— 005 - 
fiver, MeNeill & Libby. . 399 sess 
Brennan Packing Co., ndent 


Co., 416 "iege; “Boyd. Lun’ 
de Food Products a7. 2,368 ‘hogs; 


hogs; 
A Byprade Co., 3,935 hogs. 
SE ciceckdetontinndes 9,157 21,074 3,079 
MD cenccesssccestiee ve 12,950 5,355 
Total: 38,540 cattle; 8,089 calves; 63,921 hogs; 
19,569 sheep. 
Not Sociedinn 1,286 cattle, 758 calves, 26,555 


hogs andg@9,735 sheep bought direct. 
KANSAS CITY. 





Cattle. Hogs. Sheep. 
Armour and Co. ........ 2,846 959 3,842 
Cudahy P’ Diceesceres 2,963 154 5,841 
Fowler Pkg. Giiccoscceve 372 éan% ashe 
MEY 20 EE. cenceccceces 1,757 973 2,040 
DCU siconeséseue ¥ 3,446 4,664 
Ween @ OD cccvevccces 2,816 949 3,048 
MD ccncccctetescevece ,245 557 22 
TR «ova bane recusniess 15,065 7,688 19,457 
OMAHA. 
Cattle & 
calves. Hogs. Sheep. 
Armour and Co. ........ 628 6,239 6,892 
Cudahy Pkg. Co.......... 3,709 4, 10,996 
SE Es TR wecccecees 997 4,719 os 
Me eT vende cuenes 2008 1,884 1, 851 
SwAHE & GO. occvcaccccre 527 3,161 2;737 
Geo. Hoffman Pkg. Co., ‘e cattle; Gr. O 
Pkg. Co., 21 cattle; A 8 Pkg. Co. 5 cattle; 
Omaha Pkg. Co., 80 cattle; J. Roth Pkg. Co., 45 
cattle; So. oggmana Pkg. Co., 68 cotter Lincoln 
k 295 cattle; Nagle Pk Co., 69 cattle; 


g. Co., g. 
Sinclair Pkg. Co., 302 cattle; Wilson & Co., 503 
cattle; Hunter Pkg. Co., 148 cattle. 

Total: 18,390 cattle; 51,007 hogs; 22,476 sheep. 


EAST ST. LOUIS. 









































Cattle. Calves. Hogs. Sheep. 
Armour and Co..... 2,057 905 2,649 9, 
Swift & Co. ...... 1,955 2,897 3,242 11,485 
Morris & Co. ...... ee0e 768 945 2,120 
Hunter Pkg. Co..... 775 ++.» 2,647 1,461 
American a Co 315 86 762 164 
Pkg 0. cove 1,210 eoee 
Sieloff Pke. i cats nike 1,479 a 
Circle Pkg. Co....... ae enee 221 none 
ee 5,420 3,301 26,006 6,295 
GED ccccccecceses 2,287 541 8,663) 92,335 
TE «oc nvciuveanas 12,8008 8,498 47,724 33,122 
Not including 2,634 cattle, 2,163 calves, 30,135 
hogs and 3,562 sheep bought direct. 
ST. JOSEPH. 
Cattle. Calves. Hogs. Sheep. 
Batts. & Ge .cccsss 2,118 755 6,197 11,242 
Armour and Co. .... 2,566 684 5,445 5,867 
MD  cocveveseeccee 1,350 9 6,598 1,438 
BIO  cccccccccoce 6,043 1,484 18,240 18,547 
SIOUX CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. .... 1,972 158 2,493 3,480 
Armour and Co. .... 2,363 157 = 2, 764 3, 215 
Cee Ge GM wwcsces 1,676 1233 «61,523 2,504 
Smith Bros. ....... Coes eee aeee 
Shippers .........+. 1,843 +++» 16,362 “494 
CED cecccvcevcese 200 26 7 ease 
Betad .ccccceccces 8,054 464 23,214 7,693 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
Armour and Co. .... 817 500 461,371 = 81,104 
Wilson & Co. ...... 773 515 1,355 3, — 
GD ccccrcccvcese 133 34 515 
TE cunccccnages 1,723 1,049 3,241 4,890 
Not including 50 cattle bought direct. 
WICHITA. 
Cattle. Calves. Hogs. Sheep. 
Catety Pkg. Oe hiwen 851 362 1,949 1,350 
em 411 12 379 26 
Wichita D. ° Co... 20 eee ewes 
Dunn-Ostertag ..... 75 
Keefe-Le Stourgeon. 6 — 
Fred W. Dold...... 81 435 
asensaceseas 1,444 374 3,763 "71,376 
Rot ‘including ‘3 , 724 hogs bought direct. 
ST. PAUL. 
Cattle. Calves. Hogs. Sheep. 
4,129 7,977 1,685 
1,472 esas Snes 
6,130 11,868 4,069 
120 oees ee 
25 12,639 














11,876 32,479 


5,754 


THE NATIONAL PROVISIONER 
































DENVER. 
Cattle. Calves. Hogs. Sheep. 
Swift & Co. ....... 714 82 3,111 1,817 
Armour and Co. .... ‘839 3,018 5,875 
GEE cccvceccccccs 980 7 3,175 7,147 
0 eres 2,533 167 «= 9,304 14,839 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep. 
Plankinton ty aa 1,531 5,622 5,866 885 
Ra Gumz &' Co..... 91 "oi "80 "30 
and Co. .... 597 2,712 ésws whos 
NY BLD M.Coe N.Y. 58 woe en 
Corkran, Hill, EE... cake 4260 179 annie 
aS 272 35 92 14 
GED vevcosceccees 288 339 79 383 
TRON vccccccccces . 2,890 880 8,729 6,296 1,312 
INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Kingan & Co. ...... 1,187 471 7,277 533 
Armour and Co. .... 947 98 1,657 27 
Hilgemeier Bros. ... econ) «6g eee 
Brown Bros. ....... 99 32 219 12 
Stumpf Bros. ...... ° vanes 111 tae 
Schussler Pkg. Co... 6 oan 229 
Riverview Pkg. Co.. 14 2 14 
Meier Pkg. Co. .... 107 6 420 
diana v. Co... 67 19 119 eeve 
Maass Hartman .... 36 12 eee 6 
Art Wabnitz ....... 17 30 «nen 81 
Hoosier Abt. Co. 24 cone nend ores 
GERGES. cccccdgvcecss 595 167 147 436 
Shippers ........... 1,756 1,174 18,646 5,259 
GD i ccwsasecccs 4,860 2,011 30,039 6,354 
CINCINNATI. 
Cattle. Calves. Hogs. Sheep. 
S. W.. Gale Semt.. cse- onee rr 379 
Ideal Pkg. Co....... 12 dha 605 atone 
E. Kahn’s Sons Co.. 1,201 3828 5,779 4,111 
Kroger G. & B. Co.. 18 174 83 eees 
J. ES iy Be Pkg. Co.. 3 nee 251 
ey Co... 21 2,708 
| Sander Pkg. Co.. énme 512 oat 
J. ‘sa-- s Sons. 145 198 sete 140 
J. om CO. ° 14 oone 2,699 owes 
Jone ¥. Stegner. . 284 386 this 67 
BD ccc cacceces 86 6383 1,813 13,370 
GETS cvvcveccccces D4 559 277 465 
peaednencetes 2,781 318 16,042 18,532 
Noe | acioding 862 cattle, z 561 hogs and 836 


sheep bought direct. 


RECAPITULATION. 
Recapitulation of packers’ purchases by markets 


























for week ended July 2, 1982, with comparisons: 
CATTLE. 

Week Cor. 

ended Prev. week, 

July 2. week. 1931. 

GRRREED «oc ccceccccsesense 38,540 31,995 19,930 
Sasene GO ntcsecawecins 15,065 16,071 13,403 
GR ccc cicccccevcscses 18,390 18,721 17,350 
East St. Louis........... 2,808 11,995 nes 
St, FORM .ncccccccccces 6,043 5,747 4,217 
BE GET cccvcccecceove 8,054 6,248 11,025 
Oklahoma City .......... 1,723 1,409 1,248 
WEEE cccccccccccccccee 1,444 1,524 885 
DOVER cccccccccccccvecse 2,533 623 1,679 
BE. FOE cccccccccccccese 9,839 8,680 8,372 
Milwaukee ...........++. 2,890 2,957 1,757 
Indianapolis ............ 860 4,896 4,914 
CEmCPMMEEE noc ccccccccccs 2,781 2,826 2,308 
WEEE cccccccccceseeses 124,971 115,692 87,088 

HOGS. 
COED cccvcccivccesciess 68,921 56,179 45,041 
Hanes CREF sc ccc ccscvces 7,688 7,879 9.372 
ea 51,007 47,989 75,078 
East St. Louis........... 47,724 835 ese 
GE. BERG. ccccccevceceos 18,240 16,434 20,843 
hows GRY ..ccccccsccces 23,214 16,920 44,322 
Oklahoma City .......... 241 3,377 2,709 
=e 3,763 4,978 5,207 
DORVEP ccccccccccccccoce 9,304 ,865 891 
Te BE. vcccvccccececeoe 32,479 27,418 35,981 
Milwaukee ..........++6+ . 5,877 6,733 
Indianapolis .........+.+. 30,089 32,468 40,148 
Cietemath on cccccccccecs 16,042 14,670 15,278 
TOG... oc ceccccwecsncess 312,808 287,889 304,603 
SHEEP. 
BER cc cete cccucscesos 19,569 24,895 24,254 
Kaneas City ......cccese 19,457 21,552 15,563 
EE ciwash-edequetdee ee 22,476 25,333 23,396 
East St. Louis............ 33,122 33,920 eee 
Be, GORR sc cccvcevecceos 18,547 21,930 16,112 
err 7,693 5,669 2,660 
Oklahoma City .......... » 7,497 863 
WHEE ecccscccccuccese 1,376 1,586 903 
roy 4 idudieseeceumbakes 14889 10,905 1,340 
EE cnameennsiadetece 5,754 5,188 3,023 
icaees Sioseen Gvosude 1,312 991 1,295 
Indianapolis ............ 6,354 8,859 10,941 
Cincinnati ..........+00. 18,532 28,634 18,289 
DEE ccciosccadeseetes 173,921 196,959 138,639 
~ —- =f —- 

WHEN YOU WANT A GOOD MAN. 


When in need of gut ele 
workers watch the ed pages of 
THE NATIONAL PROVISIONER. 


July 9, 1932. 


CHICAGO LIVESTOCK 


Statistics of livestock at the Chicago Union 


























Stock Y: for current and comparative periods 
are reported as follows: 

RECEIPTS. 

Cattle. Calves. Hogs. Sheep. 
Mon., June 27 13,198 2,148 24,688 17,215 
Tues., June 28... 6,088 2,842 14,766 10,377 
Wed., June 29.... 7,647 1,718 14,142 8,988 
Thurs., June 30 5,069 1,757 19,502 7,021 
Vri., Faly 1...... 1,918 537 12,650 5,834 
Sat., July 2...... p ® 500 5,000 1,000 
Total this week. .34,920 9,602 90,748 50,434 
Previous week ...33,818 8,100 80,595 61,657 
WeRP GOO -.cccecs 1,501 9,110 97,251 52,877 
2 years ago ...... 34,208 7,687 119,689 50,176 

SHIPMENTS. 

Cattle. Calves Hogs. Sheep. 
Mon., June 27.... 3,939 184 6,296 254 
Tues., June 28.... 1,687 ean 437 517 
Wed., June 29.... 1,993 128 3,900 1,501 
Thurs., June 30.. 921 10 2,500 227 
Vri.,. duly 1...... 618 56 4,147 580 
Sat., July 2...... 100 500 100 
Total this week.. 9,208 378 20,780 3,179 

vious week .. 9,057 260 17,770 1,847 
Year ago ....... 11,880 67 19,903 1,748 
Two year ago.... 9,403 125 22,853 2,918 
Total receipts for month and year to July 2, 
with comparisons: 
—-—July— —_— 
1932. i981. 1932. 1931. 

Cattle ...... 2,918 13,013 973,016 1,075,630 
Calves .....- 1,087 4,200 250, 292,222 
MN cccccee 17,650 28,734 3,589,322 4,058,625 
ee rere 6,834 24,055 1,922,603 2,020,274 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 











Cattle. Hogs. Sheep. Lambs. 

Week ended J 2..$ 7.25 $4.50 $1.60 $ 5.45 
Previous + wh «+. 6.90 3.85 5.15 
waecsecceseenes. mm 6.25 L 6.70 
neeseeanued 10.15 8.95 2.60 10.35 

NERA AS > 14.05 10.75 5.85 14.05 

odee ees ees 14.25 10.25 5.85 16.35 
‘eceahaseasauat 11.35 8.65 5.60 14.15 

Av. 1927-1931 .-$11.40 $ 8.95 $ 4.25 $12.30 


SUPPLIES FOR CHICAGO PACKERS. 


Net supplies of cattle, hogs and sheep for pack- 
ers at the Chicago Stock Yards: 


Cattle. Hogs. Sheep. 
*Week ended July 2...... 25, = 68,500 300 
Previous week ....-.-++. 24/76 62,825 59,810 
| eee 19621 77,258 51,129 
ee re ne 805 96,786 47,258 
ee 25,391 104,637 . 
1928 ésuendewes bet gus wea 29,897 114,957 53,750 


“Saturday, July 2, estimated. 
HOG RECEIPTS, WEIGHTS, PRICES. 


Receipts, average weights and top and average 
prices of hogs, with comparisons: 





No. Avg. ——Prices—— 

Rec’d. Wet. Top: Avg. 

*Week ended July 2... 90,700 247 $5.15 $ 4.50 
Previous week ......- 80,595 246 4.50 3.85 
1931 .. OT 251 256 7.60 6.25 
1930 119,689 250 9.75 8.95 
1929 131,976 248 11.40 10% 
1928 -146,753 233 11.15 10.3 
pigeteteneunas - 168, 249 9.55 8.65 

Av. 1927-1931 ...... 132,800 245 $9.90 $ 8% 


~* Receipts and average weights estimated. Mo 
CHICAGO HOG SLAUGHTERS. 

Hogs slaughtered at Chicago under federal i 
spection for week ended June 31, 1932, with com- 
parisons: 

Week ended July 1.......... 
Previous week 
Year ago 

TED cccccccccccccvcescessecescecsovceoses 

eed! eeale, xe MORE 
CHICAGO HOG SUPPLIES. 

Supplies of hogs purchased by Chicago packers 

and shippers during the week ended Thursday, 








July 7, 1932, were as follows: 
Week 
ended, Prev. 
July 7 week. 
Packers’ purchases ............-- 36, 40,576 
Direct to packers ........000+-e0+ 26,519 22,111 
Shippers’ purchases .............- 14,418 19,658 
WORD. cc sccccccese seweeseese cue 77,601 82,345 
—_@—_ 


NEW YORK LIVESTOCK. 


Receipts of livestock at New York 
markets for week ended July 2, 1932: 





Calves. Hogs. Sheep 

Jersey City ...... - 8,290 3,950 28,634 
Central Union aucer 1,552 .... 14,120 
New York ........0) 2,994 15,967 4,92 
en 

ee ee 12,836 19,917 57,671 
Previous week 13,127 19,494 80,518 
Two weeks ago 14,118 20,983 72,638 








Ju 


Clevela 
Nashvil 


Chicagg 
Kansas 
Omaha 

St. Lou 


Nashvil 


Insy 
durin; 
a dec] 
the fi 
calf a) 
























































AL PROVISIONER | 41 
32. July 9, 1932. THE 
RKETS. 
NTERS LIVESTOCK PRICES AT LEADING MA 
ee en Livestock prices at five leading Western markets Thursday, July 7, 1932, as 
rods ee ae by the U. S. Bureau of Agricultural Economics: 
. reported by ay gri 
a reer eer oast CHICAGO. E. ST.LOUIS. OMAHA. KANS. CITY. ST. PAUL. 
RN ian Cac teak dacs 1,000 5,000 1.000 ogy (Soft or oily 5 and roast- CAGO. E. ST. 
= ta SE 100 2,500 3,000 <a ; 4.95@ 5.25 $ 4.00@ 5.15 $ 4.35@ 4.75 $ 440@ 4.853 4.25@ 4.00 
heep. NG Ce ee ee 100 3'000 400 Lt. It. (140-160 Ibs.) gd-ch...... $ 48 5 5.25 4 B 5.15 $ 4. 475 $ & ‘ oz 430 
Ogtt Bt. Joweph 2 2.20.200201 300 i.g00 amt, we, 0080 ibe “pach 5.20@ 5.25 5.05@ 515 4.05@ 485 470@ 4.90 4.75@ 4.90 
oben Sioux Oly 2000002000202 150 To00 300 owt. (200-228 Toe.) gach...  5.20@ 5.35 5.00@ 5.10 465@ 485 470@ 4.90 4.75 4-90 
88 =<. a weeors 150 ‘see 1.190 Med. (200: Ibs.) gach... 3.2 5.35 5 25.10 4.05@ 4.85 4. 490 4. $00 
aoa eh Ws a es Bak = 1 (220-250 Ibs.) gd-ch... gare BS 5.30 4.90@ 5.05 4. 495 4 485 4. ts 
He SUEY a tna Gia ercine.6 ove 300 300 , Eve. (250- Ibs.) gach... 0 5.25 4.70@ 4.90 4. 470 4 + 4 ‘00 
Lae coeds 10 1004368 see: cows (2176800 Ibs.) med-ch.. S8@ 475 2.60@ 400 4106 4.30 tog 478 S25 475 
’ WE cccscccsesccoveccsce 5 P 4 . ~d- fe 2 " é ae 6G 6m . : 
857 — 200 800 100 site, plee (200,130 a tples exci.), 402-988 Ibe, 500-500 lbs, 442-257 ibs. 450-80 lbe, 
061 eee 199 Av. cont & Wt. Thurs. (pigs excl): 
aa ET cowie 605466 bre p=4 1 p24 1.100 Slaughter Cattle and Calves: 
EG hinie O oe ane (600-900 LBS. ) : sme 20 sm@at Img sm amg es tHe 225 
MD cocccscseccccescoscsesece 5 : Y x ° : ; . 
sheep. MONDAY, JULY 4, 1932. ME. 2, ssa s cunmakes ceed 7.25@ 8.50 ‘oq 700 G00@ 725 125 5.15@ 6.75 
sit ae Gommen 22 S93@ G88 8809 Eso S889 Gos ase Sot 
501 TUESDAY, JULY 5, 1932. eam ara ee 
50 aeons Gliy.”: ": 79000 *3'000 — &o00 "aaa ee ie $.50@ 9.00 850@ 875 8.00@ 885 8.35@ 9.00 ine oe 
end on i - Be Rieter aban Sa, nae : i . . , 5 7.25 5. : 
bate 6,500 8,500 5,000 MEE. Gancencetin 50 1.00 850 1.25 8.25 1: ; 
St. Louls 4000 9.000 6.000 Medium "212.222.2220 G25@ 750 £50@ 7.00 Cm@ 725 S50@ 725 515@ O75 
3,179 St. Joseph 1,400 é . a on Obed renga S a 
1,847 0 2,500 2,500 3,000 Md 
1,748 ge pt pebtene 2,600 5,500 3,400 STEBRS (1100-1300 LBS.) oo 875 8250 885 Base 9.00 1.15@ s. 40 
Sd ie 500 L700 app QMO weve veneneseseeceeesses S50@ 8.00 Tog 350 Tse $25 Toe 885 how TT 
7. ee emo ge SRB cn jm 130 i00@ 100 600@ 35a 
ms ee 500 1, 4 : pari a 
iene ese ead 600 2,000 2 I enh ee 0 
eee +583 $583 18 CHGS SESS TESGE Inga Lag 
075,630 ee} Cee > eg 4 4000 
292,222 I 5 nab arvaceades 1, 5,800 sone ete: sees ee 
ma Gerla pomscpdenaas <a it b90G TSO 6.00G 100 6.008 OTS 625g Tas &. 6.50 
a ee ee “; ’ ; ; ; . 6 
OCK. ey ssn 300 300 1,000 6.50@ 7.50 6. £0 3896 too fiom am ie 30 
Lambs. WEDNESDAY, JULY 6, 1932. 3250 550 350@ 500 3 , 
5 7,000 
D2 ids auassedeees oe 7,000 9,000 y re 
$e Kansas Gity 2222002001: 3, 13:300 6.000 L0@ 525 1250 40 4m@ 52 1m@ 500 40 ts 
Gime Gmshs ................. 5,000 10,000 5,000 $50@ 5. : 5 $35 3 
10.35 EMMA Since eon coe ccqe 2 : ¥ 8 450 32@ 425 3 m 330g 3.00 
Si tae ee aS 1, 4,500 3,000 2. 3.25 2. 3. 
16.88 Sex Oy 222 2; 6,000 1,500 ae aie. ak ceakos 1.75@ 2.50 1.00@ 2.50 
14.15 SN asc. cca sre ¢ 2; ; 1,500 - ont tie a RE 
ae Fort Worth .....;...... 1,600 4002 BULLS (YRLS. pes ag <n ete @ 3.25 
r cove 1,400 200 SS ERIE LON me 3.2 . 4. s5@ 85) ane s 
7” egies a Tae  agalinarsabes be phe 250@ 325 2000 310 225 290 LIS@ 
. EL cciunco Gdibere 6c aes 100 ‘ , ; 
7“ Indianapolis 400 O00 4 300 a 5 7.00 4.50@ 6.00 4. 6.00 4. 6.00 3.50@ 8.00 
Pittsburgh “jan 800 S00 enema pte £008 5.50 ie 323 200g $30 1:50@ 3:00 1.25@ 2.00 
ee MD Ses temnie seis 0 eelen . 335 : ; , 
L808 et - Ss = pe ee at 3.00@ 4.00 ~ 1 
Buffalo .. eae : = 
59,810 Cleveland 200 900 600 CALVES (250-500 LBS.) : gaciths a ae 6.00 3.00@ 4 
288 Nashville . a Good-choice ...........0eee00+ 425@ 5.50 450@ 9.00 4.00@ 5.59 4.00@ 6.00 3.00@ 4.00 
42,880 THURSDAY, JULY 7, 1932. Comemed. 02.00. eset ete: 300 00@ 
68,09 ee eae 5,000 19,000 7.000 Slaughter Sheep and Lambs: 
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BETTER SALES RESULTS. 


(Continued from page 18.) 
dividual routes, but not in the reports 
furnished to the salesmen. The com- 
pany does not believe in burdening the 
salesman with figures on costs which 
he does not understand, and which are 
beyond his control anyway. 

The management takes the overhead 
of the route into consideration in fixing 
“contribution” quotas and in appraising 
results by sales channels and divisions, 
but discusses with the salesman only 
those items for which he is directly re- 
sponsible. 

There is no direct incentive to sales- 
men in the way of compensation for 
working against a large quota or for 
exceeding the quota set, but the com- 
pany naturally expects to compensate 
its productive salesmen at a higher rate 
than the less effective ones. Both the 
size of the quota and the operating per- 
formance against the quota are con- 
sidered in adjusting salary levels from 
year to year. 

The company is considering a bonus 
arrangement based on profit earned in 
excess of budgeted contribution, but as 
yet has tried this plan out in only a 
small way. 

How Records Are Kept. 

The work of tabulating and record- 
ing the sales and margin information 
is done by this company with an in- 
stallation of the so-called “punched 
card” equipment. 

Sales tonnage and sales dollar fig- 
ures are obtainable directly from the 
original sales invoice. The amount of 
gross distribution margin is indicated 
on the salesman’s order copy (in code) 
by the clerk who checks the sales prices. 
This amount is subsequently extended 
on one of the office copies of the in- 
voice by a computing machine operator, 
who checks the sales extensions. From 
this office copy all essential informa- 
tion is transferred to the punched cards, 
which are then used both for totaling 
and printing the daily and weekly re- 
ports. 

These cards may also be used for 
making summaries by classes of prod- 
uct, by size of order, by amount of 
margin realized, and in numerous other 
ways. 

The company has made an estimate 
of the cost of these particular sales 
control reports and has found it negli- 
_ gible. Sales volume and margin figures 
were recorded and tabulated before the 
“net contribution quota” idea was intro- 
duced and of course much of the equip- 

ment is used for other types of ac- 
counting and analytical work as well as 
for the sales reports. For companies 
which already make an analysis for 
sales tonnage and sales dollars by 
classes of product, the inclusion of fig- 
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Institute of American Meat Packers. 
ures on margins, expenses, and net 
profits apparently does not add much of 
either complication or extra cost. 


The plan described has been in opera- 
tion in this company for a number of 
years. It is considered very satisfac- 
tory. Sales executives of the concern 
believe that they have improved the 
performance of their sales forces ma- 
terially by directing sales operations in 
terms of budgeted margins, operating 
expenses, and net sales contributions. 


PLAN B 


The distinguishing features of this 
second plan are the following: 

(1) Calculation of the actual gross 
profit margin realized by each 
salesman on each class of product 
(as in Plan A). 

Calculation of the total expense ap- 
plicable to each route, including 
both direct costs and a charge for 
administrative and general over- 
head, based on the volume produced 
by the route. 

Calculation of the net result of op- 
eration of each route. 

Payment of incentives to salesmen 
for exceptionally good performance 
in the matter of (a) volume sales 
of special products, (b) number of 
orders for ten items or more, (c) 
net profit of the route. 

This company has its products di- 
vided into about 50 classes and the 
total tonnage, dollar sales and gross 
margin on each class of products are 
figured separately for each salesman. 


The amount of margin on each sale 
is figured about as in the case of Plan 
A previously described, the cost basis 
used being the so-called “transfer 
price” out of the plant, which is usually, 
though not always, the same as the cur- 


(2 


— 


(3) 
(4) 
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rent carlot selling price obtainable for 
the products in question. On manu- 
factured items, canned goods, special- 
ties, etc., where no carlot prices are 
available, the company works up a 
transfer price usually based on the cost 
of the item out of the plant. 


No Concessions Permitted. 

When abnormal circumstances distort 
the usual spread between the plant cost 
and the available selling price on the 
route it is sometimes necessary to ad- 
just the transfer price to what seems a 
reasonable basis, but the company in- 
sists on the use of a firm transfer price, 
not subject to numerous adjustments or 
concessions for the purpose of assisting 
salesmen to make a better showing. 


The sales manager believes that the 
weakness in many sales control plans 
of this type lies in a tendency of the 
sales department to demand price con- 
cessions from the manufacturing de- 
partments, so as to encourage the sales- 
men whenever they think they are faced 
with a particularly difficult situation or 
are making an extra effort to increase 
volume. 

If a sales department makes unrea- 
sonable demands of this kind, it may 
produce an artificial showing of satis- 
factory results on the sales routes, but 
to the detriment of operations as a 
whole—the plant departments being de- 
prived of their reasonable margin on 
the goods they turn out. 

In this company, the salesmen are 
required to understand that they must 
not only obtain volume, but obtain it 
at profitable prices* A salesman who 
increases his tonnage but continues to 
show an inadequate margin is not 
pampered by the granting of special 
transfer-price allowances, but is made 
to see that if he is not making his sales 


(Continued on page 44.) 
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CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
five days ended July 1, 1932, were 1,- 
649,000 lbs.; previous week, 2,383,000 
lbs.; same week last year, 3,131,000 lbs.; 
from January 1 to July 1 this year, 93- 
273,000 lbs.; same period a year ago, 
103,585,000 Ibs. 

Shipments of hides from Chicago for 
the five days ended July 1, 1932, were 
4,307,000 lbs.; previous week, 4,030,000 
lbs.; same week last year, 5,757,000 Ibs.; 
from January 1 to July 1 this year, 
122,015,000 Ibs.; same period a year ago, 
83,332,000 Ibs. 

fe 


WEEKLY HIDE IMPORTS. 


Imports of cattle hides at leading 
U. S. ports, week ended July 1, 1932: 











Week ending New York. Boston. Phila. 
Jely 2 MOB.066.0% 14,960 1,919 oat 
June 25, 1032.....,.. a. scenes ave 
June 18, 1963......%. a neste) an 
June 11, 1932.....\.. 4,506 1,318 17,000 

283,137 43,008 160,400 
July 3, 1981..\...3. 18,734 253 150 
June 27, 1981........ ae 8,332 
405,641 47,974 186,87 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Despite the fact 
that this was a short week, due to the 
holiday, trading in the packer hide mar- 
ket ran up to around 100,000 hides, in- 
cluding 30,000 native steers, extreme na- 
tive steers and a few heavy Texas 
steers which moved at the close of last 
week. 

There was a good steady trade 
throughout the week with advances 
gradually paid on different selections. 
Advances at first were confined to June 
take-offs, with earlier months selling at 
differentials of %c less; however, late 
this week, Colorados and heavy Texas 
steers dating May into early July moved 
at a flat price. The market is now 
firmly established on the levels prevail- 
ing prior to the recent decline, with 
Colorados at %c over those levels and 
last trading prices declined for several 
descriptions. 

At the close of last week, 15,000 May- 
June native steers sold at 4c; mid-week, 
one packer sold 1,800 Mays at 4c, and 
three packers sold 10,000 May-Junes at 
4%c. About 14,00 extreme native steers 
sold late last week at 3%c for Aprils 
and 4c for May-Junes; this week, 11,000 
sold at 3%c for Aprils, 4c for Mays and 
4%¢ for June-July. 

Butt brands sold last week at 3%c, 
dating April to June; reports of trading 
this week at 4%4c denied so far but low- 
er bids declined. One packer sold 6,500 
May-June Colorados early at 3%c; later, 
6,000 dating May-June-July sold at 4c, 
flat, or 4c over last week. Couple cars 
heavy Texas steers sold late last week 
at 3%4c; one packer sold a car May- 
Junes early at 4c, and later about 10,- 
000 dating May to early July sold at 
4%c, flat. Light Texas steers quiet, so 
far, and quoted 34%@3%c, nom. Ex- 
treme light Texas steers last sold at 
4e 


One lot of 3,500 May heavy native 
cows sold at 3%c; later reports of trad- 
ing at 4c denied, so far. About 8,500 
May-June native cows moved early at 
4c; later, 5,000 June-July, and 1,200 
Junes, all sold at 4%c. Branded cows 
latt sold at 4c; bids of 4c declined, 
asking 4%4c. 

Native bulls 
branded, 2c. 


SMALL PACKER HIDES.— Open 
trading awaited to definitely establish 
the market on local small packer all- 
weights; market quoted nominally 
around 3% @4c for natives and 3%@ 
3%c for branded. 

Local small packer association sold 
2000 heavy native cows at 3%c for 
Aprils and 3%c for Mays, early this 
week; also 2,500 early June branded 
cows at 4c. 

FOREIGN WET SALTED HIDES— 
Trading rather light in South American 
market this week, at slightly higher 
Prices. Last trading was 2,000 LaPlata 
steers at $16.50, equal to 5%c, cif. 
New York, with 4,000 LaPlatas earlier 
at $15.50 or 5c, and 3,000 at $16.00 or 
)1/16c, as against $15.62% or 4 18/16 
Paid late last week. 

COUNTRY HIDES—While country 
hides are expected to benefit from the 
Improvement in the packer market, the 

ance on packer descriptions has not 
yet been sufficient to be reflected to 


last sold at 2c; 


any great extent in the country market. 
Prices continue for the most part nomi- 
nal, with all-weights quoted 2%@8c, 
nom., selected, delivered. Heavy steers 
and cows around 24%@2%c, nom. Buff 
weights about 3c, nom. Extremes sold 
at 34¢c for couple cars. Bulls 1% @2c, 
nom. All-weight branded 2@2%c, flat, 
less Chicago freight. 

CALFSKINS—Packer calfskins ap- 
pear firmer. As previously mentioned, 
one packer last week sold June straight 
weights at 5%c, but market quoted 
nominally around 6c at present. One 
packer, as previously reported, sold 9% 
lb. down June calf last week at 5c; the 
heavies, 944/15 Ib., were sold this week 
at 7c for picked points and 6%4c for 
other points. 

Chicago city calfskins advanced this 
week when a car 8/10 lb. sold at 4%c, 
or %c up, and a car 10/15 Ib. at 5%4c, 
or %c up; market firm and offerings 
now held at 4%c and 6%c, with prac- 
tically none available. Outside cities, 
8/15 Ib., quoted 4% @5c; mixed cities 
and countries, 44 @4c; straight coun- 
tries 34 @3%c. 

KIPSKINS—Packer native kipskins 
fairly well sold up to end of June, with 
last sales of northerns alone at 5%c, 
and an earlier sale of Junes at 5c for 
northerns and 4%c for southerns. One 
packer sold June production, a half-car, 
of over-weights at 4%c, all northerns; 
another packer also moved over-weights. 

Chicago city kipskins last sold at 
4%c; market firm and collectors asking 
5@5%c. Outside cities around 4%c, 
nom.; mixed cities and countries, 4@ 
ooo nom.; straight countries, 34%4@ 

c 


Last trading in June packer regular 
slunks was at 32%%c. 

HORSEHIDES — Market eontinues 
about steady ,with choice city renderers 
quotable at $1.60@1.75, and mixed city 
and country lots $1.25@1.50. 

SHEEPSKINS—Dry pelts quoted 5c 
last paid for full wools, short wools not 
wanted. Packer shearlings a shade 
firmer; one packer sold a car this week 
at 15c for No. 1’s and 10c for No. 2’s, 
or 2%c up on the No. 1’s; clips last 
sold at 7%2c, and being tanked in some 
quarters. Pickled skins about un- 
changed. Winter skins about cleaned 
up, with last trading at $1.00 per doz. 
for ribby lambs at Chicago. Pickled 
spring lambs steady and selling at $1.25 
for ribby lambs and $2.00@2.25 for 
blind ribby lambs. Spring lamb pelts 
have been moving at 5@7%c. Outside 
small packer wool pelts last sold at 40c. 


New York. 


PACKER HIDES—Two packers sold 
3,000 June butt branded steers early at 
4c, and 7,000 June Colorados at 3%c; 
another packer followed with June hides 
at 4c for native steers and butt brands 
and 3%c for Colorados. Market now 
well cleaned up to end of June and 
quotable in a nominal way at 4\%c for 
native and butt branded steers, on 
parity with western market. 

COUNTRY HIDES — Prices - still 
mostly nominal in the country market, 
but holders have been encouraged by 
the turn in the packer market. Mid- 
western extremes are firm at 342c, some 
asking higher; buff weights, 2% @3c, 
nom. 
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CALFSKINS—Calfskin market firm- 
er, with 4,000 collectors’ 5-7’s reported 
this week at 40c, and some collectors’ 
7-9’s at 524ec; these represented ad- 
vances of 5c and 2%c. Sales of collec- 
tors’ 9-12’s reported early at 80c, steady, 
with a later sale of a car at 85c. Veal 
kips, 12/17 lb., quoted around $1.10; 
17 lb. up around $1.50. 


he 


N. Y. HIDE EXCHANGE FUTURES. 


Saturday, July 2, 1932—Exchange 
closed. 

Monday, July 4, 1932—Exchange 
closed (Independent Day). 

Tuesday, July 5, 1982—Old Contracts 
—Close: Sept. 4.35 sale; Dec. 5.05@5.10; 
Mar. 5.40n. Sales 28 lots. 

New—Close: Sept. 4.00n; Dec. 5.05n; 
Mar. 5.40@5.45; June 5.75n. Sales 15 
lots. 

Wednesday July 6, 1932—Old Con- 
tracts—Close: Sept. 4.35@4.45; Dec. 
5.05@5.15; Mar. 5.45n. Sales 8 lots. 

New—Close: Sept. 4.00n; Dec. 5.05b; 
Mar. 5.50@5.60; June 5.80n. Sales 4 
lots. 

Thursday, July 7, 1932—Old Con- 
tracts—Close: Sept. 4.55 sale; Dec. 5.20 
sale; Mar. 5.75n. Sales 41 lots. 

New—Close: Sept. 4.10n; Dec. 5.15n; 
Mar. 5.70n; June 6.05n. Sales 14 lots. 

Friday, July 8, 1932—Old Contracts— 
Close: Sept. 4.75 sale; Dec. 5.35@5.40; 
Mar. 5.95n. Sales 27 lots. 

New—Close: Sept. 4.30n; Dec. 5.30n; 
Mar. 5.90@5.95; June 6.30n. Sales 9 


The Hide Exchange will be closed 
Saturdays, during July and August. 


a 


CHICAGO HIDE QUOTATIONS. 

Quotations on hides at Chicago for 
the week ended July 8, 1932, with com- 
parisons, are reported as follows: 


PACKER HIDES. 
Week ended Prev. 


Slots. 


Cor. week, 
1931. 


uly 8. week. 
Spr. nat. 

GUNS... ceve. 5 @ 5%4n @in 13 @13%n 
Hvy. nat. strs. g 414 @4 12 12% 
Hvy. Tex. strs. 44% 3%@ 4 12b 
Hvy. butt brnd’d 

Pre @4%4n 3%@ 4 @12 
Hvy. Col. strs. @4 3%4@ 3% @u% 
Ex-light Tex. 

ES @4 @4 @l1ln 
Brnd’d cows @ 4 @ 4 @ll 
Hvy. nat. cows @ 3% @ 3% @11 
Lt. nat. cows ¢ 4% @ 4 12 @12% 
Nat. bulls .. @ 2% 2% $7 7% 
Brnd’d pulls. @ 2 2 6 644n 
Calfskins ... @ 6n ste 5% 16 9 

ps, nat 54@ 5% 5%4@5% 138%@15 
Kips, ov-wt @4% 4%@ 4% 12%@13n 
Kips, brnd’d @ 4n @4n 1@ @10%n 
Slunks, reg.. @32% @32% 80 
Slunks, hris..20 @ 20 @25 2 0 


25 3 
Light native, butt branded and Colorado steers 
le per lb. less than heavies. 


CITY AND SMALL PACKERS. 





Nat. all-wts. 3%@ 4n 3%@ 4n 12b 
Branded .... 34@ 3%n 3 34n 11b 
Nat. bulls .. @ 24n 2%4n 6%@ 7 
Brnd’d bulls. @ 2n @ 2n 54%@ 6 
Calfskins ... 5 544n @ 4%n14 @l15n 
TEE, ‘vewcius ce 5 54n @ 13 13} 
Slunks, reg.. @30 @30 75, 
Slunks, hris.. @20 @20 @25 
COUNTRY HIDES. 
Hvy. steers.. 24@ 2%n 2 @ 2%n 7 7Tiav 
Hvy. cows... ate 2%n 2 @ 2%n 7 g Tax 
ee 3n 2%@ 2%n 8 @ 8%n 
Extremes @3% 3 @3%n 9¥@11 
Me Scccve 1%@ 2n 1%@ 2n 5 
Calfskins ste 3% 3 8% 10%@11 
eras 384@ 3% 3 @3% 10¥@11 
Light calf...15 — 15 @2m 40 50 
Deacons ....15 @20n 15 20n 40 50 
Slunks, reg.. @10n @10n 2 @35 
Slunks, hris.. @ in @ in 5 10n 
Horsehides ..1.25@1.75 1.25@1.75 2. 3.75 
SHEEPSKINS. 

Ce. SON. 5. weeens = “ssenvuee’ \s-sheheoas 
Sml. pkr. 

lambs ..... @40 g 
Pkr. shearlgs. @15 124%@15 47144@50 
Dry pelts ... @i @ 5 9 10 
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Chicago Section 


Dr. J. S. Abbott, of Washington, D. 
C., secretary of the Institute of Mar- 
garine Manufacturers, was in Chicago 
this week. 

David Bumgard and Henry Abra- 
hams, wholesale meat dealers, New 
York City, were recent visitors at the 
Chicago plant of Armour and Company. 

Purchases of livestock at Chicago by 
principal packers, for the first three 
days of this week totaled 13,855 cattle, 
2,518 calves, 15,745 hogs, 12,519 sheep. 


Provision shipments from Chicago 
for the week ended July 2, 1932, with 
comparisons, were as follows: 


5 Days Previous Same 

July 1 Week Week ’31 
Cured meats, Ibs. . .16,966,000 18,838,000 12,782,000 
Fresh meats, Ibs...28,788,000 35,615,000 39,594,000 


Lard, Ibs. ......... 4,753,000 4,985,000 3,067,000 


Bob Rosenthal, associated with Fred 
C. Kahn, the well-known stockinette 
king, left this week on a trip through 
Iowa, South Dakota and Minnesota. He 
expects to be gone two weeks. His en- 
tire trip will be devoted to calling on 
the packinghouse trade for the Adler 
Company, which specializes in stockin- 
ette and meat coverings for the packing 
industry. 


Jerome J. Healey, New York City; 
William J. Kelleher, general store keep- 
er of the Department of Hospitals in 
New York City; Joseph A. Greenfield, 
commissioner of purchases for the City 
of New York, and Congressman P. J. 
Carley, of Brooklyn, all of whom were 
delegates to the recent Democratic con- 
vention in Chicago, were guests last 
week at the Armour plant. 


Packer sales executives in Chicago 
this week for a meeting of the Com- 
mittee on Distribution Problems of the 
Institute of American Meat Packers in- 
cluded R. A. Rath, Rath Packing Co., 
Waterloo, Ia.; H. H. Corey, Geo. A 
Hormel & Co., Austin, Minn.; Henry 
Belz, J. H. Belz Provision Co., St. 
Louis; Frank A. Kohrs, Kohrs Packing 
Co., Davenport, Ia.; Wetsel, 
Kingan & Co., Indianapolis, Ind.; 
Henry Fischer, Henry Fischer Packing 
Co., Louisville, Ky.; H. L. McWilliams, 
Dold Packing Co., Omaha, Neb. 
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LOWER INSPECTION FEES. 


City meat inspection fees of Oakland, 
Calif. have been reduced. In the past 
slaughterhouses inspected by the city 
paid $225 per month for this service, 
coyering the salary of the meat inspect- 
or. Under the new ordinance the 
slaughterhouses will pay $200 per 
month if inspected by a veterinarian, 
$185 if inspected by an ordinary in- 
spector, and $380 if inspected by both. 

— f——- 


GERMANY RAISES MEAT DUTIES. 


German import duty on bacon has 
been increased from 14 to 20 marks per 
100 kilos, and that on lard from 6 to 10 
marks per 100 kilos, the new rate being 
effective July 5, according to cable ad- 
vices to the U. S. Department of Com- 
merce. 


HENRY NEUHOFF INJURED. 


Henry Neuhoff, former head of the 
Neuhoff Packing Co., Nashville, Tenn., 
and former treasurer of the Institute of 
American Meat Packers, who retired re- 
cently from active connection with the 
industry, was seriously injured last 
week in an automobile accident near 
McRae, Ga., while driving with Mrs. 
Neuhoff and a friend to Daytona Beach, 
Fla. Mrs. Neuhoff was killed and Mr. 
Neuhoff suffered a broken leg and bad 
bruises and cuts. A guest, Miss Mary 
Manning, of Atlanta, was painfully in- 
jured. Lorenz Neuhoff and his son, who 


HENRY NBUHOFF. 


live in Atlanta, rushed to the scene, and 
the injured were taken to an Atlanta 
hospital. 

Mrs. Neuhoff was formerly Miss 
Emma Ernzen of St. Louis, where she 
was born and reared. She went to 
Nashville shortly after her marriage to 
Mr. Henry Neuhoff in 1897, and became 
one of the most highly-respected resi- 
dents of that city. She is survived by 
eight children, including three sons, 
Henry, jr., Joseph and John, who are 
now in the packing business at Dallas, 
Tex. Funeral services for Mrs. Neu- 
hoff were held from the family home 
at 114 Twenty-third ave., North, Nash- 


ville. 
a 
DEAN CURTISS RETIRES. 


Charles F. Curtiss, dean of the divi- 
sion of agriculture at Iowa State Col- 
lege, and widely known in the meat 
packing industry, retired from active 
administrative duties on July 1 after 
more than a third of a century of serv- 
ice. He will continue as a full-time 
member of the college staff and com- 
plete some research work under way. 


Dean Curtiss is a director of Armour 


and Company and of the International 
Livestock Exposition, and for several 
years served as president of the latter. 





BETTER SALES METHODS. 


(Continued from page 42.) 
on a profitable basis the increase in his 
volume simply produces a larger loss 
rather than a profit. 

How Charges Are Spread. 

The direct expenses charged against 
the route are about the same as those 
recognized in Plan A—namely, sales- 
man’s compensation and traveling ex- 
pense, freight, drayage, and claims. The 
additional charge for administrative 
and general overhead is made on a ton- 
nage basis. 

The net profit shown for the route is 
therefore different from the “net con- 
tribution” figure arived at under Plan 
A to the extent of this administrative 
and general overhead charge. In other 
words, the final result in Plan B is the 
net profit after all charges, while in 
Plan A it is the profit after deduction 
of direct expenses only. 

The weekly report of each salesman’s 
results is prepared in the form indi- 
cated in Table 2. In addition to the 
items referred to in the preceding dis- 
cussion, the report also shows the fol- 
lowing information: (a) number of calls 
made, (b) number of orders taken, (c) 
number of 10-item orders, (d) average 
items per order, (e) selling cost per 
cwt. 

How Salesmen Are Paid. 


Salesmen are paid a straight salary, 
and are given a flat allowance for trav- 
eling expense based on known condi- 
tions in their route. Incentives are 
offered for specially good performance 
in three directions, as follows: 


First—Special campaigns are run 


from time to time on various individual | 


products which the company wishes to 
push. Salesmen are paid a bonus for 
the tonnage of such products sold dur- 
ing the period of the campaign. i 
is an incentive to increase volume, but 
on a selective basis. 

Second—All salesmen are continu- 
ously urged to obtain as many “full- 
line” orders as possible and an incentive 
is paid for the total number of orders 
for ten items or more. A standard is 
set and the salesmen must exceed the 
standard, not only currently but also 
cumulatively, in order to receive any 
bonus. This is an incentive both to in- 
crease volume and to reduce expenses, 
as the cost of obtaining and handling 
a large order is little greater than the 
cost for a small order. 

Third—The salesman shares in the 
net profits of his route. At the end of 
each year he is paid six per cent 
the total net earnings of the route for 
the year. This is an incentive both 
maintaining sales prices and to keep 
ing down expenses—also, of course, 0 
keeping up total volume. 

How Records Are Kept. 
The actual calculation of margins is 
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H. PETER HENSCHIEN 


Architect 
PACKING PLANTS AND COLD STORAGE CONSTRUCTION 
59 East Van Buren St., Chicago, Ill. 





























carried on by this company in much 
the same way as described under Plan 
A. Punched card equipment is used 
for the sales analysis, and the margin 
figures are computed and punched on 
the cards along with the sales weight 
and value. 


The company operates about 125 car 
routes; five clerks are employed in fig- 
uring the margins, but it is not pos- 
sible to segregate the remaining costs 
of obtaining the margin information, 
since the work is done jointly with that 
of classifying and tabulating the weight 
and value figures. Presumably the ad- 
ditional costs are not very great, since 
the tabulating equipment will record, 
classify, and total the figures wanted 
as a part of its automatic routine. 


This company’s plan has been in op- 
eration for several years. The control 
information furnished by the sales and 
margin analysis is considered by the 
sales manager to be very helpful in 
judging and directing the operations of 
salesmen. The present incentive plans 
(which were adopted in place of straight 
tonnage bonuses previously given) are 
considered equitable both to the com- 
pany and to the men. 


The company uses various temporary 
contests, prizes and awards, etc., as a 
means of special stimulus to sales at 
certain times, but believes that the con- 
tinuous operation of the 10-item order 
Incentive, and the annual net-profit- 
sharing incentive, is beneficial in keep- 
ing attention fixed at all times on main- 
tenance of satisfactory selling prices 
and reduction of operating expenses. 





Plans C and D will be described in the 
July 16 issue of The National Provisioner. 


TABLE 2.—COMPANY B. 
' Weekly Result Sheet. 
Salesman (No. ) W. E. 





District 








Pet.of Realiza- 
Total. tion. 


Gross 
Margin. 


Margin 
percwt. Weight. 


TN ni cen heen ans ss aseeee 
Beef Cuts (Sausage Material).... 
Special Cut Meats... 6c cee 
Tongues ..... Aiohbh ania sclet Bread bos 
1 etc. ete. etc. etc. etc. ete. 


Margarine 


eee eee eee reese eeeeesese 





Operating Charges. Operating Credits. 





Salaries, Com. and Exp........... Gross Profits .........-.. 
Eee seer Freight Credits ......... 
SINE 5 5). 3 5h waiv.c bald 65:48 Bac 
WD Paige nuvi g ARES SER SOERE Sane 
IEE chistes es cece ebb arenes eet 





10 Items Av. Items Cost to 


Calls Orders per Order Sell Cwt. not Result 


Orders 
Loss 


Stud ° °.geowtees - Covege § * «ed qe’ . hie eee 























PACKERS COMMISSION CO. 
SPECIALIZING IN D)JRESSED HOGS from tre Hos sett 


CHICAGO BOARD OF TRADE BLDG. : : Phone Webster 3113 
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Based on 


14-16 


10-12 
12-14 





Extra short « 


Extra short ribs 


Regular plate 
Clear plates 
Jowl butts . 
Green square 
Green rough 


range .... 


CASH PRICES. 

actual carlot trading Thursday, 
July 7, 1932. 

REGULAR HAMS. 


Green. Sweet Pickled. 
Standard. Standard. Fancy. 
---» 10% 10% 1% 
10 9% 10% 
a 9% 10% 
Jaa) 10 11 
10 
BOILING HAMS. 
Green. Sweet Pickled. 
Standard. Standard. Fancy. 
--. 10% 10 10% 
os an 10 10% 
--. 10% 10 10% 
10% Raia BE Rs 


SKINNED HAMS. 








Green. Sweet Pickled. 
Standard. Standard. Fancy. 
inca 10% 11% 
re 10% 11% 
soc 10% 11% 
a's, a 10% 11% 
ed 91, 10% 
-.. 8% 814 9% 
bittae 8% 
a 8 
ioe ae 7% 
coe Se 7% 
PICNIC. 
Green Sweet Pickled. 
Standard. Standard. Sh. Shank. 
a 6% 7% 
eo 6% 7% 
eae 6 6% 
16 54 5% 
5M 5 5% 
BELLIES 
Green Cured. 
Sq. Sdls. S.E Cured. 
7% 7% 8 
cau, 7% 8 
7% 7™% 7% 
6% 6% 7% 
61g 6% €% 
6% 6 61 
D. S. BELLIES. 
——Clear. -—— Rib. 
Standard. Fancy. 
65% pacaen eves 
634 7% cose 
6% 7™% ones 
; 61g 7% 6% 
61g 7% 6% 
648 ove 6% 
° 6 6 
6 6 
5% 5% 
PD. S. FAT BACKS. 
Standard. Export Trim. 
, 4% 458 
4a 4% 
‘ 45% 4% 
4% 5 
wanes 5 5% 
vaVa ae va en 5% 5% 
ee 5 5% 
OTHER D. S. MEATS. 
eer 35-45 64n 
icebecunawes 35-45 64n 
*S 68 4% 
4-6 4% 
nates a 43y 
oo ene 414 
OO eae 4% 


A. P. CALLAHAN & CO 


245 


? SOUTH LA SAL 


CHICAGO 





FUTURE PRICES. 


SATURDAY, JULY 2, 1932. 
Holiday. 
MONDAY, JULY 4, 1932. 
Holiday. 

TUESDAY, JULY 5, 1982. 

Open. High. Low. Close 
LARD— 
July . 4.72% 4.80 4.72% 4.80 
Sept. ... 4.65 4.82% 4.65 4.80 
Oct. . 4.67% 4.82% 4.67% 4.80 
Jan. . 4.40 4.52% 4.40 4.52%b 
CLEAR BELLIE 
July . 5.55 5.62% 5.55 5.6214b 
Sept. ... 5.60 5.77% 5.60 5.77% 

WEDNESDAY, JULY 6, 1932. 
LARD— 
July ... 4.85 4.97% 4.85 4.95ax 
Sept. ..4.8082% 492% 4.80 4.92%4ax 
Oct. 4.80 4.90 4.80 x 
Jan. . 4.60 4.62% 4.60 4.621%4b 
CLEAR BELLIES— 

SOR nce oes edu 5.75b 
Sept. .. 5.77% 5.90 77% 5.87 4ax 
THURSDAY, JULY 7, 1932. 

LARD— 

§ o06- aces Coe nee 4.9714b 

Sept . 4.90 5.00 4.90 4.95ax 

Oct. . 4.87% 4.97% 4.87% .90 

Jan . 4.65 4.6714 4.60 4.60 

CLEAR BELLIES— 

July ... 5.82% 6.00 5.82% 6.00 

Sept. . 5.87% 6.10 5.87% 6.0714 

FRIDAY, JULY 8, 19382. 

LARD— 

July 4.87 ante eae 4.87 

Sept. .. 4.90 4.90 4.80 4.82b 

Oct. . 4.87 4.87 4.82 4.82 

Jan 4.60 4.60 4.50 4.50b 

CLEAR BELLIES- 

daly .... 5.80 6.00 5.80 6.00 

Sept. ... 5.97 6.05 5.90 5.95b 
Key: ax, asked; b, bid; n, nominal; —, split. 

—_@—_ 


IRISH BACON DUTY LOWER. 


In accordance with the provisions of 
the order establishing sliding scale 
duties on bacon imported into the Irish 
Free State, the Minister of Agriculture 
has issued a new list of prices. In this 
list American bacon price is set at 67 
shillings per hundredweight of 112 lbs. 
and the import duty is reduced from 15 
shillings to 10 shillings per hundred- 


weight. 
on 
U. S. CORNED BEEF IMPORTS. 


Argentine exports of corned beef to 
the United States during April, 1932 
totaled 475,840 Ibs., valued at $33,495. 








ANIMAL OILS. 


Prime edible lard ofl.............0+.05- @8 

SO SS See @ 7% 
Se, PY Go cdi vecerecersess @ 7% 
a eee @ 6% 
DI BE GED: Svar cecccccvccnerieeses @ 6% 
DE Se  deduseieveccvedhesvesdouve @ 6 

Sy nM Sr beddettbhedenceqneagens @ 5% 
SE MED ona 0:5 onbad.adakihewes sey @ 5% 
DEER CAO CM oc ccccvecccccccceess @ 5% 
20° C. T. neatsfoot ofl............0-00-- @12% 
BUS ROBIE occ cccccccccccescceccees @ ™% 
Special watitsfoot ........ccccccccccces @ 6% 
Pree g 614 
eo ere Tre re 6% 


Oil weighs 7% lbs. per gallon. Barrels contain 
about 50 gais. each. Prices are for oil in barrels. 


COOPERAGE. 


Ash pork barvels, black fron hoops. .$1.32%@1.35 


Oak pork barrels, black iron hoops.. 1.37%@1.40 
Ash pork barrels, galv. iron hoops.. 1.474%4@1.50 
White oak ham tierces............. 2.10 @2. 12% 
Red oak lard tierces............... 1.77% 


White oak lard tierces............. 1.85 @1.87% 


July 9, 1932. 


PORK PRODUCTS EXPORTS. 


Exports of pork products from prin- 
cipal ports of the United States dur- 
ing the week ended July 2, 1932: 


HAMS AND SHOULDERS, INCLUDING 
WILTSHIRES. 
——Week ended——— Jan. 1 to* 
July 2, July 4, June 25, July 2, 
1932. 1931. 














1932. 1982. 
Mibs. Mibs. Mibs. M lbs. 

a rn eee 1,623 1,890 767 «30,512 
To Belgium ........ —— 13 15 209 
United Kingdom .... 1,390 1,809 669 26,036 
Other Europe ... 126 oses 30 218 
a eee ore 93 60 46 2,122 
Other countries .. 14 8 7 1,927 

BACON INCLUDING CUMBERLANDS 

TEE. ..cacctaiencus 1,078 1,252 597 10,584 
To Germany ........ 12 —_ 10 154 
United Kingdom 672 1,087 249 5,130 
a ae 233 18 48 1, 

C006 peatoeeietc 135 127 108 =3,372 
Other countries .... 26 70 187 844 
PICKLED PORK. 

Oe. 5. ct cuakanhe 293 214 147 = 7.508 
To United Kingdom. 171 111 108 789 
Other Europe ...... vune et 3 318 
CHG Aciccecccesc 98 3 22 = 1,010 
Other countries 24 100 14 5,391 

LARD. 

BDetel ooscccssccce 10,478 6,556 7,197 294,214 
To Germany . 1,530 2638 441,556 74,891 
Netherlands ........ 561 120 318 18,998 
United Kingdom .... 6,160 5,229 3,842 135,764 
Other Europe ...... 929 63 176 12,825 
GORE) cbc cnadeceseses 861 792 655 18,335 
Other countries 89 650 33,401 

TOTAL EXPORTS BY PORTS. 
Week ended July 2, 1932. 
Hams and Pickled 
shoulders, Bacon, pork, Lard, 
Mlibs. Mibs. Mibs. M lbs. 

De. .ccscccesass 1,623 1,078 293 10,478 
EEE ones cone 320 
DEE. cic ccoscncesve 904 "145 49 3,074 
Port Huron ......... rune 23 231 ~=«1,139 
Ss. eer 93 125 Neon Te 480 
New Orleans ....... 14 12 13 807 
2 ee = 773 ee 4,042 
ee ae 616 

DESTINATION OF EXPORTS. 

Hams and 
shoulders, Bacon, 
M lbs. M Ibs. 
United Kingdom (total) ........... 1,390 672 
PEED. ch winetieae cede tanec toneseis 694 54 
RAE er vec ceence sewn tet tees Se eek 438 33 
Manchester COewnsseessevocrcseoece 85 oo 
GO, wesccrcctescnececonecccees 156 coms 
Other United NE ocwants coccees 17 % 
Lard, 

Exported to: M Ibs, 
ees GD. sss concevcedacsencenscanie 1,530 
DEE ceveddinescacetenseccetoct costars 1,44 
GETS ccccccccccccddodoceveccscccecvvcces 106 

*Corrected to May 31, 1932. 

CURING MATERIALS. 
Bblis. Sacks. 
Nitrite of soda, I Chicago....... 10% 
Saltpeter, 25 bbl. Sots, f.o.b. N. Y.: 
Dbl. refined granulated ........... 614 5.00 
Small oc I iiatat cig Waitatotaiecgteese eet 7% 
Medium crystals .........--eeeeee- 7% 
TAPSO CEYGRRIB 20 ccc ccccceccccccces 
Bbl. refd. gran. nitrate of soda..... 356 3.25 


Less than 25 bbi. 
Salt— 
Granulated, carlots, per ton, f.o.b. Chicago, 


lots, 4c more. 


PL. Sec cddwcsingessepeceteswscesecs shan 

— carlots, per ton, f.o.b. Chicago, 
WE hacks ccectecedecgrecccechesvssecetm 9.36 
Rock, carlots, per ton, f.o.b. Chicago..... 8.70 
Sugar— 

Raw sugar, 96 basis, f.o.b. New Or- : 

DY scwoes Hhhaheddewe sine pbs.ce.c% @2.80 
Second sugar, 90 basis ........... None 
Syrup testing, 63 to 65 combined su- 

crose and invert, New York ...... @ 3 


‘a 
Standard gran. f.o.b. refiners (2%) @3.90 











Packers’ curing sugar, 100 lb. bags, 
f.o.b. Reserve, La., less 2%...... @3.15 
Packers curing sugar, 250 Ib. bags, 
f.o.b. Reserve, La., less 2%...... @3.6 
SPICES. 
(These prices are basis f.o.b. Chicago.) 
Whole. Ground. 
oS ae ere eee 5 8 
NN 3 as oS abcd eee eas duos 2 16 
SN On aid danas dailvacebanedastee ne 15 20 
SEE, ce ivecscubecetvter «seeker 7 9 
or Stah eae Mla obaRtan.e 6 acto? 3 ma 10 
pe eee 40 45 
Ee tins a cic aaa aap dade a 16 
ge BES See eae 11% 14 
Pee, COVPORME ocicccccccccccevee ~~ 
WE, FE cececeteucccsvecepeeuce a 
I Minti seb ana dabocedenas 12 16 
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July 9, 1932. SAUSAGE IN OIL. 
. rounds— 
932 ET PRICE S Bol style mais SAS a - $4.00 
ise G O M pall tins, 2 to crate............ pista 5.00 
Sma! & re ~~ “opepe eae 
tins, 1 1 sheep eaiege> 
= Fresh Pork, Etc. a Frankfurt style sausage in ERS 5.00 
= FRESH MEATS. 10 Ibs. av. @20 4 Small tins, 2 to — YR, OE PR 3 -+ 6.00 
. prin- WHOLESALE : Pork ae, SES SK. ¢ 4 @10% Large tins, 1 to scene a 
Picnic —s “oh 2 : ita & 
s dur- Carcass Beef. Skinned shoulders .--.... @ 9 @3s link px onde : ++ £25 
Week ended Cor. A ae oo SFR heh ot @ ; 9 Small ro 1 to crate.. 
y 6, 1932. 19 og’ - laeetapheahaeeteote a @i5 y 
NG ime native steers— July 6, , > idl ~~ ey Seer @13 TS 
Prime na 3% @14\% 15 @  . aa T MEA x 
E 4-89 ooo ee nn AKO ie UR trim, a9 DRY SAL’ aa 
i ASR cena d 3% — co Ro eee eeceeee 
"uly 2 800-1000 ce aoe eee 13% @18% Hocks ie aS ‘ i Extra short ae Sel os “ oa 
1982. ss  -igeaaberaad 4 =xtra short ribs ....... : 
M Ibs Good native steers [oe eee a3 a eo yy eS. 
30,512 400- 600 12 @13 Min Sane... co @5 9 Clear bellies, $ a 5% 
oe 600- 806 ll @i2 A Pa atiatt Ss 4 Clear bellies, 14qi6 ib : 3 
, ay 800-1000 Kidneys, per Wie @ RE ie bellies, 38¢480, Ibe. 200.2000020025 i 
3 242 FP yeaium stee a. woe @ 2% oo it eee ‘104 eee 4% 
ee 5 | AM TE ea Sees aden ‘ @ MB, WAGES TAS...» -- +--+ +r0nen- 
» 600 10¢@11% Brains 1... 4} ee en Seen mere vias re 
a 600-800 ye re uallal > ~pdielttnaaareba thi @ 4% qi Regular piates ........00....0002.02005 4% 
3 - ee ate te eee 
10,584 Heifers, good, 400-600 Mage 8 Re Eee ors . v4 MOKED MEATS. 
D 154 eee "@ 1915 @22 AUSAGE. WHOLESALE S 
> 5,130 Hind quarters, choice... 914 @°9 DOMESTIC S < 13% 
3 (1,084 Fore quarters, choice. ... ions cover fancy grades.) reg. hams, 14@16 * ga SSR 14% 
;. Beef Cuts. papa Ceprinin “+ 18% «Fancy eg sy hy CR B 
1-Ib. cartons ...... @ d reg SUeetgeee eee er 
; 31 Pork sausage, in fresh in link...: ee ae. eet Sere oe 15% 
a4 sausage sk 2% Tg UP a iteaaeieey 
7 (7.508 Steer loins, er s-*:- @28 G3 Sommass pot sausage, fresh po on Sa ais erm 9 6@8 Ibs... sinner re 1114 
7 : ee ey ee Sree oss a oo tyle por ’ Standard s ce - 
8 HL ver loins, No. 2..... @40 a43 Country s in sheep casings....... @l4 1 beef ham sets, smo pant % ‘ 
3 318 an sr short loins, prime. . 239 41 Frankfurts hog casings. . @14 No. ‘a «FO Nig epee sees ih 23 
2 1,010 Steer short loins, No. 1.. @3t Gyo 6s Frankfurts in bungs, choic @l4 Guaiaes, MOP We. ......20..cccces @% 
4 5,391 Steer short loins, No. 2.. @: @19 Bologna in beef bungs, , choice Outsides, OES Aap aaepa epee ad @21 
wee. or teke' ents (hips) . poof @18 = Bologna in beet ‘beet rounds ais 17% _ Knuckles, ae ibis soe a ae 
and ends, No. 2.... alt @ié Liver sausage in n hog bungs..... a SS sa 7. @1B 
7 204,214 ie oes, on p20 aves -f  desepesahy SS Sa ek. aon eee > @15% 
6 74,891 ee @21 Gio _‘Ldver sausage in hog bungs............. — Be ee oer See @29 
Saagtee | Gow ion’ enaeidija)--s. | Gia eee artes ceca sont $3 Sadek eae. cs 
2 135,764 Steer ribs, prime ....... @i9 @l15 New ms cheon specialty, choice....... @18 
6 12,825 Steer ribs, No. 1 Ses ais @is a a ones eocccccccccce @i13 AND BEEF. 
5 Sk eee 10 (phate tebe ies eel RK 
D 3840L Steer oop a gheleeae G10 9% Blom ausages 200000000000! ol @is BARRELED PO ar 
‘ Cow ribs, No. 3 RSP RORY. alo a19 Souse sehcaeas rest teicnpees Raat BBM tice A oo ag ena! 17.00 
_ gag prime @16% @is , Beligh GMsage ... 00000008 Mess _ pork, po ka to 34 Lovewed see ae 17.00 
Steer rounds, p ime ais @15% Family back po to 45 weeee @13.00 
seed ae No. eee G +4 @10% DRY SAUSAGE.. 6 Family back way 50 ae fess tes 10.50 
Steer ro 4 > @ \ @3 back por ee Se 5 
ed : Steer chucks, 4 co @ 9% @ 8% choice, in hog bungs........ 15 ane plate pork, 25 to == pitay Set Gi0.50 
3. M Ibs. Steer —_ No. 2 Yoh @13% batt el cervelat - Brisket york [av atvssssseeospetesentes @12.00 
3 10,478 gh Rarlladlitamas @i7 G Oi Farmer seenn ese cccoscoees ue 1 4 pe eeenngeed ete, tans cast @13.00 
Cow roun i @ 6 61 ow EN cenbaihpipsbesr: 34 Plate beef ..... aS at 
re ‘ Se @ 3% @ © Holetetmer oes. -visceeeeeeeecceeees 31 a late beef, 200 Ib. 
19 3,074  S AE a @ll @ 4 B. C. salami, choice ... hog bungs.. Extra p! 
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Retail Section 


When Meat Prices Drop It’s Time 
To Watch Store Overhead 


Fall in meat prices has created 
a real problem for some retail 
meat stores that render a good 
deal of service. 


In the case of all stores it tends 
to increase the cost per dollar of 
sales of doing business, because it 
means more work, probably more 
rent and more of other expenses 
for each dollar of sale. 


To the store that is extending 
credit, making deliveries, calling 
customers in the morning to take 
their orders and the like, lower 
prices bring about a condition 
that demands immediate atten- 
tion. 

All service costs are largely customer 
costs. There is not much difference in 
the cost of delivering a 25c purchase 
and one of $1.00. If a certain quantity 
of meat which has been selling for a 
dollar now sells for 75c and is delivered, 
the cost is practically the same for the 
delivering that it was for the $1.00 price. 

Bookkeeping costs per customer 
remain much the same whether prices 
are low or high and whether the pur- 
chases are large or small. Telephone 
costs are not much different. It is true 
that lower prices at which motor vehicles 
are sold, lower wages and the like may 
help, but it is usually not possible to 
bring down these service costs in the 
same ratio that prices fall, provided no 
more than was necessary has been spent 
on them when prices were high. 


Margin Reduced When Prices Drop. 


When prices are going up, as they 
were from about 1896 to 1929, that is 
when the trend is upward rather than 
downward and there are no drastic re- 
ductions in price, the cost of service is 
nothing to worry about. Each increase 
in prices means that customers have to 
spend more money for what they buy. 
If the margin remains about the same 
per dollar of sales, then there is more 
money with which to pay for service 
and still leave a net profit. 

When prices are going down, how- 
ever, the condition is reversed. Then 
even though business conditions were 
as good as they were when prices were 
high, each customer spends less money. 
He does not have to spend so much as 
he did before in order to buy all he 
wants, perhaps all he can use. There 


is less money left to pay for service. 
The net profits fall off. 


If times are bad, this falling off in 
dollar sales, and especially the falling 
off in net profits, may be laid to the 
business depression. Part of the trouble, 
however, is likely to be that the cost of 
service has remained up to a much 
greater degree than prices. In fact, 
there even may be an attempt to try 
to do business on a narrower margin, 
when if the same service is to be ren- 
dered as has been rendered in the past 
a greater margin is required. 

Let us suppose that a ham sold for 
$1.00 in 1929. Out of this one dollar 
suppose the retailer made a net profit 
of 5c, that 10c went to pay for the cost 
of rendering the minimum service that 
has to be rendered in order to operate 
a retail store, that is, paying the store 
rent and other expenses connected with 
the store itself, and that another 10c 
was spent for delivery, bookkeeping and 
other costs that a cash and carry store 
would not have to meet. 


Fixed Changes Hard to Cut. 

That cut, say, is now selling for 80c. 
Let us suppose it is selling for 80c 
because the wholesale price has dropped 
20 per cent. The article costs the re- 
tailer 60c instead of the 75c it cost in 
1929. There is now a 20c margin 
instead of the former 25c margin. If 
he has been able to cut his essential 
fixed charges down to 8c and the cost 
of the extra service down to 8c these 
now total 16c and he makes a 4c net 
profit. This is the same percentage on 
the dollar that he made before. 

On the other hand, if he has not been 
able to reduce the fixed charges at all. 








Prices and Profits 


A retail meat dealer, let us say, 
does a business of $2,000 monthly. 
He prices his meats so as to 
make a gross (overhead ex- 
penses and net profit) of 35 per 
cent. 
s ss monthly profit is then 
lo Fo and his net profit he sub- 
tracts his overhead expense from 
this amount. 

Now suppose retail meat prices 
drop 19% J er cent. His mont in- 
come is en $1,750.00 inste: of 
$2,000. xt he still prices his meats 
to net 35 per cent gross profit, his 

ss profit is now $612.50, or 
$37.50 less than it was when prices 
were higher. 
ain to find his net profits he 
acts his overhead 


reviously, for it —— is ao 
adjust overhead down- 
ward to ueep 2 pace wi Biprice 4 a 
particularly in the service store 
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and he may find that they are even 
higher per dollar of sale because the 
amount in dollars of the cost of doing 
business has remained pretty much the 
same, while the dollars of sales have 
fallen, he barely breaks even. 

Since his sales volume in dollars has 
probably fallen off by 20 per cent, he 
may find that his costs that are fixed 
have increased the percentage of cost 
on $1.00 of sales, and instead of the 
fixed costs being 10c and the extra ser- 
vice costs 10c, the former may be lle 
and the latter 12c. At the price he is 
selling the ham then, he has a net profit 
of only lc. Any further fall in prices 
wipes out this small profit and leaves 
him with a net loss. 

Collection Cost Increase. 


These facts make it important that 
the butcher study his costs with a great 
deal of care. If he is to continue to 
render the same service he has in the 
past, he may need to increase his 
margin. In a great many eases it is a 
matter. of increasing the margin, reduc- 
ing the service rendered or going out 
of business altogether. 

Reducing the service he renders may 
mean that he loses customers he cannot 
replace. However, he cannot continue 
in business if he does not make a profit. 
Even though business conditions become 
very good indeed, he may find it im- 
possible to make ends meet. If he is 
paying more for the service he renders 
his customers than they are paying him 
for this service, it is obvious that he 
cannot possibly remain in business. 

There are certain services that cost 
more per dollar of sales when prices 
go down than they did when prices were 
high. If the butcher mails out his bills 
every month the postage per customer 
is just as great as it was when they 
bought more dollars worth of goods. 
Increased postal rates have gone into 
effect and this cost has been increased 
by 50 per cent per customer. 

Practically as much time, labor and 
material is required to make out a bill 
for $5.00 as to make out one for $10.00. 
The labor cost can be reduced by reduc- 
ing wages, but not all the other costs 
can be reduced in the same proportion 
that selling prices have been reduced. 
During a period of business depression 
collection costs have a way of mount- 
ing. More time and money has to be 
spent collecting than when business was 
good. 

Many Costs Can’t Be Cut. 


Delivery costs figured on the basis of 
percentage of \sales have a way of 
mounting rapidly as the size in dollars 
of the average sale goes down. This 
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mounting cost has a rate so much 
greater than the rate of any reductions 
in cost that can be made that it is next 
to impossible to keep it at its present 
level as a percentage of sales. Delivery 
vehicles continue to have the same rate 
of depreciation. With government taxes 
on the sale of vehicles the price of new 
ones may go up rather than down. 


Registration fees, gasoline taxes, 
driver’s license, insurance and other 
costs stay up, may even go higher, 
rather than down. There is no way by 
which these costs can be reduced. Yet 
in the course of a year that vehicle 
cannot deliver as many dollars worth 
of goods as it did in 1929 because its 
capacity and speed are limited. It can- 
not increase the tonnage enough to 
offset the drop in price of the goods 
that are sold. 


As prices go down then, the butcher 
is faced with the choice of cutting down 
on his service or taking a greater 
margin to cover the cost of this service. 
Service costs are fixed costs to a much 
greater degree than usually is realized. 
They bear a more direct relation to the 
tonnage that is sold than to the dollars 
that are sold. The cost per customer 
does not vary to as great a degree as 
does the amount the customer buys. It 
may be impossible to reduce the cost 
per customer for the service. Yet with 
lower prices the customer spends less 
money. 

Need for Cost Studies. 


Wages cannot be reduced to the point 
where the service cost can be cut down 
to as low a point as desirable for the 
reason that there are so many other 
costs that cannot be reduced. If taxes, 
interest rates, rents and the like could 
all be reduced in the same ratio that 
prices fall, then the same margin would 
suffice. Some of these other costs, how- 
ever, instead of going down may go up. 


Unless this fact is fully recognized 
many butchers will experience more and 
more difficulty. The importance, there- 
fore, of studying these service costs 
with a great deal of care, finding out 
exactly what ratio they now bear to 
dollar sales and setting margins of 
profit accordingly is apparent. 

The cash and carry store does not 
have as serious a problem in this re- 
spect as the store rendering full ser- 
vice. It is the additional services that 
are the source of the greatest trouble. 


a fe 
MADE-UP ORDERS BOOST SALES. 


By keeping individual orders of meat 
sidelines “made up” the H. W. Etz 


meat market, Benson, Ariz., increased 
total volume 10 per cent in the last 
several months. This was due pri- 
marily to the fact that by this policy 
larger individual orders were sold. 

Ordinarily, five orders of each item 
are kept “made up”. Two of these are 
4-lb. orders; two are 1-lb. orders, and 
one is a 2-lb. order. Each order is kept 
ma “scoop” with glazed paper over the 
top. Arranged in rows the meat side- 
lines—chiefly boiled ham, hamburgers, 
potato salad, lard, and, at various times, 
other boiled and baked meats and salads 
—take up the left half of the display 
tase. The 14-lb. orders are nearest the 
front of the glass, while the 2-lb. or- 
ders are at the back. 


“Of these orders,” says H. W. Etz, 
owner-manager, “the 2-lb. order is the 
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least often sold. Yet, until we began 
keeping orders made up, a 2-lb. order 
was practically never sold. Under mod- 
ern methods of refrigeration meat side- 
lines in bulk can easily be kept by the 
customer, yet most customers have not 
been trained away from the old hand-to- 
mouth methods of buying. 

“Our average order now is slightly 
over 1-lb. Formerly the average was 
between % Ib. and % Ib. We find, 
also,” continues Mr. Etz, “that large 
orders of meat sidelines can be sold 
60 per cent of the time with the Sunday 
roast.” 


Although the average of five or six 
orders of sidelines is kept up through 
the day, two special times daily are set 
aside for checking up and re-arranging 
the display. The first is from nine- 
thirty in the morning until ten o’clock, 
the second from two to two-thirty. 


<a 
HOW TO KNOW MEAT BETTER. 


Facts about meat, its place in the 
diet of the child and of the adult, its 
constituents and 
the part they play 
| in human nutrition, 

| and its palatability 
—these constitute 
part of the booklet 
entitled “ Pointing 
the Way to a Bet- 
ter Knowledge of 
Meat” recently is- 
sued by the Na- 
tional Livestock 
and Meat Board. 


A second section 
of the booklet is 
devoted to meat 
and cooking which answers many of 
the questions of the inexperienced house- 
wife or helps the more experienced 
person to cook meat so as to develop 
greatest palatability. Many new facts 
have been developed in meat cookery 
and many of these are embodied in this 
part of the booklet. 

The third part deals with terms used 
in meat cookery, defining their mean- 
ing and application. 

The booklet is designed for use in 
answering questions about meat. It 
would be of value to retailers for dis- 
tribution to their customers, as prac- 
tically any housewife interested in pro- 
viding the most satisfactory meats for 
her family would find a copy valuable, 
however experienced she might be. The 
more copies that get into the hands of 
consumers, the better understood meat 
will be. 











oe 
NEWS OF THE RETAILERS. 


William Guth is planning to open a 
meat market in Kewaskum, Wis. 

J. C. Brendum has engaged in the re- 
tail meat business in the Vieregge build- 
ing, Sparta, Wis. 

Harry Croswell and Don Stevingson 
have opened a meat market and grocery 
store in the former location of Gooch’s 
Market, Great Falls, Mont. 

The A. Belson Meat Market, Onawa, 
Ia., has been purchased by Blagg Bros. 

Ole Sorenson has purchased the Vic- 
tor Nelson Meat Market, Albert Lea, 
Minn. 

The V. D. Johnson meat market, 
Shickley, Neb., recently was destroyed 
by fire. 
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The opinions of specialists 


in the meat industry all 
agree on one point; namely, 
that the greatest need is for 
education: 


“Meat Retailing” 
By A. C. Schueren 


Is one step toward solving 
this problem. 


Better retailing means better 
customers. It will result in 
better wholesaling. 


You will enjoy reading a 
copy of “MEAT RETAIL- 
ING.” 


Price only $7.00 
plus postage 
For Sale by 


THE NATIONAL PROVISIONER 
| avi 8. weurvorn St., Chicago, Il. 























John Maret has engaged in the retail 
meat business in Dante, S. D. 

A retail meat store has been opened 
at 2485 West Capitol Drive, Milwaukee, 
Wis., under the name Bakers Market. 

T. C. Tucker has applied for a license 
to conduct a retail meat business at 
1461 Payne ave., St. Paul, Minn. 


Lawrence E. Weagant has engaged 
in the retail meat business at 8214 
Powell road, Portland, Ore. 

H. F. Scully has engaged in the retail 
meat business at 514 Fifteenth ave., 
North, Seattle, Wash. 

I. Rasmussen has applied for a li- 
cense to conduct a retail meat market 
at 4702 Cedar st., Minneapolis, Minn. 


D..H. Nellis has taken over the R. J. 
Jackson Meat Market and Grocery 
Store, Early, Ia. 
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New York Section 


AMONG RETAIL MEAT DEALERS. 


Ye Olde New York branch will hold 
an open meeting on July 19 at Papke’s 
hall and will have two speakers, one an 
official of the department of education 
and the other a member of the Albert 
Frank advertising agency, who will 
talk on the new merchandising plan. 


The new Harlem Branch of Italian 
retail meat dealers held a regular meet- 
ing on July 5 with an excellent attend- 
ance. The membership of this branch 
are taking a keen interest in the activi- 
ties of the association. 


Charles Schuck, for a number of 
years a member of the Washington 
Heights branch, has secured a transfer 
and is now associated with Ye Olde 
New York Branch. 


President Lester Kirschbaum, Ye 
Olde New York branch, is spending 
several weeks at the Rexmere hotel, 
Stamford, N. Y. 


Joseph Rossman, past president South 
Brooklyn Branch and vice chairman of 
the recent state convention, with his 
family has taken up his residence at 
Sheepshead Bay for the summer. 


Steve Kittel, another active member 
of South Brooklyn Branch, with his 
wife and daughter, are also spending 
the summer at Sheepshead Bay. 


Richard Selke, a charter member of 
South Brooklyn Branch, now residing 
at Pearl River, N. Y., was a visitor to 
the city last week. 


os 


Florence Fischer, the young daughter 
of Mr. and Mrs. Henry Fischer, active 
in the retail meat trade, celebrated a 
birthday July 1. 

A. Werner, jr., a member of South 
Brooklyn Branch, celebrated a birthday 
July 2. 








WHOLESALE DRESSED MEAT PRICES. 
Wholesale prices of Western dressed meats quoted by the U. S. Bureau of 


Agricultural Economics at Chicago and 
Fresh Beef: 
YEARLINGS: (1) (300-550 LBS.) : 


CHICAGO. 


Eastern markets on July 7, 1932 
BOSTON. NEWYORK. PHILA. 


ST Suhiniehakdosthshodsla sede enene SRO. - - *scewcesees SS Been eee 

0 er ee ee Pe i060 CS eee pT ee err 

PEED Gu bute cas qhsstwccesbeensenee’ SEUEEEe «—__g _ oweewewedé | seeetruceee | aesvvesece 
STEERS (550-700 LBS.) 

Se eee er rere or 14.00@ 14.50 14.00@ 15.00 

EE, stich Es cuaweratad citageaebentets UD.SOGIS.FO tcc véceves 13.00@ 14.00 13.00@ 14.00 
STBRERS (700 LBS. UP) 

i Secs ceemeataweamn eens eemanee 13.00@ 14.00 14.50@15.50 14.00@ 14.50 14.00@ 15.00 

EE Getattac ec cuwtacuwdhedavncerones 12.00@ 13.00 13.50@ 14.50 13.00@ 14.00 13.00@ 14.00 
STEERS (500 LBS. UP) 

EE Gadd & ng Me G00 6 eco peace ceecececddne 11.50@ 12.50 12.00@ 13.50 11.50@ 13.00 11.00@ 12.50 

EE Shesralicwcddacn so kw eredc-ce coe 10.50@ 11.50 10.50@ 12.00 9.50@ 11.50 8.00@ 10.00 
Cows: 

DE hile cheaGs eects vaeteearinegcvedlen 8.50@ 9.50 10.00@10.50 11.00@ 11.50 10.00@ 11.00 

ED ail ne nihaetttmbeene deb eccane ma 7.50@ 8.50 9.00@ 10.00 9.50@11.00 8.00@ 9.50 

EE Sivdek ep erdetacereaetacvceees 6.50@ 7.50 8.50@ 9.00 7.0@ 9.50 7.00@ 8.00 

Fresh Veal and Calf Carcasses 

VEAL (2): 

SE  Chht. suite. bare ahaha 6 6 meleke ae ene 10.00@ 11.00 11.00@12.00 11.00@ 13.00 11.00@ 12.00 

BM ald Wern @clvisiadks viotiwnetcse'sGod nen shia 9.00@ 10.00 9.00@11.00 9.00@ 11.00 10.00@ 11.00 

he A NS SORE FS ARE Spe 8.00@ 9.00 7.00@ 9.00 8.00@ 9.00 8.00@ 10.00 

REG ET RES a 7.00@ 8.00 6.00@ 7.00 7.00@ 8.00 7.00@ 8.00 
CALF (2) (3) 

Dy  upatvcedssechcterntiesohe 6s0 LS er SE, a ca beowrs 

ee ee ere J ? aaa  - a ae 

DE ‘nacagatesctenreieeccenuethects .. &? Baro ree fg ee ere 

CT ihtadnatyet pewacbnessnk ewe sas Ce Se Cae sk ewewenes 


Fresh Lamb and Mutton: 
LAMB (38 LBS. DOWN): 





ES :ckvedVute Gane essen ke cuneanans 16.50@17. 16.00@ 17.00 16.50@ 18.00 16.50@ 17.00 
RI clin haa acetals eb -ni eth rst oS bimodal 15.50@16. 30 15.00@ 16.00 15.00@ 16.50 16.00@ 16.50 
DN. 6. vebedt ota Odesbetecn dese bee 11.00@15.50 13.00@15.00 13.00@ 15.00 13.00@ 15.00 
Common 9.00@11.00 11.00@13.00 11.00@ 13.00 10.00@ 12.00 
LAMB (39-45 LBS.) 
Choice 16.530@ 17.50 16.00@ 17.00 18 }O0@*7.59 16.50@ 17.00 
the biehdeewsteswenen 15.50@ 16.50 15.00@ 16.00 15.004 16.50 16.00@ 16.50 
Medium . 11.00@ 15.50 13.00@15.00 13.00@ 15.00 13.004 15.00 
Common 9.00@11.00 11.00@ 13.00 11.00@ 13.00 10.00@12.00 
LAMB (46-55 LBS) 

DT. secre ibe cuties incase ctegencaes J ° | eee 8 ee eer 

SED hie stancsd cee eia aed ace viet dese ee earee pe 8 ee pS 8 re re 
MUTTON (EWE) 70 LBS. DOWN: 

Pie hle.d AMawdcaapbakenedOrachdabeas 7.00@ 8.00 7.00@ 8.00 7.00@ 8.00 8.00@ 9.00 
SEL oid atone dip tates &4.ddck 6 +anbdiked 5.00@ 7.00 5.00@ 7.00 5.00@ 7.00 7.00@ 8.00 
DE Sab ctherhocdus cewcceghcdeuab's 3.00@ 5.00 4.00@ 5.00 3.00@ 5.00 6.00@ 7.00 

Fresh Pork Cuts: 
LOINS: 

fo SP Serre eee 19. @ 20.50 18.004 20.00 18.00@ 19.00 
REED Sic vitdcerececedvecne tebe 19.00@ 21.00 19.50@ 20.50 18.00@ 20.00 18.00@ 19.00 
ME. ocutiegubucniecdtiinees senen 16.00@17.50 18.00@ 19.00 16.00@ 18.00 16.00@18.00 
PEE BE We néadabccceccschereeseses 13.00@13.50 14.00@ 16.00 13.00@ 16.00 14.00@ 16.00 

SHOULDERS, N. Y. STYLE, SKINNED: 

SM MNOS  Salnubdlees neue ss Gedeed bac oS rr 10.00@ 11.00 10.00@ 11.00 
PICNICS: 

SP Ut kM <dnagadedondaecasebeeuses, .sos0seoene Ce We... -ceneeweedes. > “seed bereee 
BUTTS, BOSTON STYLF: 

BO Ge le cb cedndcsercctcdctcosses ee ee 11.004 13.00 11.00@ 12.00 
SPARE RIBS: 

EE SED cvaddocavareeccacnneeseds ne. ~ ateweshedut 25 ‘‘embeawteatht  —~ceaeade seed 

TRIMMINGS: 

II same ace dha dulkGel Wik qheiasaid.w hi eine'e wien nD bcs alnieatier ts i” Cteteeadathnie’ tg ihate-aateos 
ME ic tokhs oacivlewndnadtcnwalwcedn mie 9 9.006) 10.00 EE eee eee RED | eS 


(1) Includes heifer yearlings 450 poun 
and Chicago. 


unds down at Chi 
(3) Includes sides at Boston and Piiladelp 


(2) Includes ‘‘skins on’’ at New York 
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NEW YORK NEWS NOTES. 

Vice President F. A. Benson, Armour 
and Company, Chicago, visited New 
York for a few days during the past 
week. 

Treasurer Irving Blumenthal, United 
Dressed Beef Company, and his family 
are spending a few weeks camping in 
Maine. 

T. E. Ray, district manager, Swift & 
Company, central office, spent several 
days at Chicago headquarters on busi- 
ness during the past week. 


Louis Meyer, vice president and treas- 
urer, Stahl-Meyer, Inc., is spending the 
summer at his home in Sayville, Long 
Island, and has as his guests Secretary 
Waldemar J. Neuman and his family, 
Both officers commute daily to their 
offices in the Louis Meyer plant, 
Brooklyn. 


Meat, fish, poultry and game seized 
and destroyed by the health department 
of the City of New York during the 
week ended July 2, 1932 was as follows: 
Meat—Brooklyn, 202 lbs.; Manhattan, 
1,360 lbs.; Bronx, 5 lbs.; Queens, 3,925 
Ibs.; Richmond, 9 lbs.; total, 5,501 Ibs, 
Fish—Brooklyn, 37 lbs.; Queens, 4 lbs. 
aoe 41 lbs. Poultry—Manhattan, 7 

s. 

—— —de - 
PERISHABLE FREIGHT HEARING. 

Subjects listed below will be given 
consideration by the National Perish- 
able Freight Committee at a shippers’ 
public hearing to be held at committee 
headquarters, room. 308 Union Station 
Building, 516 W. Jackson blvd., Chi- 
cago, Ill., Tuesday, July 19, 1932, com- 
mencing at 10:00 A. M. local time, 
(9:00 A. M. Standard Time). 

No. 2658—Change from ventilation to 
heater service. 

No. 2661—Papering bulkheads. 

No. 2676—Handling traffic between 
New York Group B points and New 
Jersey stations under rule No. 240. 

No. 2695—Furnishing heater service 
at destination. 

No. 2698—Refrigeration charges from 
Washington to interstate points. 

No. 2699—Furnishing salt at icing 
stations. 

No. 2702—Reicing shipments recon- 
signed in transit. 

No. 2704—Allowance to shippers for 
furnishing initial icing on individual 
cars. 

No. 2708—Oregon groupings. 

No. 2711—Handling shipments in 
bond under Government seals. 

No. 2713—Defining protective service. 

No. 2714—Refrigeration charges in- 
terstate points to Michigan and Wis 
consin. 

No. 2715—Refrigeration charges from 
Arkansas to interstate points. 

No. 2716—Charge for ice at New Or 
leans, La. 

No. 2718—Heater charges from inter 
state points to Kansas versus Utah. 

No. 2719—Heater charges Minnesota, 
Wisconsin and North Dakota to inter 
state points. 

Pim 2720—Charge for ice at Mobile, 

a. 


No. 2721—Change from ventilation 
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VEGETABLE 
FLAKES and 
POW DERS 


Dependable supply; uniform 
quality and strength; true 
fresh flavor, color and texture. 


CALIFORNIA VEGETABLE PRODUCTS 
COMPANY . . Burbank, California 


WRITE FOR PRICES 


The Big Onion and Garlic Men 
from the West ” 


standard 
charge. 

No. 2725—Refrigeration charges be- 
tween Oregon and interstate destina- 
tions. 

No. 2728—Protective service against 
cold on bananas. 

No. 2730—New York state groupings. 

No. 2731—Heater charges Nebraska 
and Wyoming to interstate points. 

No. 2732—Handling perishable traffic 
under shippers’ protective service with- 
out attendant in charge. 

No. 2735—Top icing vegetables. 

No. 2737—Handling perishable com- 
modities under protective service— 
liquid rubber cement. 

No. 2738—Charge for salt supplied 
to fruits and vegetables moving under 
standard refrigeration service. 


maximum 


refrigeration 


ONION POWDER 
co} ile), ia WN 4 3% 
e7N 18 [om Jed) (>) 3°) 
PIMIENTO FLAKES 


GREEN BELL- 
PEPPER FLAKES 


VEGETABLE 
MEAT-LOAF 
MIXTURE 






























The Home Hotel 
of New York 


Homelike in service, appoint- 
ments and location . . . away 


from noise and congestion, 


yet but a few minutes from 
Times Square . . . 
q 


facilities for tourists. 


Home folks will 
like this hotel 











garage 














HOTEL 








BRETTON HALL 
BROADWAY at 
NEW YORK 


86th ST. 























FOREIGN TRADE IN PRODUCE. 


Butter exports from the United 
States during May, 1932, totaled only. 
91,591 lbs., compared with 201,005 lbs. 
in the same month a year ago. For the 
five months ended with May exports at 
594,977 lbs. were only slightly more 
than one-half as large as in the same 
period a year ago. Imports for the five 
months’ period were just about the 
same as exports and were slightly high- 
er than those of the 1931 period. For 
May, butter imports totaled 78,667 Ibs. 
compared with 166,791 lbs. last May. 

Cheese exports for the month at 142,- 
489 lbs. were slightly larger than those 
of last May but for the five months 
period ended with May, 1932, exports at 
614,750 lbs. were approximately 100,000 
lbs. less than in the same period a year 
ago. Cheese imports for May totaled 


4,337,894 lbs. compared with 5,856,384 
lbs. a year ago and for the five months 
period of this year the total was 21,- 
696,133 lbs.; 25,121,962 lbs. last year. 


fo 

MAY CHEESE PRODUCTION. 

Cheese production in May, 1932, at 
88,731,100 Ibs. was an increase of 35.02 
per cent over the April production but 
a decline of 12.36 per cent from the 
production of May a year ago. The de- 
cline is greatest in the New England 
states Pennsylvania and New Jersey 
where it reached 57.30 per cent. In 
New York the decline was 30.65 per 
cent and in the West North Central 
States 17.62 per cent. The South At- 
lantic states showed the greatest in- 
crease. For the five months ended with 
May, production totaled 136,679,100 Ibs. 
compared with 151,203,000 Ibs. in 1931. 











NEW CURING VATS 
Dozier Meat Crates 
Packing Box Shooks 


B. C. SHEAHAN CO. 
166 W. Jackson Blwd. Chicago 


== 

















CURING CASKS 
Tierces—Barrels—Kegs 


Standard and Special Sizes 
American Cooperage Co. 
once Stata ay 


Quality—Service—Price 














1108 Sixteenth St. N. 





Cold Storage Installation 
All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


Glenwood Avenue, West 22nd St., Philadelphia, Pa. 
119 South S8t., Baltimore, Md. 
W., Washington, D. C. 





























Standard 1500-Ib. 
Ham Curing Casks 


Manufactured by 


Bott Bros. Mfg. Co. 


Warsaw, Illinois 














Write for Prices and Delivery 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 


$ 7.254 


Steers, good 
2.04 


Cows, common to medium 
Bulls, common to medium 


LIVE CALVES. 


Vealers, good to choice. 
Vealers, medium 


LIVE LAMBS. 


Lambs, good to choice 


Medium 


LIVE HOGS. 


180-220 lbs. 


230-260 Ibs. 4.05@ 


DRESSED HOGS. 


s, 90-140 lbs., good to choice 


DRESSED BEEF. 
CITY DRESSED. 


mative, NEBVY ......ccceseecece 15 
native, light 
common to fair 


Native steers, 800 lbs 
Native choice yearlings, 440@600 Ibs. 
to choice heifers 


aio 
ai6 
@lit 


Choice, 
Choice, 
Native, 


Yo. 1 hinds and ribs 
2 hinds and ribs 
. 3 hinds and ribs..... 13 


. 2 ruunds 
. 3 rounds 


No. 8 chucks..........00. 
Bolognas 


Kolls, reg., 
Rolls, reg., 4 t] . av 
Tenderloins, 4@6 ibs. avg 


Tenderloins, 5@6 ibs. avg 
Shoulder clods 


DRESSED VEAL. 


DRESSED SHEEP AND LAMBS. 


Lambs, choice .... 
Lambs, medium 
Sheep, good .... 
Sheep, medium 


FRESH PORK CUTS. 


Pork loins, fresh, Western, 10@12 Ibs. .1 
Pork tenderloins, fresh 2 
Pork tenderloins, frozen 
Shoulders, Western, 10@12 Ibs. avg.... 
Butts, boneless, Western 
regular, Western 1 
, Western, fresh, 10@12 Ibs. avg..11 
Picnic hams, Western, fresh, ti@s |bs. 
average 8 
Pork trimmings, 
Pork trimmings, regular 50% lean 
Spareribs, fresh ...........- eencesececce 6 


SMOKED MEATS. 
Hams, 8-10 Ibs. avg 
Hams, 10@12 Ibs. avg 
Hams, 12@14 lbs. avg 
Tientes, 4 


ics, 
Rollettes, 
Beef to: 





$5.10@ 5.: 


FANCY MEATS. 


Fresh steer tongues, untrimmed 
Fresh steer Sneues, l. ec. trm’d 

















Shop fat 


Edible suet 
Cond, suet 


GREEN CALFSKINS. 


5-9 — et -14 14-18 18 up 

Prime No. 1 vee. - = 3 40 -60 
Prime No. 2 veals... 1 ‘30 30 -25 35 
eeee = ‘ ese 

05 


.35 per ewt. 
.75 per ewt. 
.50 per cwt. 


115 
15 


Creamery, extras (92 score) 
Creamery, firsts (91 score) 
Creamery, firsts (88 score) 


EGGS. 
(Mixed Colors.) 


Special packs, including unusual hennery 
selections 154% @18 
Standards—45 lbs. net %@15 
Rehandled receipts—43 Ibs. net ........ 13%@14 
Checks ll @11L\% 


— 
1614@ 16% 
@l4'2 


LIVE POULTRY. 


Fowls, colored, via express 
Broilers, Roc ks, fancy via express 
Broilers, Leghorns, 2 lbs 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry packed—12 to box—fair to good: 
Western, 60 to 65 Ibs. to dozen, Ib.. 7 
Western, 48 to 54 lbs. to dozen, Ibs... 
Western, 48 to 47 lbs. to dozen, ee 
Western, 36 to 42 lbs. to dozen, Ib...14 
Western, 30 to 35 lbs. to dozen, Ib...13 

Fowls—fresh—dry pkd.—12 to box—prime 
Western, 60 to 65 Ibs. to dozen, ib...18 
Western, 48 to 54 Ibs. to dozen, Ib...17 
Western, 43 to 47 lbs. to dozen, Ib...16 
Western, 36 to 42 Ibs. to dozen, Ib...16 
Western, 30 to 35 Ibs. to dozen, Ib...15 

Ducks— 

Long Island, No. 1 


Squabs— 
White, ungraded, per Ib 


Turkeys, frozen—dry pkd.: 


Fowls, frozen—dry pkd.—12 to box—prime 


Western, 60 to 65 Ibs., per Ib 
Western, 48 to 54 Ibs., 
Western, 43 to 47 Ibs., per Ib 


—— -- fe 
BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at Chicago, 
New York, Boston and Philadelphia, week ended 
June 30, 1982: 

June 24 25 2 29 30 
Chicago ..16 15% 15% 
6% 16 16% 

17 17 
17% 17% 17 17% 

Wholesale prices carlots—fresh centralized but- 
ter—90 score at Chicago: 

16 15% 154% 154% 

Receipts of butter by cities (tubs): 

This Last Last —Since Jan. 1.— 
week. week. year. 1982. 1931. 
59.032 54, 337 54,204 1,630,831 1,7: 
. 70,789 y 70,056 2,148,948 2, 
. 20,882 26,709 624,365 580,550 
Phila. .. 21,452 25,014 17,672 692,568 666,298 


Total 172,155 187,282 168,641 5,096,713 5,078,304 
Cold storage movement (Ibs.): 

In Out On hand 
June 30. June 30. July 1 


-410,213 9,329 16,554,787 
-398,616 80,473 13,027,808 
. 88,520 4,618 4,430,228 

28.087 22,795 4,434,763 


° 925,446 117,215 


15% 15% 


93,554 


ago. 
Y. 7.902 


Same 
week day 
= year. 
Chicago .. 7.869 
New York. io: 999. 270 

5,102,055 
3,816,659 


38,447,586 42,215,853 
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FERTILIZER MATERIALS. 
BASIS NEW YORE DELIVERY. 
Ammoniates. 


Ammoni 
basis 


jum sulphate, bulk, per ton 
ox = Atlante ports... . @18.00 
le 


per 100 Ib. f.a.s. 
Blood, dried, 15-16% 
Casas 5 
. P. L. f.o.b. 
yanetlas 1090 B.-L 
“as, i oe P. A. is ey ee 
Yor K 
Soda Nitrate in bags, 100 Ibs. 
15% B. 


age, 1 ammo- 
Seen 


fish factory. 1.90 & 10c 


@18.00 
@22.00 


eee eeeeee 


Potash. 
salt, 30 ae, ton... 
1% balk, be € toms. .nes-: 


Salts ae — 9% Discoun 


sie ehien 


@ 8.00 
19.15 
15 
7.50 


BONES, HOOFS AND HORNS. 


Round yo oes, ane. 48 to 50 lbs., 


coos 05. -00@ 8. 
to 45 Ibs., 


's, per ton 
Thigh bones bones, avg. 85 to 90 I 


mt. sesetdiing to grad ina 
ee 
NEW YORK MEAT SUPPLIES. 
Receipts of Western dressed meats) 
and local slaughters under federal i 
spection at New York for week ende 
July 2, 1932, with comparisons: 
Week 
ended 
July 2. 
5,244 
585 


Prey. 
West. drsd. week. 


Steers, 


meats: 
carcasses. . 
Cows, carcasses... 
Bulls, carcasses... 
Veals, carcasses... 
Lambs, carcasses. 
Mutton, carcasses. 
Beef cuts, Ibs..... 
Pork cuts, Ibs..... 1,373,901 


Local slaughters: 


2,026,894 


PHILADELPHIA MEAT SUPPLIE! 


Receipts of Western dressed meat 
and local slaughters under city and fed 
eral inspection at Philadelphia for 
week ended July 2, 1932: 


Week 
ended 
July 2 


Prev. 
West. drsd. meats: week. 
Steers, carcasses 

Cows, carcasses 

Bulls, carcasses 

Veals, carcasses 

Lambs, carcasses 

Mutton. carcasses 79 
TREE “iN ereas ones 247,383 


Local slaughters: 


BOSTON MEAT SUPPLIES. 


Receipts of Western dressed 
at Boston, week ended July 2, 19% 
with comparisons: 3 
Week 

Prev. 

week. 
2,208 
1,757 
56 


West. drsd. meats: 
Steers, carcasses 
Cows, carcasses 
Bulls, carcasses 
Veals, carcasses 
Lambs, carcasses 
Mutton, carcasses 
Pork, Ibs. 


1,053 
22,839 
794 
266,227 








19 


29 


Oa. 





